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Covering 300,000 sq. ft. of 
ground, employing 200 persons 
and built 
toured the United States to get 


after its owners had 
ideas for construction and opera- 
tion, the Motor Truck Sales and 


Service station was _ formally 
opened this month at Bakersfield, 
California. 

The plant was designed to at- 
tract the trucking trade by offer- 
ing complete and quick service 
to keep trucks rolling and by pro- 
viding convenience and comfort 
for truck drivers. New equip- 
ment has been installed in every 


department. 


In this issue NATIONAL PE- 
TROLEUM NEWS presents a com- 
plete story of this complete sta- 
tion. The sketch at the right shows 
the general layout of the plant 
and gives a bird's-eye picture of 


New Truck Station Emphasizes Speedy, Complete Service 











1. Service station 9. Wash rack and steam cleaning 
its facilities. Starting on p. 26 is 2. Parts department and gene al offices 10. Painting department 
° ope ° i e > >¥ t t ] t >» f tati 
an article describing the operating 3 Mechanical service de partmen 1. Butane vel station _ 
4. Receiving and shipping department 12. Reconstruction and body building de 
methods and petro'eum dispens- 5. Lubrication department partment 
‘ ° ° 1 Ware > a load latf 
ing equipment, including photo- 6. Restaurant 3 arehouse and loading platform 
: 7. Apartments for employes 14. Scales 
graphs and drawings. 8. Dormitory and lounge room for truck 15. Teletype service 
drivers 


A Program for Oil in a New Era 


Editor Warren C. Platt outlines 
industry to keep its freedom fro 


i program for the oil 
gove.nment control. 
This program calls for cultivatir he ‘hy competition 


within the industry. The article acs the background 
of the development of modern inerchandising practices 
and of national thinking about business 
ugges 


nterest of itself and the nation. 


“bigness”. It 
ts a course for the oil industry to take in the 
P. 16. 


Lubrication Service—Profit Possibilities 


Lubrication, because of its slim margin of profit, lends 
itself too easily to neglect on the grounds that it be- 
comes a virtual non-profit service at many stations. In 
an article last week, F. A. Bean, taking the customer's 
voiced some of his criticisms of lubrication 
This week, an NPN staff 
writer considers the profit possibilities of 


viewpoint, 
services as he found them. 
lubrication 
service. Showmanship, efficiency and salesmanship in 


lubrication can make this service a profit builder. P. 23. 





N, person can continue indefinitely 


to spend more than he makes. 


1, a balanced budget is 
essential to an individual, 


it is more essential to a nation 


because it affects more people. 
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You still need your spectacles to 
read Ethyl advertising— much to our 
regret—but before long you will be 
able to use our ads for an eye chart. 
Just as soon as the lead situation ma- 
terially improves we'll break out intc 
the biggest type you ever saw. Ethyl 
Corporation. 
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GENERAL AMERICAN TANK STORAGE TERMINALS | : 


pre 
of 


General American Tank Storage Terminals are privacy, the same specialized facilities, the ISAT Xf tra 


equipped to handle any liquid that can flow same skilled handling—in fact, every advan- 


pe ee tage of your own private terminal. Find out 
through a pipeline—in any quantity. No matter 





how General American Tank Storage Termi- 


what your product, no matter what the quan- yale can mean safer, more profitable storage 

; ; a , , ’ Operator of the World's tir 

tity, General American offers you the same and distribution for your product. Greatest Public Tank Storage 
System for Liquids 


GENERAL AMERICAN TANK STORAGE TERMINALS : 


a division of - 
GENERAL AMERICAN TRANSPORTATION CORPORATION al 
135 South La Salle Street, Chicago 


BRANCH OFFICES: 
NEW YORK ¢ NEW ORLEANS « WASHINGTON » TULSA * CLEVELAND * DALLAS # BUFFALO ¢ HOUSTON ¢ PITTSBURGH ¢ SEATTLE « ST. LOUIS * LOS ANGELES * SAN FRANCISCO 
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HITCH IN GETALONG—Second move by Department of 
istice in its new oil antitrust program will be little behind 
hedule. Expected to be a second West Coast action similar 
exclusive dealing case against California Standard and Stand- 
1 Stations, Inc., it was “due” about the end of the month, 

uit has run into “slight” administrative delay. 


NO MORE GOBBLEDEGOOK?—The ICC, whose regula- 
ions have long been as difficult to comprehend as a War De- 
partment directive, now is looking with favor on proposals for 
drastic streamlining and simplification of motor transportation 
safety rules as applied to tank trucking operations. Tank 
truckers are not pressing for many changes in present rules but 
re seeking a re-arrangement of regulations so that they can 
find the ones that affect them. ICC originally planned to ac- 
cept recommendations for changes in the safety rules until 
Feb. 1 but has extended the time for filing suggested revisions 
til around May 1. 


SYNTHETIC LUBRICATION FOR INDUSTRIAL TRUCKS 

\ non-petroleum synthetic material is being used for the first 
time as standard lubricating and insulating materials for in- 
dustrial truck electric motors. Automatic Transportation Co., a 
division of Yale & Towne, has adopted silicone for all motors 


its 1947 line of fork and platform lift trucks. 


BUTANE FOR SMALL TRUCKS — Though butane propels 
more and more West Coast and Southwest heavy-duty trucks, 
don’t look for a shift to butane in the lower horsepower 
class. Truck manufacturers have their eye peeled in that 
direction but they are not tossing off the assembly lines any 
of their conventional big sellers until the efficiency of butane 
operation in smaller units and demand for them are definitely 
proven. Consensus of truck engineers is that LPG men east 
of the Rockies shouldn’t plan too heavily on possible truck 
trade for some time to come. 


SYNTHESIS OF PRICES—To keep the consumer price of 
s, tubes and other rubber items at or near present levels, 
ernment rubber experts are plugging for an immediate re- 
tion in synthetic rubber prices to offset the recent boost of 
Se per lb. for natural rubber. They believe a cut of about 
Se per lb. on synthetics, dropping the price from 18.5c¢ to 
75c, would just about counterbalance the hike in natural 
ber prices, because most natural-synthetic items contain 
ut 40% synthetic rubber. 
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PORTABLE SERVICE STATION—A unit to dispense gaso- 
line, Diesel fuel and lubricants on construction and road 
jobs on a one-stop basis has been designed by a. Pittsburgh 
oil man. Built to operate with a crew of from one to fow 
men, the portable service station weighs 13,500 Ibs. and has 
a capacity of 1200 gals. of motor fuel, plus tanks for oil and 
grease, With a full crew, it can, the inventor says, service 48 
large machines during each eight-hour period. He expects 
to call it “Kilroy” after the legendary World War IT soldier 


who was always on the move. 


UNIFORMS—One oil company expects shortage of uniforms 
to continue throughout 1947 with oil employes competing with 
other uniformed groups for a share of the output. This com- 
pany has recommended that its dealers push the use of a regu- 
lation cap if possible—if not, then no hat at all. Civilian caps 
and hats are definitely frowned upon. The use of clean coveralls, 
if they can be obtained, is suggested as being the best uniform 
substitute today. 


CRUDE PRICES—Large crude buyers in the East Texas field 
have ncet yet met the 10c posted increase put into effect by 
Premier Oil Refining Co., but some sources in Southwest be- 
lieve they will be as soon as Premier can extend its connections 
in the field. Some Independents, however, are said to be pay- 
ing a premium comparable to Premier’s increase in order to get 
crude, 


PRACTICAL DEMONSTRATION—U. S. management won't 
be just sitting on its hands and listening at International Labor 
Organization Petroleum Committee meeting which opens Feb 
3 in Los Angeles. For one thing, employer delegates Charles 
E. Shaw, Standard Oil Co. (N. J.), and James Tanham, The 
Texas Co., are planning to put on special safety exhibit and 
program and a training-in-industry presentation, 


HASTE MAKES WASTE—lInterior’s Oil and Gas Division 
isn’t proceeding in any haphazard fashion in developing plans 
looking to the possible taking over of functions now per- 
formed elsewhere in government, Director Max W. Ball fig- 
ures there’s a reason why other agencies are doing what 
they're doing in an oil way, so won't make a move unless 
and until he can be satisfied that the job each is doing can 
be done more appropriately—and better—by OGD. This 
means a lot of time-consuming study, but Ball would rather 
be right than sorry. 








INTERPRETING THE OIL NEWS 








After some pre- 
liminary spar- 
ring around, the oil 
industry now is firm- 
ly set up in business as a peacetime 
consultant and advisor to the federal 
government. 


Mr. Yocom 


Last week’s organization of National 
Petroleum Council under a permanent 
chairman sealed the contract and, while 
that contract may be said to have a short- 
notice cancellation clause, there is every 
evidence that both parties to the deal 
cherish the hope of a long and mutually 
advantageous relationship. 

Thus, oil once again shows the way 
to all American industry. While others 





While portal-to 
portal pay suits 
against various oil 
companies continue 
to climb, an exposition that would seem 
to provide a fine case for most compan- 
ies so afflicted has been put forth by 
the Labor Relations Bureau of the Com- 
merce and Industry Assn. of New York. 


Mr. Button 


The theme, roughly, is along the caveat 
emptor (let the buyer beware) doctrine 
but in the past tense. Employes (and 
their unions) as well as the employers, 
the association argues neatly in a spe- 
cial bulletin to members, entered into 
working agreements with their eyes open. 
The buyer, in the form of the employe, 
did beware: he knew that a certain 
amount of travel time was involved. He 
bought what the employer had to offer, 
at the going rate. 

“In all the cases involving travel time 
pay,” the association points out, “the 
employers and employes had contracted 
for a work week which involved a time 
greater than the measured hours of prod- 
uctive work upon which the payroll com- 
putation was based. In all, or nearly all 
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WASHINGTON—By Herbert A. Yocom 


Oil Leads Way in Co-Operation 


Between Business, Government 


are still talking up the idea of co-opera- 
tion with government, oil is co-operating, 
not just in a little way, but all-out. 


Even so, it has remained for a leader 
in another industry to state better than 
anyone else why it is to the advantage of 
all businessmen actually to devote more 
attention in the future to the problems of 
government. That leader was Ernest R. 
Breech, executive vice president of Ford 
Motor Co., who had this to say in a re- 
cent speech at Jefferson City, Mo.: 

“If government is going to have an im- 
portant role in this country, it is up to 
business men to spend more time work- 
ing with people at all levels in govern- 
ment. If you and I want to make a con- 


ATLANTIC COAST—By Daniel E. Button 


Contends Portal-to-Portal Pay 
Included in Regular Wage Rate 


cases the employer, the employes and 
their agent, the union, knew that a 
certain amount of preparatory or exit 
time, of a burdensome nature, had of 
necessity, to precede or follow productive 
working time.” 

Now here’s the payoff, literally as 
well as figuratively: “With this know- 
ledge, the parties fixed mutually satis- 
factory rates of pay based on productive 
time only and elected that compensation 
for the productive time only should con- 
stitute the whole compensation for all 
working time, whether productive, pre- 
paratory or exit.” 

After making the point that it was in 
correct to say that employes, under these 
circumstances, were not paid for pre- 
paratory and exit time, the association 
declares: “In fact they are paid a com- 
pensation which, though measured by 
productive time only, is deemed by the 
employes sufficient to induce them to 
undertake not only the productive work 
but also the preparatory and exit work. 

“It will be noted that the Fair Labor 
Standards Act does not prohibit a dif- 
ferent measure of time or work from 





tribution to the maintenance of our com 
petitive profit and loss system. I suggest 
each of us give 5% of his tirae during the 
next 12 months to hard, intelligent, con 
structive work with government peopl 
—not as opponents of proposals, but as 
honest, experienced, well-informed citi 
zens who want to make a contribution to 
the public welfare. One reason this coun- 
try, during the past dozen years, has tried 
so many costly ideas which simply 
couldn’t work, is that there were far more 
non-business men with ideas talking t 
government people at all levels thar 
there were business men.” 


This, we submit, is sound advice. It 
gives reason for the oil industry taking 
pride in the fact that instead of waitin: 
to be told it is out ahead of the parade 
giving a practical demonstration of th 
very thing that Mr. Breech had in mind 

As NPC Chairman Walter S. Hallanar 
has put it, the industry has set its fac: 
to the future and is now firmly dedicated 
“to unselfish and sincere co-operation 
with our government in meeting thes« 
ereater responsibilities that relate to the 
common good of a free people.” 


the ‘regular’ hourly rates mentioned it 
the act; it merely requires that, if 
different measure js used, it be trans 
lated into a regular hourly rate.” 

In making such a translation, the as 
sociation says, there’s a considerable dif 
ference to be observed between the 
popular idea and the “whole compen 
sation” idea of reckoning. The bulletin 
contradicts the impression that compu 
tation js to be made by taking the pro 
ductive hour rate, multiplying it by th 
overtime hours and increasing the result 
by the 50% overtime premium (figur- 
ing preparatory and exit time at 150% 
of the productive hour rate). Rather, it 
should be remembered that the produc 
tive hour rate is determined with refer 
ence to a productive hour base, and it js 
a fundamental of mathematics that a 
rate and its base are inseparable and if 
the base is changed the rate must be 
changed also. Furthermore, says the as 
sociation, it should be stressed that the 
parties intended that the compensatior 
computed on the productive working 
time base should be the whole compen 
sation for the statutory working time. 

This “whole compensation” angle, i! 
carried to a logical conclusion, the report 
states, would, in cases where the pro 
ductive work week exceeded 40 hour: 
and contractual premium time was paid 
nearly wipe out the liability. 

The association’s thinking buttresses 
supposition that most managements have 
all along, endeavored to comply with a1 
old Wage and Hour Division ruling tha 
the Fair Labor Standards Act made i 
necessary for employers to pay employe 
for all time spent under employer contro! 
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Independent job- 
ber operations in 
the Southwest ap- 
pear to be con- 
forming more and more to the level 
w prevailing in the Midwest. For ex- 
nple: 


Mr. Lamm 


4 Middle West refiner, who distrib- 
ites approximately 70% of his total prod- 
ucts through Independent jobbers, had 
three or four outlets in Texas. About 
18 months ago, the refiner acquired an- 
ther plant in that area and decided to 
expand distribution in Texas. During 
the year and a half period, this refiner 
has expanded his operations to include 
10 Independent jobbers. 


Most of the Independents were origin- 
ally unbranded “transport jobbers” sell- 
ing at a price, but now 87 of the 40 
have become full-line franchise custo- 
mers of the refiner, selling his branded 
products and the TBA he handles. 


Operations still are on a somewhat 
different basis than in the Midwest, but 
reliner reports constant improvement. 
Most of the gasoline the jobbers handle 
is by transports making direct dumps to 
service stations, but the jobbers have a 
little bulk storage for gasoline and ample 
facilities for solvents and lubes, which 
they buy in tank car lots. They also have 
warehouses for TBA and packaged prod 


ucts 


\ few of these jobbers are new in the 
business, but most of them have been 
active for a long time. In addition to 
giving the refiner new outlets for his 
branded products, oil marketing as a 
whole can observe developments with 
interest for apparently it is a new phase 
in Southwest oil marketing, which may 
level off with Midwest methods of opera- 
tion, especially if there should be any 
further by-passing of bulk plants in this 
area 


Heavy demand for products plus the 
decline in the flood of cheap gasoline 
from the once flush East Texas field, 
coupled with better operating methods, 

stabilized operations and put the 
lependent jobbers on an improved 
fit basis, according to this refiner. The 
ner is now feeling out conditions in 
insas with limited operations. 


Ir 
pr 


o °o o 


\nother move of interest—this one in 
Midwest— is the growing use of trans- 
in the Northwest because of the 
Great Lakes products pipeline ter- 
ils at Alexandria, Minn., and Fargo 
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MIDWEST—By Earl Lamm aa 


Indications Point to Transition 


In Southwest Jobber Operations 


and Grand Forks, N. D. Tank cars have 
always dominated that area because of 
the long hauls, either from Group 3 re- 
fineries or from pipeline and barge ter- 
minals at Twin Cities. Not many Inde- 
pendent operators in this Northwest sec- 
tion have bought transports yet and not 
many for hire transporters have moved 
in, but operation of the terminals is just 
beginning. There are some transports 
moving products away and others are 
anticipated. 


° ° ° 


Top secret report of “NEMA” (Na- 
tional Electrical Manufacturers Assn. ) 
to public utility executives on liquefied 
petroleum gas competition, which was is- 
sued last summer, still has the LP-gas 
industry wondering where electricity will 
strike first—but after six months, LP-gas 
has ceased to await the stroke breath- 
lessly. 


NEMA had the original report copy- 
righted, labeled “confidential” and sent 
to the utility executives by registered 
mail and every effort was made to re- 
strict it to their use; but it was a secret 
impossible to keep and an open brochure 
was later issued. The report admitted that 
LP-gas has made inroads on electricity’s 
rural markets and urged the electrical 
industry to do something about it. It 
created a big stir in both electrical and 
LP-gas industries. . , . but now, “So 
what?” says LP-gas. 


31 Oil Company Net Sales 
Up 8.3% in 3rd ‘46 Quarter 


NPN News Bureau 
NEW YORK—Net sales (or operating 
revenues) of 31 oil companies in the third 
quarter of 1946 increased approximately 
8.3% over the second quarter, Securities 
and Exchange Commission reveals in an- 
other report of the Survey of American 
Listed Corporations. 


Third-quarter sales (or revenues) for 
the 31 concerns were: $1,936,636,000, 
against $1,776,721,000 in the second 
quarter. Largest for either quarter was 
Standard Oil Co. (N. J.), with $419,- 
137,000 (third quarter) and $366,536 
000 (second quarter). Socony-Vacuum 
Oil Co., Inc., was second in each case, 
with $191,810,000 and $182,258,000 re 
spectively. All but four companies showed 
a gain for the third quarter. 

Included in the totalizing for the in- 
dustry were: Ashland Oil & Refining Co. 
Atlantic Refining Co., Continental Oil 
Co., Cosden Petroleum Corp., Crown 


Interpreting the Oil News 





Central Petroleum Corp., Gulf Oil Corp.., 
Haneock Oil Co. of California, Lion Oil 
Co., Mid-Continent Petroleum Corp., Mid- 
West Refineries, Inc., Ohio Oil Co., Pan- 
handle Producing & Refining Co., Phil- 
lips Petroleum Co., The Pure Oil Co., 
Quaker State Oil Refining Corp., Rich- 
field Oil Corp., Root Petroleum Co., Shell 
Union Oil Corp.. Sinclair Oil Corp.., 
Skelly Oil Co., Socony-Vacuum Oil Co., 
Inc., Standard Oil Co. of California, 
Standard Oil Co. (Indiana), Standard 
Oil Co. (N. J.), Standard Oil Co. (Ohio), 
Sun Oil Co., Sunray Oil Corp., The Texas 
Co., Tide Water Associated Oil Co., 
Union Oil Co. of California, and Wilcox 
Oil Co. 


Fuel, Lighting Wholesale 
Index Shows 0.3% Increase 


NPN News Bureau 

WASHINGTON—Fuel and _ lighting 
materials rose 0.3% during week ended 
Jan. 18, as continuing commodities ad- 
vances sent average primary market prices 
up 0.6% to new postwar high, according 
to Bureau of Labor Statistics weekly 
wholesale prices report. 

Fuel and lighting materials rose “large- 
ly because of higher freight rates.” In- 
dex was 98.3% of 1926 figure, while 
overall primary markets index stcod at 
140.8 of 1926 average—0.7% higher 
than 4 weeks earlier and 32.0° above 
mid-January, 1946. 


Plans for Oil Marketing 
In Germany Dropped by French 


NPN News Bureau 
WASHINGTON—Official word here 
is that French have dropped idea of creat- 
ing a government-controlled company 
that would monopolize distribution of pe- 
troleum products in French-occupied 
zone of Germany. 

Proposal contemplated French govern- 
ment ownership of 51% of stock, with 
U. S. companies cperating in France to 
be allowed only fractional participation 
in remaining interest. Companies had 
gone so far as to tell their story to State 
Department, but fact that French now 
have abandoned plan eliminates necessity 
for U. S. intervention. 


Federal Gasoline Taxes up 
$11.3 Million in December 


NPN News Bureau 
WASHINGTON—Federal government 
collected $40,126.638 in gasoline taxes 
during December, an increase of $11,356,- 
468 over receipts in December of 1945, 

Internal Revenue Bureau reports. 

Other collections included: 

Change from 


Dec., 1946 Dec., 1945 
Lube Oils $ 7,236,675 up $2,567,650 


Tires and Tubes 17,282,605 up 7,249,792 
Auto Parts acces- 

sories 9,786,089 up 4,789,466 
Pipeline Transpor- 

tation of ©" 1,513,948 up 309,071 
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Officers of the Oil Men’s Club of Kansas 
City are (left to right): W. M. Frederick- 
sen, Sinclair Refining Co., secretary- 
treasurer: Jack C. Nourse, Nourse Oil 
Co., chairman; Harry E. Tatman, Jesco 
Lubricants Co., vice chairman; D. S. 
Flynn, Ethyl Corp., vice chairman 








They Stress Good Public Relations 


With the oil industry in the midst 
of emphasis on public relations, members 
of the Oil Men’s Club of Kansas City, 
Mo., proudly point to 26 years of public 
relations of the kind that makes the in- 
dustry respected. Public relations, which 
in the case of this organization takes the 
form of a combination welfare, social 
and civic group, has made the club 
an institution in Kansas City, both in 
and out of oil circles. It celebrated its 
25th anniversary with a_ big jubilee 
party in October, 1945. 


The club’s annual Christmas parties, 
where many thousands of dollars have 
been donated by members for the city’s 
unfortunates, tops the list of its year- 
round activities. The money, given by 
oil men and equipment suppliers, each 
year reaches the most deserving of the 
city’s institutions for use where it will 
do the most good. Crippled children’s 
homes, hospitals, old folk’s institutions 
and general charity of all kinds are the 
recipients of the generosity of the club. 
[wo hundred and fifty attended the 


charity party Dec. 17 last and donated 
$900 for the purchase of cribs at 
hospital and other worthwhile charitic 
(See NPN Jan. 1, p. 47). 

Good fellowship, high on the club's 
objectives, has developed into a degree 
of good inter-industry relationships to 
often not found in the highly com- 
petitive oil business. Luncheons — ar 
held every third Monday. During the 
summer months golf tournaments wer 
held until the war and will now b 
resumed. At least two stag parties and 
one evening mixed party are held every 
year. The Thanksgiving party is also a 
gala attair with eight or 10. turkey 
given as prizes. 

The present chairman, Jack C. Nours« 
Nourse Oil Co., is a son of Jack ( 
Nourse, deceased, one of the founder 
and first chairman of the organizatio1 
The retiring chairman, E. C. Haube: 
served as chairman for four years. T] 
present secretary-treasurer, W. M. Fred 
ericksen, Sinclair Refining Co.. is no 
on his seventh year in that post. 
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Union Oil Markets 90-Oct. 
Avgas for Automobile Use 


3c Premium Price on Aviation Gasoline Brings Little 
Or No Sales Resistance as Motorists Make Trial Runs 


Special to NPN 

OS ANGELES—West Coast oil com- 
panies are watching with interest Union 
Oil Co.’s second venture into marketing 
wiation gasoline for autcmobile con- 
sumption. The first attempt, in Septem- 
be 1945, was short-lived due to OPA 
rvention (See NPN Nov. 7, 1945. 


D im) 


Union Oil reports little or no sales 
resistance to the premium price of 3 
1 


e housebrand and one cent above 
other Ethvls. 


The new fuel, “7600,” has an ASTM 
octane rating of 90, an increase of 11.5 
points ovel 


al 


Union’s former premium 
grade, “76 Plus.” (Since relaxation of lead 
controls, most other companies’ premium 
grades have gone up to 82.) 


Sales volume. of avgas has equalled 
76 Plus” sales and has run slightly 
d in a few stations. 


\vgas was first distributed to stations 
by Union Jan. 12 under the following 
postings: “76,” lic per gal. in tank car 
r tank truck lots to dealers storage, 
Los Angeles area; “7600,” 14c per gal- 
lon. Company has no F. O. B. refinery 
posting, only delivered price dealers 
rage Retail price here, including 
fe dealer mark-up and 412c taxes, is 19% 

76” and 22M%ec for “7600.” 


\n appropriation of $40,000 was made 
lor “7600” advertising campaign handled 
by Foote, Cone and Belding. Union’s first 

yas venture was without benefit of 
idvertising 

Sept. 11, 1945, Union Oil cffered 91 
octane avgas at its key stations, marking 
the first time in history where actual 
~Vvernment specification avgas was made 

lable to the motoring public. Fuel 
at that time sold for 23%c per gal. A 
days later product was introduced 
ther metropolitan centers along the 
| aT Coast. 


that time price of “7600” was J dang 
price for Ethyl and 5%c more 

t house brand, or 23%c a gallon in 
Angeles area and 24¢ in San Fran 


Bay irea 

nse by motorists was instantane- 
but sale of the fuel was too short 
to obtain any statistical analysis 


of sults Ilowever, some interesting 
ra regarding. selling appeal of avgas 
tor auto use did come to light. For 
example, owners of some cars, incapabk 


f ] 
I 


ly utilizing 91l-octane grade, bought 
the gasoline for the sake of novelty 
Surprisingly, though, a large number of 
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wutomobile owners displayed consider- 
ible knowledge of performance and oc- 
tane ratings that was not general before 
the war. 

Owners of 1941 Buicks and Cadillacs 
filled tanks because they expected bette: 
performance. Owners of shaved-head 
flivvers and other “hopped” models did 
the same. Other drivers, realizing the 
compression limitations of their engines, 
still felt they could utilize gasoline of’ a 
higher octane rating than the usual pre- 
mium = gasolines. [hese drivers tried 
a mixture of the new product on the 
basis of half Ethyl and half avgas. De 
mand ran high during the short period 
the fuel remained available. And for 
appeared 


the most part, motorists 


theroughly satisfied. 


On Sept. 11, when it introduced avgas 
in its stations, Union notified local and 





Ex-Station Manager Sues 
Gulf Oil for Portal Pay 


Special to NPN 
BALTIMORE—tThe service sta- 
tion manager's portal-to-portal suit 
has been added to oil industry’s 
woes over back pay claims in the 
filing of action for $7500 in Fed- 
eral Court against Gulf Oil Corp. 
John H,. Lyons, described as 
former daytime manager of Gulf 
station in Washington, D. C., asks 
$3,750 in back pay and like amount 
in liquidated damages for report- 
ing for work , about 45 minutes 
early and staying about an hour 
late daily, checking night shift’s 
accounts and counting day re- 
ceipts, getting in and out of uni- 
form and washing up—and for at- 
tending personne! 
meetings for the period of 1938 
to 1942 when he left Gulf. 
He was “not required” to be on 
duty except from 7 a.m. until 3 
p. m. on a 48-hour week, but put in 


Once-a-We ek 


the extra time customarily, and feels 
he is “just as much entitled” to 
portal damages, said his attorney, 
Stafford H. Plimack. The person- 
nel meetings ran as late as 5 and 
6 p.m., he added. 

(In Pittsburgh Gulf officials said 
they had received no_ notification 
of the suit at NPN press time.) 











Washington OPA offices of its action. 
On Sept. 19, 1945, an OPA representative 
verbally advised the company that the 
term “aviation gasoline,” in the opinion 
of that agency referred to gasoline for 
aircraft propulsion and that price exemp- 
tion did not apply when sold for other 
purposes. 

On Oct. 1, a Los Angeles OPA repre 
sentative advised Union of a pending 
OPA. interpretation that gasoline sold 
for auto use was not aviation gasoline 
and that OPA recognized only three 
erades of automotive casolines, namely 
third grade, regular and premium. Eleven 
davs later Union was notified that amend 
ments to existing OPA regulations would 
be issued and effective Oct. 15. Amend- 
ments in substance ruled that gasoline 
sold for automobile use must be priced 
in line with one of the three recognized 
grades of automobile gasoline previously 
on the market. 

Company discontinued sale of “7600” 
on Oct. 14, stating that it could not 
economically continue to manufacture and 
sell 91l-octane gasoline at the ceiling 
price of a lower grade. 

OPA’s acticn brought a flood of pro- 
test both from the motoring public and 
those concerned primarily with the ques- 
tion of governmental interference in busi 


ress, 


NPA Backs Capehart 
To End Portal Pay Suits 


NPN News Bureau 

WASHINGTON National Petro 
leum Assn. Jan 28 added its voice to 
those of API, IPAA and Mid-Continent 
Oil and Gas Assn. in urging legislation 
such as Senate judiciary subcommittee is 
considering to curb portal-to-portal pay 
suits. 

Where other groups indorsed bills bs 
Sen. Capehart (R., Ind.) and Sen. Wiley 
(R., Wis.) generally, however, NPA rec- 
ommended Capehart measure specificaliy 
as calculated to provide “the relief which 
is essential.” At same time, it submitted 
that the bill might well be fortified by 
amendment to Fair Labor Standards Act 
to prevent filing of suits “on a wholesale 
basis upon mimeographed forms.” 

In statement filed with Senate group 
by Attorney Donald C, O'Hara, NPA 
suggested as necessary following four 
“steps” which it said the Indianan’s pro- 
posed legislation woukd provide. 

1. Definition of “work week” to ex- 
clude time not compensable either by 
contract or industry custom at time it 
was worked. 

2. Protection for employers who have 
honestly tried to comply with 'Wage- 
Hour Act, followed its administrator's 
rulings and relied on them. 

3. Provision for bona fide compro- 
mise settlements of both wage claims and 
liquidated damages. 


4. Uniform federal statute of limita- 
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tions on actions brought under act 
preferably of one year. 

In addition, association said, law should 
require suits to be brought on individual 
basis, preventing an employe’s agent from 
bringing suit for a group. 
have “salutary. effect” on 
stirring up litigation without depriving 
any individual of his rights, 
pointed out. 


NPA declared that to allow recovery 
of back wages and liquidated damages 
computed on the high wage rates of oil 
refining industry, as contemplated under 


This would 


practice of 


statement 





eurrent suits, would be “gross miscar- 


riage” of purposes of act, designed to 
eliminate “sweat shop.” 

Also, as did the three other organiza- 
tions, NPA asserted that potential lia- 
bility may mean failure for many Inde- 
pendent refiners, serious impairment of 
credit standings of both larze and small 
oil companies and shelving of plans for 


expansion (see story below). 


It added that, “in 
ployes may find that the net result of 
their unexpected windfall is the perma- 
nent loss of their jobs.” 


some cases, em- 


Tells Senate Group Economy of Oil Industry 


Periled Unless Portal Pay Suit Bans Enacted 


NPN News Bureau 

WASHINGTON—The entire economy 
of the oil industry will be “disastrously” 
affected unless legislation such as the 
Capehart or Wiley bills to deal with 
astronomical portal-to-portal pay claims 
is enacted, the industry advised the 
Senate Judiciary Subcommittee last week 

The warning came on the heels of a 
Department of Justice move to dismiss 
the Mt. Clemens Pottery Co. case (which 
started the flood of portal suits) unless 
the claims thereunder can be shown to 
be substantial, and a decision by the 
Treasury Department that any 
levied may be charged by an employer 
against the vears on which thev were 
based. 

In a joint statement, APT. Inds pendent 
Petroleum Assn. of America and Mid 
Continent Oil & Gas Assn., told the Sen 
ate group that the suits, if successful 
would wipe out some oil companies and 
bring to a halt “all expansion and future 
planning.” 


damages 


“In some instances,” said the statement 
“the suits are for such staggering sums 
that the claims for overtime and liquidated 
damages could conceivably exceed either 
(1) the amount of available cash or si 
curities of the company, (2) the net 
earnings of the company for the past year 
or for the period involved in the suit, or 
(3) the net worth of the company.” 

Some companies might survive, but 
necessary financing by loans would meet 
reluctance on part of prudent bankers 
and investment companies to carry such 
loans, the statement continued, adding 
uso that “dividends cannot be recalled” 
and income of many stockholders may be 
cut off and their investments materially 
reduced in value. 


Besides, the statement pointed out, th 
portal problem “has been recognized and 
compensated for in many primary cor 
tracts of employment through rates of 
pay” by the industry. 

The association declared that, “in no 
instance to our best information,” hav: 
grievance clauses in the contracts been 
invoked in an attempt to settle thes: 
demands. 
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‘It can be inferred from this the col 
lective bargaining representatives believed 
is we do that there was no basis for “por- 
tal to portal’ claims and that the rate paid 
for the job included the incidentals such 
as are now claimed as a result of the Mt 
Clemens decision.” 


Not Asking Future Bans 


At the same time, the associations mad 
it plain that they were not asking that 
labor organizations be barred in the fu 
ture from “obtaining pay for 
time, travel time or anything else that 


walking 


mav constitute wages, hours or conditions 
of employment.” 


They did not touch upon legal aspects 
or constituticnality of pending portal legis 
lation, but said they would outline views 
in this respect if the subcommittee dé 
sires 

[The bill by Sen. Capehart (R., Ind 
which the Senate group was considering 
umend the Fair Labor Standards 
Act by defining “work” in terms of indus 


vould 


trial custom and usage, by providing that 
damages equal to the amount found du 
a worker in back wages could not bs 
issessed unless bad faith were shown o1 
the part of the employer, and by other 
means 

\ second bill being weighed, offered 
by Sen. Wilev (R., Wis. ) 
ment to the judicial code, would bar all 


as an amend 


pending portal suits. 


Cost-of-Living Allowance 
Paid by Plymouth Oil Co. 
PITTSBURGH—Cost-of-living allow 


mee of $30 for the month of January 
as been authorized by Plymouth Oil ¢ 
ll emploves, including those in sub 


idiary companies. 


In letter to employes, Walter S. Hal 


lanan, president, said: “In considera 


tion of the economic factors which have 

ntinued to pyramid normal living costs, 
ven though a recession in some high 
nrices now seems to have come, I am 
vuthorized to semd vou a special cost-ol 


livin illowance 





Strike Notice Dropped: 
Refinery Walkout Ends 


By NPN Staff Writer 


One 30-day notice cf intention to strik 
was withdrawn, six new 


rm 


notices fil I 
and a six-month-cld refinery strike we 
settled this past week. 


At El Dorado, Ark., notice of intenti v 
to strike filed by Local 434 (OWII a 
CIO), representing employes in tl = 
Chemical Division of Lion Oil Co., w G 


result of a satisfacto 
agreement reached between the compa: 


withdrawn as 


and union, according to a Lion offici il 
Details of the agreement were not 1 it 
vealed. m 


At Muskegon, Mich., OWIU’s | si me 





month-old strike at Nap-Sol Refine: 
ended Jan. 24 in the wake of a three-d tl 
negotiating session. According to a wmnii f 
official, both parties to the settlement il 
agreed not to disclose terms of the settl: 1S 
ment to the press. Original cause of t! SH 
dispute allegedly arose over company’s tv 
discharge ef an employe held responsib! 
for considerable loss of gasoline. ul 
Meanwhile 30-day notices of intenti ; 
to strike were filed against these cor 
panies: th 
Ethyl Ccrp., Baton Rouge, La., by ¢ 
Operative Bargaining Agency. Secret | 
NLRB ballot is sought in dispute invol oT 
ing 725 workers, union charging Ethv! fe 
with using unfair labor practice “in an at Y 
tempt to bargain individually with mem 
bers of the agency.” Group also complai si 
cf “failure and refusal’ of Ethvl to enter D 
into acceptable contract covering its met if 
bers and “misrepresentation” by compa! le 
and its supervisory employes of bargai " 
ing negotiations with agency. D 
American Oil Co., Baltimore, by AFI 
Truck Drivers and Helpers, Local 355 "% 
notice effective Jan. 20. Notice cit . 
Amoco’s alleged “refusal” to reach . 
propriate agreement with union resp¢ 
ing wages, hours “and other terms a 
conditions of employment.” 
Cities Service Oil Co. (Pa.), I : 
Braintree, Mass., refinery, and | C 
Island City, N. Y., plant, by OWTU lo Ir 


At East Braintree issues are classificati 
rate increase “to correct manifest are 
industry and interplant inequities, eff 
tive from Nov. 22. 1946,” and gen 
cost-of-living wage increase, effective ft 


last Oct. 1. Notice effective Jan. 22 


Long Island are 
agreement,” classification rate adjustm 
retroactive to A 


> F- 
= 


Issues at “terms 


to correct inequities, 
13. and general wage increase of 
troactive to Oct. 1. Notice effective ] 


59 
aw 


Refiners Transport, 


Inc.,  Refir 
ind Terminal Corp., at Ter 


Transport 


Haute and Robinson, IIll., by Teamst 
AFL) Local 144, asserting “failure 
reach an equitable agreement” w 


management led to strike notice filing 


NATIONAL PETROLEUM NEW 








Smaller Oil Men May Balk at Public Relations 


Program of API, Duke Tells Petroleum Council 


NPN News Bureau 

WASHINGTON—Doubt that some 
maller segments of industry could give 
ill-out support to those phases of newly- 
sunched API public relations program 
vhich stress that oil industry is not mo- 
\opolistic nor does it engage in price 
fixing was expressed here last week by 
Gordon Duke, chairman of National 
Council of Independent Petroleum Assns. 

Mr. Duke said this view represented 
ilso a “cross-section attitude” of four 
ther members of NCIPA Executive Com- 
nittee with whom he has been meeting 
ere last two days. 

He said there is general agreement 
that industry does not hold back new 
levelopments from public, as program 
ilso seeks to emphasize, but that “there 
is an area of reservation in a good many 
smaller segments of industry” as to other 
two points. 

“They don’t know whether they can 
ifford to say with a straight face that 
the industry is not monopolistic,” he 
xplained. “As te whether industry in- 
iulges in price fixing, they have a hunch 
that it might.” 

While NCIPA, at its meeting Nov. 12- 
4, offered to co-operate in API pro- 
ram, Mr. Duke said matter will be up 
for discussion again at next meeting 
ccheduled for Indianapolis Feb. 10-11. 

Executive Committee, during its ses 
sion here, also discussed with Justice 
Department’s Watson Snyder the matter 
how far NCIPA and similar groups can 
legally go in discussing prices, margins 
nd other subjects; arranged to have 
Dr. John W. Frey, director of API Mar 

ting Division, speak to next NCIPA 
eeting, and sought to work out some 
basis of liaison between NCIPA and Na 

mal Oil Marketers Assn. 

Mr. Duke said conference with Snyde1 

sulted indifferently, adding: 

“T don’t think we learned anything 





Calendar of NLRB Cases 
Involving Oil Comnanies 


NPN News Bureau 
WASHINGTON — Recent develop- 
ents in NLRB cases involving oil com- 
unies have been reported by the agency 
follows: 
Direction of Election 
The Atlantic Refining Co. (Case 4-R-2010), 
iladelphia, Pa. Election within 30 days of 
1. 7. Unlicensed personnel in the deck, en- 
1e, and steward departments of the tankers 
erated by the morine department will vote 
Atlantic Maritime Employees Union; for 
itional Maritime Union of America, or for 
ther 
Certifications 
The Pure Oil Co. (Case 9-R-2498), Beckley, 
Va. Pursuant to stipulation, election held 
23. Certified (for truck drivers, ware- 
isemen and mechanics): Local 175 Int’ 
thd. of Teamsters, Chauffeurs, Warehouse- 
n & Helpers of Am., AFL, which received all 
the four valid votes cast. 
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that was ditferent from what we thought 
we understood in the beginning.” 

Matter will be aired further at Indian- 
apolis, at which time executive group will 
report in full to membership, Mr. Duke 
said. 

Discussion with NOMA, through Paul 
Hadlick, its general counsel, were de- 
scribed as “purely informal” and strictly 
for purpose of achieving some under- 
standing as to “relative positions” of 
NCIPA and NOMA. Mr. Duke said 
“there is no intention of attempting to 
Iging about a merger of the two asso- 
ciations; all we wanted to do was to 
see if we couldn’t keep from cancelling 
each other cut when one of us makes 
a move.” 


Result, he said, was that in the future 
NCIPA will try to keep NOMA infermed 
in advance as to any contemplated ac- 
tions, 

Attending Executive Committee meet- 
ing, besides Mr. Duke, were: K. C. King 
council secretary; Harry B. Hilts, Em- 
pire State Petroleum Assn.; W. A. Parker, 
North Carolina Oil Jobbers Assn.; and 
R. J. Rogers, Indiana Independent Pe- 
treleum Assn. Committee has total mem- 
bership of eight. 


Petroleum Assns. Council 
To Meet in Indianapolis 
Special to NPN 

MADISON, Wisc.—National Council 
of Independent Petroleum Assns._ will 
meet at Severin Hotel, Indianapolis, Ind., 
.ccording to notice sent members by K. C. 
King, executive secretary. 

Chairman Gordon Duke has invited the 
press to sit in on the meeting, beginning 
with the noon luncheon, Feb. 11, Mr. 
King said. Agenda for the meeting was 
not disclosed. 


Iowa Jobbers Urged to Back 
Public Relations Program 
Special to NPN 

MANCHESTER, Iowa—December is- 
sue of Iowa Independent Oil Jobbers 
Assn, publication urges association mem- 
hers to give the oil industry public re- 
lations program their full support. Edi- 
torially, the association declares: 

“The petroleum industry is planning 
an extensive ‘public relations’ program 
It is the intention to tell the public (our 
customers) that this is a progressive in- 
dustry. That we have, and will continue 
to provide always, better products at 
less ultimate cost to the consumer. Per- 
haps this program will tell the story be- 
hind the gallon of gasoline that comes 
out of the gasoline pump hose, starting 
with the crews going out to find oil, 
drilling miles into the earth’s crust, hop- 
ing their calculations were right. And 
if oil is found, allow its travels through 
pipelines te great refineries, where it is 
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made into useful products for the service 
of mankind; again through thousands of 
miles of pipelines, in ships and barges 
to large storage terminals; thence by 
tank cars, transports and tank trucks to 
bulk plants and service stations. And 
all this to the end that the consumer 
may be served more conveniently; that 
the wheels of industry and agriculture 
may keep turning and that our great 
transportation systems may continue to 
serve the people’s needs more efficiently. 

“This is a great industry. We can 
be proud of the service that it renders. 
Let’s tell our customers about it.” 


Independents Operate 


Cooper River Terminal 


CHARLESTON, S. C.—Coastal Ter- 
minals, Inc., owned by 35 to 40 South 
Carolina Independent oil jobbers, has 
taken over operation of its Cooper River 
marine terminal here, at the conclusion 
of a two-year lease to Southeastern Oil 
Co., of Jacksonville, Fla. 

Orders are being placed for six new 
storage tanks each with a capacity of 
30.000 bbls. or 1,260,000 gals., which 
will increase total storage from the pres- 
ent 5,000,000 gals. to 12,000,000 gals 
One tank will be of the floating roof 
type, while five will be of the cone roof 
type. Cost is said to be around $25,000 
per tank. Present truck and tank car 
loading facilities also will be expanded 

Batson L. Hewitt, of Hewitt Oil Co. 
Inc., is president of Coastal Terminals, 
Inc. T. Wilbur Thornhill, president of 
Charleston Oil Co. is vice president of 
the terminal company. 

Any Independent oil men who are in 
terested have the opportunity to become 
associated with the terminal company, 
according to Mr. Hewitt, and the corpo- 
ration is als» now in a position to serve 
iny Independent jobbers and distributors 
er any oil company. A contract already 
has been made with Republic Oil Co., 
which is expected to handle about 500, 
000 gals. of gasoline a month throueh 
the terminal. Plans are being made for 
a second terminal on the Plantation pipe 
line, possibly at Spartanburg. 

Although Mr. Hewitt continues to be 
president of Hewitt Oil Co., Inc., he will 
transfer his office to the terminal prop 
erty. John H, White, office manager of 
Hewitt Oil Co., Inc., has been promoted 
to general manager and will be in com 
plete charge of its operations. Harold 
Royle, formerly with Arkansas Fuel Oil 
Co., will be plant manager of the termi 
nal company. 

Originally known as Palmetto Termi- 
nal, Coastal Terminals, Inc. was organized 
early in the war in a move to insure 
supplies to South Carolina Independent 
oil jobbers. During the war years par- 
ticipating jobbers received practically 
all of their supplies through the terminal, 
which in turn was supplied by barge from 
Jacksonville, Fla 
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DJ Beckons to Little Man 
With Antitrust Complaints 


NPN News Bureau 
WASHINGTON—Implied invitation 
to small business men to lay any anti- 
trust complaints they might have befor 
Department of Justice—with or without 
proof of violaticn—came last week from 
Antitrust Chief Wendell Berge as new 
small business unit in his division was 
introduced by Atty. Gen. Tom Clark. 

Small business men, said Berge, need 
only write to the division here to initiate 
study of his difficulty “and an early 
determination of what, if anything, can 
be dene in the matter by the Department 
of Justice or by any other agency 
partment of the government.” 

Clark said “we are particularly inte1 
ested” in problems of veterans seeking 
to engage in new businesses or re-estab- 
lish enterprises they abandoned to enter 
armed _ forces. 

Head of new unit is Chalmers Ham 
ill, native of Marshall, Ill, lawyer and 
former manufacturer, formerly counsel 
for Firestone Tire and Rubber Co., and 
secretary of National Bellas-Hess. 


r de- 


Export Controls on Oi! 


WASHINGTON Materials and 
equipment certified by Oftice of Inter- 
national Trade as essential to foreign 
operations of petroleum and certain other 
industries now may be exported without 
being charged against commercial export 
allocations, OT said. 

Other industries benefitting from to 
day's order were tin, lead, zine, copper 
hard fibres, sugar and rubber. Intent of 
order, OIT said, is to make U. S. supplies 
“more readily available to foreign pro 
ducers of scarce commodities.” 


Cold Snap. Low Gas Pressure 
Spurs Oil Burner Demands 
NPN News Bureau 

CLEVELAND—Fuel oil = marketers 
and oil burner dealers report a large in- 
crease in calls for- oil heating equip 
ment, as a result of fading gas pressure 
during the recent cold wave, and the 
announcement on Jan. 27 by East Ohio 
Gas Co. that no more gas heat could 
be installed for new customers 

The demand for oil burners, already 
large and steady, was augmented from 
two sources. One was from home owners 
seeking conversion to automatic heat 
and alarmed by the sharp drop in gas 
pressure, coupled with the pocr outlook 
for a better supply of gas. 

The other was from industrial users 
of gas, some of whom were forced to 
suspend operations, with but little warn- 
ing, during the cold period. 

Many oil burner dealers in Cleveland 
report improvement also in the supply 
of burners. Several are now able to 
make immediate installations of some 
types of burners and more are taking 
space in local papers to advertise for oil 
burner business. 
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No Action Yet on Plans 
To Delay Sale of Inchers 


NPN News Bureau 

WASHINGTON — The Senate 
Armed Services Committee, which 
once turned thumbs down on reso 
lution to delay sale cf Big and 
Little Big Inch pipelines and then 
decided to reconsider the whole 
matter, still could net make up 
its mind Jan. 28 as the clock was 
running out on backers of disposal 
cle lay measures, 

Despite fact that WAA Littl 
john’s disposal policy becomes ef 
fective Feb. 3, unless C 
intervenes, the committee at a spe 
cial meeting Jan. 28, put off un 
til Jan. 31 a decision on four de 
laying resolutions. At that time 
it was scheduled to meet behind 
losed doors with Littlejohn. 

Meanwhile, the House Inter 
state and Foreign Commerce Com 
nittee was sitting back and wait 
ing until a decision is reached bh: 
the Senate committee before tak 


neress 


Ing acuion on a postponement reso- 
lution introduced by 


tive Walter (D., Pa.) 


Representa 











Huge Rise in Oil Burner Units 


By Special Correspondent 
OTTAWA—Fuel oil scarcity has de 
veloped in the larger centers of eastern 
Canada. The shortage is said to have 
been brought abcut by a large increase 
in oil bummer heating installations One 
dealer in Montreal estimates the increas« 
in oil heating units to be 300% over last 
vear. Some oil companies are refusing to 
make new installations until supplies of 
fuel oil are in sight. 

Alleviation .of the shortage is being ac 
complished through use of the Portland, 
Me., to Montreal pipeline for shipment of 
fuel oil. Several tanker loads of fuel oil 
are expected to reach Portland immedi- 
ately, and authorities say this will definite 
ly cure the shortage for the time being. 


Forecasts ‘Gas’ Tax Boost 
In Many States in 1947 


Special to NPN 
MEMPHIS, Tenn.—The outlook for 
1947 is for boosts in gasoline taxes in a 
majority of the 27 
legislation will be introduced, according 
to Roland Rice, general counsel Amer 
ican Trucking Assns., speaking before th: 
two-day annual meeting of the Truck 
Trailer Manufacturers Assn, 


states where suct 


More sheet and strip steel wiil be avail 
oble for the commercial trailer industry 
in 1947, according to Bennett S. Chapple 
Ir., assistant to vice president-sales, U. S 
Steel Corp., who said war-created short 
ages are being filled, and that there a 
signs of a -transposition from a sellers 
market to a buyers’ market in many lines 

Unofficially a trailer production goal 
of 100,000 units was adopted for 1947 
which would require about 35% mor 
steel, according to John E. Graham, head 
of the automotive department, Office of 
Temporary Controls. 

A resolution was adopted calling for 
the repeal of the Wagner Act, the Norris 
LaGuardia Act and the Fair Labor Stand 
ards Act. leaving those fields of labor 
legislation free to the several states 

Reciprocity among states in the rocog 


nition of vehicle license tags, special fees 
gasoline taxes, mileage taxes and similat 
regulations were another 
resolution as necessary to promote the 


free flow of 


described in 
interstate commerce _ by 
highway 


Sohio Petroleum Okla. Well 
Flows at 100 Bbls. Per Hour 
NPN News Bureau 
CLEVELAND—Clean oil of approxi 
mately 100 bbls. an hour is flowing from 
test well drilled to a depth of 10,234 
feet in section 17-IN-2W, Garvin County 
Okla., 60 miles south of Oklahoma City 
by Sohio Petroleum Co., Standard Oil 
Co. (Ohio) subsidiary. Quality of the 
oil is 8389 API. Gas-oil ratio is about 800 
cubic feet of gas to one barrel of oil 
Sohio has 8000 acres around the well 
and additional drills will be 
at once. 


moved in 





Beauford Jester Sworn 


Former Texas Rail- 
road Commission- 
er Beauford Jester 
(right) is sworn in 
as new governor 
of Texas by Su- 
preme Court Chief 
Justice James P. 
Alexander (left). 
Mr. Jester appoint- 
ed William Mur- 
ray of Houston as 
his successor as 
commissioner 


in as Texas Governor 
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Additional Oil Bummer Service 
Studies Voted by Conference 


NEW YORK — Directors of Atlantic 
Coast Oil Conference, Inc., have in- 
structed Executive Secretary Clyde G. 
Morrill to carry on additional studies con- 
cerning oil burner service and branded 
fuel oil. Action was taken at semi-annual 
meeting here Jan. 24, and grew out of 
interest throughout northeast in the re- 
port of roundtable discussions on the 
two points. 

Most emphasized was the need for 
proper specifications, covering installa- 
tions of oil burners, in the building codes 
of cities, towns and states. To further uni- 
formity of practice among fuel oil distrib- 
utors, Mr. Morrill also was instructed to 
obtain from various northeast markets 
specifications for “summer clean-ups” and 
for “oil burner service,” and to distribute 
the information to members of the vari- 
ous industries. Directors took the posi- 
tion that various markets probably would 
find similar specifications can be used in 
this matter. 

The question of more fully informing 
consumers on oil burner installations and 
service, so they can judge better the 
values of competitive offers, also is to be 
looked into by Mr. Morrill. 

Directors endorsed the industry’s pub- 
lic relations prozram and voted to partici- 
pate whenever possible. 


Shipments of Oil Burners 
Continue at Hich Levels 
WASHINGTON — Shipments of oil 


burners continued at new high levels 
during October and November, the fig- 
ires being 73,296 and 71,805 respective- 
ly, according to Bureau of Census. The 
race with the order backlog slipped fur- 
ther behind however as new orders re- 
ceived increased from 98,380 in October 
to 105,189 in November, continuing the 
steady pace set early in 1946. 

Total unfilled crders on hand were 
990,350 at the end of November. 

While big backlogs have accumulated 
n all classes of burners, the big demand 
s for complete furnace burner units, 
where November shipments of 7,445 was 
little better than one sixth of the 43,960 
ew orders received. Shipments of con- 
version burners, boiler units, water heat- 
ers and industrial burners just about 
balanced new orders received. Space 
heaters are not included in the report. 


Weekly Earnings and Hours 
Of Refinery Workers Drop 
WASHINGTON — Average weekly 
earnings and hours in petroleum refining 
declined 5% in November to $57.11 
and 40.0, respectively, while earnings 
in petroleum production rose 3.8% to 
$55.78 and hours rose 1.2% to 41.7, 
.ccording to Bureau of Labor Statistics. 
Average weekly earnings in manufac- 
turing as whole were 0.1% higher than 
in October, despite plant closings for 
\rmistice Day and time out in some 
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Would Put Distributors 
Of LPG on Utilities Basis 


Special to NPN 
OKLAHOMA CITY — House 
Bill 15 introduced in Oklahoma 
State legislature by Rep. C. C. 
Edwards of McAlester, would put 
liquefied petroleum fuels distri- 
butors on a public utility basis, in- 
cluding motor fuel distributors. 
Bill js now in committee being 
rewritten and made applicable to 
LPG industry only, Fred L. Yates, 
executive secretary of Oklahoma 
LPG Gas Assn. said today. 
Liquefied petroleum gas inds- 
try is vigorously opposing biil, 
Yates said, as jt would require 
proof of public necessity and li- 
cense issued by Oklahoma Corp- 
oration Commission. Bill would 
set up allocation of operating ter- 
ritories of distributors of LP gas. 











plants on election day, standing at $45.74. 
Hours average was down 0.6% to 40.2. 


Overall figures for non-durable goods 
manufacturing were $42.86, up 9%, and 
40.2 (unchanged). 


Bureau’s preliminary estimates for De- 
cember indicate factory workers in that 
month averaged $46.83, only 70c below 
peak wartime earnings (January, 1945), 
and average work week was 40.9 hours, 
longest since January, 1946, but 4% hours 
shorter than in January, 1945. 


Hourly earnings, which have risen to 
$1.14, are primarily responsible for main- 
taining high level of weekly earnings, said 
bureau. 


Would Procure Its Own 
Containers for Products 


NPN News Bureau 

WASHINGTON—OM Fuels and Lub- 
ricants Branch hopes to beat steel short- 
age by taking off hands of its products 
suppliers the ,problem of obtaining con- 
tainers needed in meeting its require- 
ments. 

Part of budget increase—from $326,- 
788 to $7,000,000 — recommended by 
President Truman for QM for purchase in 
1948 fiscal year starting July 1 of sup- 
plies and equipment for handling fuels 
and lubes would be used for this pur- 
pose. QM _ could bring War Depart- 
ment priorities to bear in container pro- 
curement, it is pointed out. 


Plan Institutional Ad Program 


CHICAGO—Standard of Indiana has 
engaged Batten, Barton, Durstine and 
Osborn, Inc., to develop and conduct an 
institutional advertising program. Prod- 
uct advertising will continue to be han- 
dled by McCann-Erickson, Inc., the com- 
pany said. 
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Tin Can Allocation Schedule 
Includes Oil Industry Needs 


NPN News Bureau 

NEW YORK—Oil industry customers 

of American Can Co, have been offered 

nine alternatives, based generally on past 

use of containers, for receiving their 1947 
tin plate allocations, 


API, National Petroleum Assn., and 
representatives of eight other major in- 
dustries using cans, have been told the 
allocation schedule. Citing 25%  in- 
crease in metal container demand since 
1941, American Can Co, said 1947 sheet 
steel production could not meet demands, 
and termed the proposed schedule was 
“most efficient and equitable one” that 
could be devised. 


Supplier said it must discard govern- 
ment’s allocation system because it could 
not discriminate between customers, but 
required quick calculation of the require- 
ments of all customers. 


Customers may pick one of four base 
years for estimating their 1947 alloca- 
tion, and may take any of alternative ap- 
plications which favors them most. Amer- 
ican Can, now assembling customers’ quo- 
tas, will balance total of these against an- 
ticipated receipts of tin plate to reach 
percentage figure applicable uniformly 
to each customer’s quota. 





Deaths 


John Tancreed, Jr., sales promotion 
manager of Jarecki Manufacturing Co., 
died Jan. 20, in a Clarendon, Tex., hos- 
pital ‘following an automobile accident 
near that city. He joined the U. S. 
Army Air Force in 1942, serving in three 
South Pacific invasions, and was dis- 
charged in January, 1946, with the rank 
of lieutenant colonel. He was 45. 


o © 


Joseph W. Owen, assistant district 
manager of the Socony-Vacuum Oil Co., 
Des Moines, Iowa, died of a ruptured 
appendix in a Des Moines hespital Jan 
992. He was 49. 

He joined Socony-Vacuum 19 years 
ago. and became assistant manager in 
Des Moines in July, 1937. He was a 
veteran of Werld War I, and was a mem 
ber of a number of civic and fraternal 
organizations in his home town. 


Oil Radio Classification Urged 


NPN News Bureau 
WASHINGTON—Petroleum — Industry 
Electrical Assn. has requested FCC to set 
up new classification to be known as Pe- 
troleum Radio Service under which radio 
stations used in petroleum production and 
pipeline operations would be separated 
from present utility radio service classi- 
fication and allowed to broaden their 
scope of communications, particularly in 
production operations. 
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Wisconsin Petroleum Assn. 
To Start Group Insurance 


Special to NPN 
MADISON, Wis.—Wisconsin Petroleum 
Assn. Board of Directors at meeting her 
Jan. 27 decided to institute a group 
health, accident and hospitalization iv 
surance program for benctit of member: 
and their employes and dependents 
Committee of three was appointed t 
study the policies and programs of vari 


ous insurance compinics and make re 


commendation of their choice, K. ¢ 
King, executive secretary said. Everett 
Yerly, Citizens Independent Oil Co., ] 
Crosse, is chairman of the Insuran 
Committee. Other two members ar 
Lavern Schaetzel, Schaetzel Oil Ci 
Germantown, and Harry Chapin, Chapin 


Oil Co., Stoughton. President Julius Seiy 
and Mr. King are ex-officio m¢ mb« rs 

A five-man Legislative Committee als 
was appointed, consisting of Mel Teigk 
Wisconsin Petroleum Co., Stoughton; A 
C. Bruech, Pennsylvania Oil Co., Madi 
son; William Pate, Pate Oil Co., Mil 
waukee; Tony Fiore, Fiore Coal & Oil 
Co., Madison; and O. A. Sorenss 
Sorensen Oil Co., Oconto. 

Possibility of the association Changin 
its annual convention date from Decem 
ber to January or February was dis 
cussed, and Secretary King Was instructs d 
to investigate hotel arrangements for the 
switch in dates. The change would mean 
that the association would not hold a 
convention this year, Mr. King said 
However, the annual golf meet will b 
held next summer. 


Socony-Vacuum Adjustments 
Made in No. 2 Fuel Prices 


NPN News Bureau 

NEW YORK—Socony-Vacuum Oil Ci 
last week made the following adjustments 
in its prices for No. 2 fuel which wer 
not reflected by story in NPN Jan. 21 
p. 16: tank car price at New York Har 
bor (Richmond) reduced 0.05c to 6.2: 
t.w. price at Albany reduced 0.1e to 8.8 
instead of 8.7c; t.w. price at New Haver 
reduced 0.le from 8.4¢ to 8.3c 

Tank car and yard prices at Bridgeport 
and South Norwalk which had been tenta 
tively increased 0.05c were later reported 
unchanged at 6.35c and 6.55c, for respe« 
tive delivery methods at both points 

° o ° 

CHICAGO—Standard Oil In 
diana) advanced its tank wagon prices at 
points in lower peninsula of Michigan, 
effective Jan. 27, to “reflect increases in 
freight rates” which went into. effect Jan 
23, according to company announcement 

Increases will apply to gasoline, refined 
oils, tractor fuels and distillates sold t 
dealer and consumer. 

Detroit and Saginaw prices for Red 
Crown (regular) were increased 0.1lc to 
13c for consumers, 11.5¢ for dealers, and 
kerosine t.w. prices at both points wer 
advanced 0.1¢ to 11.5c. 

New tank wagon prices at Detroit for 
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other products are: Stanavo Ethyl avia 
tion, 17.8¢c; oleum spirits, 17.6c; V.M. & P 
naphtha, 16.8c; and Stanisol, 18.lc—all 
up 0.5c; Stanolex furnace oil, 10.1c for 1 
to 99 gals.; 100 gals. and over, 9.1c, both 
up 0.lc. Prices are all ex applicable taxes 


© oO °o 


CHICAGO — Consumer tank wagon 
prices for range oil and No. 1 fuel hav 
been cut 0.5c per gal. on deliveries under 
100 gals. by several representative dis 
tributors in the m tropolitan Chicag 
trea, according to re ports this week 
New prices are: 50-99 gals., lle; 100 
149 gals.. 10c: 150- 399 gals a" x ; prices 
for deliveries of 400 gals. and over 
changed at 9.5c. Competition and warm 
weather were blamed for the cut. No 
hange was reported in prices for Nos 


ind 3 furnace oils 


New 325,000-Bbl. Terminal 
In Florida Begins Operation 


Special to NPN 

PORT EVERGLADES, Fla.—New 
25,000-bbl. terminal began operations 
here Jan. 17 with arrival of first shipload 
of gasoline. 

Located on deepwater, terminal has 
Pure Oil Co. and Sinclair Refining Co 
tankage. Though each company con- 
structed tankage on site, terminal will 
be managed by Cord Limehouse, veteran 
Pure Oil employe who was in charge of 
Pure’s Savannah terminal before hx 
entered the Army and directed opera 
tions at the petroleum terminal in Skag 
way, Alaska. 

Terminal here is equipped to receive 
products by tanker and to distribute by 
tank car, truck or barge, with the latter 
form using the Intercoastal Waterway 
Terminal will serve southern Florida and 
Key West. 

In addition to tankage, facilities in 
clude a 7500 sq. ft. warehouse, steel 
tank ear and truck loading racks, and 
office and garage. Terminal is connected 
to shipside by two 10-inch and two 8- 
inch pipelines, with the terminus on 
Pier One to handle incoming shipments 
Four 6-inch lines are being laid to the 
newly deepened slip No. 3 for loading 
barges for distribution via Intercoastal 
Waterways 


Says Small Refiners Face 
Crude Supply Shortage 


Special to NPN 

HOUSTON Despite the Railroad 
Commission’s increase in Texas allow 
able of around 119.000 b/d for Feb- 
ruary, small refiners are still facing short 
supplies, Herbert Lane, vice president 

f Crown Central Petroleum Corp., ré 
Ve iled Jan. 28. 

Mr. Lane said that despite the increas« 
his company’s principal supplier of crud 
has advised that it is cutting Crown 5000 
b/d next month. The supplier, a ma- 
jor oil company, said it didn’t hav: 
enough oil for its own use 


65 Union Oil Employes Form 
Company, Take Over Drilling 


Special to NPN 

LOS ANGELES—A new, Independent 
oil drilling contractor, Santa Fe Drilling 
Co., will begin operations Feb. 1 in South 
ern California. Sixty-five former employes 
of Union Oil Co. formed the company 
which has an authorized capital stock of 
$500,000, and has made an cutright pm 
chase of the company’s drilling facilitic 
ud equipment. 

The new company, in which Union ha 
no subsidiary interest, is headed by J. B 
Robinson, president, and R, A. Powell 
secretary-treasurer. Robinson was drill 
ing superintendent for Union Oil whil 
Powell was an accountant. Other member: 
of the board of directors and their form: 
positions are: H. P. Wickersham, chi 
mechanical engineer; Frank Gess, coast 
district drilling foreman; Howard Robin 
son, southern district drilling foreman 
Leo Goss, valley district drilling fore 
man; and Kent Garner, a driller. 

New company will have its headquar 
ters in Santa Fe Springs, Calif., not fa 
from Los Angeles, where it will offer 
drilling service, well repair work, oil fiel 
mechanical engineering and mud contro! 
service. The company plans to cover the 
entire eleven western states. 

Union has also sold its entire mair 
tenance shops to Key Contractors, Inc 
and its salvage and pipe shops to Dav 
Hearn, effective Fcb. 1, in a move to have 
all its drilling work done by contract 
operators. Other majors in this area d 
vide their drilling work between com 
pany departments and independent cor 
tractors. 


Kruq Shifts Service Basis 
Of Oil Council Appointees 


NPN News Bureau 

WASHING TON—Terms of service ot 
individual members of National Petri 
ileum Council have been placed on a cal 
endar vear basis by Interior Secretar 
Krug 

As a result of action, terms of all pres 
ent individual members which under old 
setup would have expired on June 30, are 
extended to Dec. 31. Not affected are 
terms of ex officio members who serve 
on council only during term of office in 
association or organization they are ap 
pointed to represent. 


November Crude Exports Drop 


NPN News Bureau 

WASHINGTON—Rate of crude oil 
exports from U. S. during November 
dropped to 126,457 b/d from 149,102 
b/d in: October, Bureau of Census re 
ports. 

Total crude exports in Novembe 
were 3,793,719 bbls., compared with 
4,622,171 bbls. in Oct. November im 
ports averaged 205,858 b/d as against 
230,624 during October. 
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API Support of Anglo-American Oil Agreement 
Boosts Chances of Treaty’s OK by the Senate 


NPN News Bureau 
WASHINGTON — The Anglo-Ameri- 
oil agreement is back again in the 
vor of the API, with the result that its 
ances of being ratified by the Senate 
ve been vastly improved. 
By a vote of something like 40 to 1, 
PI’s board has accepted at face value 
rmal State Department assurances that 
has “no policy or program” aimed at 
sulation of oil operations anywhere, 
d once more is on record as rccom- 
nding ratification of the pact as now 
written. 
Whether the Independent Petroleum 
\ssn. of America now also will fall back 
to line remains the big question, but 
agreement’s supporters believed most 
f the ground had been pretty completel 
n out from under any continued effec- 
tive opposition to Senate approval. 
Under present plans, Foreign Relations 
Committee may commence hearings 
about March 1. At least that is the 
target date” at which State Department 
shooting. 
Department’s disavowal of any designs 
the oil industry was given over the 
ignature of Undersecretary W. C. Clay 
ton and was, in the API Board’s view, 


forthright and wnequivocal.” 


Industry concern that the treaty would 
establish a basis for federal regulation 
re described by Mr. Clayton as “com- 
pletely without foundation,” because the 
commission to be set up under it is t 
e purely “consultative and advisory” 
functions. He said it wasn’t true that rati- 
ition of the pact would result in larg 
portations of foreign oil. And as fer the 

r, which grew out of an official De- 
rtment broadcast last Aug. ie. that the 
Department is planning later control of 
industry by a new world oil organiza 
tion under the United Nations, he dis- 


? 
r 


d of that one in just two sentences. 
follows 
Phe (Anglo-American ) agreement pro- 
les for the possible negotiation of a 
ultilateral international petroleum agree- 
ent among all interested producing and 
isuming countries which would estab- 
h a permanent international petroleum 
incil, May I assure you that the State 
Department has no policy or program 
ch contemplates the creation of a pe- 
leum body of. a regulatory or of an 
cutive character.” 
API’s board members read the Clayton 
er carefully. Even those from Texas, 
ere main opposition to the agreement 
centered, said they liked its sound 
ere was a motion that the board recom- 
nt Senate ratification, “subject to the 
13 resolution of the board ( giving 
interpretation of treaty) and as ac- 
ted for the State Department by Un- 
rsecretary Clayton.” 


Then, on a roll call demanded by A. E. 
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Watts, vice president of Sinclair Refining 
Co., all present but Mr. Watts voted aye. 

Other actions taken by the API Board 
at its meeting here included voting of au- 
thorization to the Refining Division to 
hold a Spring meeting at Houston, Tex., 
in April, and of permission to President 
Boyd to take any necessary action in re- 
gard to legislation seeking revision of the 
authority of FPC under the Natural Gas 
Act. 


Materials Shortage Laid 
To Strikes by NPC Group 


NPN News Bureau 
WASHINGTON National Petro 
leum Council has received reports from 
two of its committees stating that out- 
look for increasing supplies of vital oil 
machinery and equipment is “uncertain” 
because of labor troubles and objecting 
“emphatically” to certain provisions of 
Interior Department’s new mineral leas 
ing regulations. 
Materials Committee, headed by Claud« 


‘P. Parsons, said serious shortages in some 


items have disappeared with lifting of 
price controls and partial revocation of 
government priorities but “strikes, stop- 
pages and slowdowns” continue to keep 
other items in short supply. 

Parsons’ committee recommends that 
government immediately take three steps 
to bolster production: (1) pass legisla- 
tion to “encourage productivity instead 
of strikes,” (2) discontinue remaining 
CPA, NHA and WAA priorities, and (3) 
defer public works construction until ma 
terials shortage is relieved. 

Committee also reported that export 
restrictions on items important to petro- 
leum operations abroad have been elim 
inated with exception of tin plate and 
action on latter is expected soon. 

Other committee, set up specifically 
to study the mineral leasing rules, as 
serted certain of interior’s regulations 
were “entirely inconsistent with, or not 
warranted by any language contained 
in the acts of Congress.” However, com 
mittee praised Interior for holding hear 
ings before regulations were drafted in 
final form. 

Objected to, among other rules, were 
those relating to acreage limitations, ex- 
isting leases at time rules become effec- 
tive, limitation on amount of options. 
acreage rentals, minimum prices for 
royalty oil and restricted Indian lands. 


Porter Re-Elected President 
Of Mid-Co Oil & Gas Assn. 
NPN News Bureau 
TULSA—F. M. Porter, Fain-Porter 
Drilling Co., Oklahoma City, was re- 
elected president of Mid-Continent Oil 
& Gas Assn. at the annual meeting of 
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the organization’s board of directors 
recently, 

Other re-elected officers include Jake 
L. Hamon, Cox & Hamon, Dallas, first 
vice president; Clarel B, Mapes, Tulsa, 
secretary-treasurer; and the following 
state vice presidents: Oklahoma, E. F. 
Bullard, Stanolind Oil & Gas Co., Tulsa; 
Kansas, H. E. Zoller, Derby Oil Co 
Wichita; Louisiana-Arkansas, A. H. Wey- 
land, Arkansas Louisiana Gas Co 
Shreveport; New Mexico, Van S. Welch 
Flynn, Welch & Yates, Artesia. 

Charles E. Simons, Dallas, was clected 
vice president for Texas to succeed the 
late George C. Gibbons. New vice presi 
dent for Mississippi-Alabama is W. M 
Vauchevy, 
Morgan 


Jackson, succeeding Riss I 


McConnell Honored for 40-Year 
Service with Indiana Standard 


NPN News Bureau 

CHICAGO—R. F. McConnell, vice 
president in charge of sales, and one 
of 18 employes to complete 40 vears 
of service with Standard Oil of Indiana 
during first half of 1947, received a 
diamond-set gold pin Jan, 14. Other 
17 employes will be presented with their 
pins as they become eligible. 

Service awards for a total of 13,020 
vears will be given to 692 employes of 
the company during the first six months 
of 1947. L. W. Cameron, assistant 
general manager of sales, eastern division 
will receive recognition for 30 years of 
service on Feb, 17, while Francis Dick 
inson. Whiting, Ind., refinery, will re 
ceive a gold watch for 50 years of serv 
ice on May 1. 

Gold pins will be awarded to 159 
employes with 30 years of service, 254 
with 20 vears, and 280 with 10 vears 


of service 


Dairyman’s Co-Op Assn. Fined 
For Manipulation of Prices 
NPN News Bureau 

NEW YORK—Dairyman’s League Co 
Operative Assn., Ine., was fined $25,000 
and four officers fined $1000 each by 
Federal Juda Alfred c;. <A here Jan 
97 after they had pleaded guilty to a 
criminal information charging manipula- 
tion of the butter market in violation of 
the Commodity Exchange Act 

League, which supplies half of New 
York City’s milk, originally had pleaded 
innocent along with officers: Henry 1 
Rathbun, president; Leon H. Chapin 
treasurer: Hedley Benson and Herbert 
Seeley. of the Executive Committee. A 
criminal information filed against them 
alleged that on five days of December 
they bought $561,757 worth of butter 
(97% of all sold locally) to successfully 
bolster January milk prices for the co-op’s 
27.000 members. Rathbun said their loss 
was $140,000 because of rigging, com 
pared to prospective $600,000 loss if 
January milk prices had hit level they 
probably will touch in February 
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A Program for Oil to Keep | 
Cultivating Healthy Competition 


By Warren C. Platt 

Two events of recent weeks point strongly to the desirability 
of the larger oil companies considering an over-all policy to 
develop and maintain Independent 
competition especially in oil marketing. This study would not 
only be in the interest ot the entire oil industry and its desire 
to keep away trom government control, but it would decidedly 
be in the interest ot the major oil companies, their em- 
ployes and stockholders and their treedom trom some torm 
of government control that 
ization. 


healthy and substantial 


might even approach national- 
The two events that suggest this question at the moment are: 

The tiling of suit by the Department ot Justice against 
the Standard Oil Co. ot Calitornia tor having exclusive 
dealing contracts with its distributors and dealers which 
the government alleges, “have substantially lessened and 
restrained competition in petroleum products and auto- 
motive accessories.” 

The passing of ownership to a major oil company ot one 
ot the veteran groups of 
nati, O., and the retiring trom jts management ot one 
of the outstanding jobbers, E. V. 


Independent jobbers at Cincin- 


Weber, who tor vears 
has been president ot the strong Ohio Petroleum Marketers 
marketing ot the API 


represented 


Assn., who was vice president of 


up to last tall and who has Independent 


jobbers on government organizations, in- 


War 


There is no relationship between these 


numerous top 
cluding Petroleum Industry Council. 

two events but they 
both stem trom the same cause—the tailure ot the larger oil 
companies to recognize sutticiently in their operating policies 
the value to them, both politically and economically, ot hav- 
ing healthy competition. ‘Though evidence is clear that the 
trend of economic and political thinking has been in support 
ot the theory that 


etticiency of operation, but also tor the protection of all the 


competition not only works for greater 
people, the major oil companies have not launched any na- 
tional study of ways to satisty that trend and to protect their 
own stockholders’ interest against an extreme ot the trend. 
The increasing antagonism to large groups ot capital and 
attacks should 


be warning to those large groups of what may 


the trequency and even viciousness ot some 
be coming. 
Part of such attacks are the committees and campaigns, even by 
Congress, on behalt ot “small business. Many ot these attacks 


have come trom “small business,” which ove 


had considerable success with them. 


the years has 


The government's latest suit against the Standard ot Calit- 
ornia is a direct challenge to the bigness otf business and it 
it is the result ot agitation by 
those in oil. 


“small business men” including 


This suit is a small part of the “Mother Hubbard” suit which 
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the government tiled against most ot the oil industry just 
prior to the war and the trial ot which the New Deal was 
most reluctant to postpone to permit the oil industry to give 
its tull time to the war. It was quite obvious to any who 
studied the government's lengthy complaint, that had every 
thing under the shining sun in it, that the government did not 
ever to have to make its 


expect but the government 


apparently hoped that by pushing the oil industry hard, as it 


case 


had other industries, and right at the start of the war, the 
industry could be stampeded into some kind of a settlement 
New Dealers When 
the government finally tound, after the war, that the industry 


which the could hail as a “victory.” 
insisted on going to trial, it tirst decided to dismiss the big 
case and then changed its mind and is now evidently pro 
ceeding with individual suits such as this against the Standard 
ot Calitornia. 


This suit against the Calitornia company tinally gets into 
court a complaint that was first made, at least as to oil, a score 
ol years ago by the Independent retiners who had developed 
national brands ot Pennsylvania motor oil. They wanted their 
well advertised brands sold at all oil company service sta 
tions. When the major companies retused to permit such sal 
the retiners protested at Washington to the Federal ‘Trade 
Commission, th Department otf Justice and to various Con 


gressional committees that have investigated the oil industry 


these last 20 vears. 


But nothing came ot the protests because there was no statut 


law and no ruling er court decision that said the owner of 
service station had to sell the products ot his competitor wher 


he did not want to. 


TBA Manufacturers Eye Service Stations 


However. in more recent years another and much large 


group came into existence which was directly concerned with 
using oil company service stations. This group consisted of th 
manutacturers of automotive accessories, especially those w! 
got little or none ot the big volume automobile tactory bu 
iness. Their prices, in order to be competitive with those of th 
larger manutacturers supplying the big car makers with original! 
equipment, also had to be supported by large volume which 
could only be had by going atter the big replacement business 
on a large scale. Hence these Independent automotive accessory 
makers sought oil jobbers and gasoline service stations as their 
outlets. 

At the same time there had come a high degree ot ettective- 
ness to modern merchandising, where the big supplier in all 
lines, atter supporting his output with national advertising, 
down to 


tollows his distributors, jobbers and dealers with 
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Ittreedom Through 


standard signs and store tronts and detailed business and sell- 
ing instructions. Naturally, to avoid the dangers ot substitution 
on his products, and in order to get the greatest return tor his 
expenditures of dollars and time and thought, and as his legal 
right—at least up to then—these national suppliers insisted on 
forbidding those who used their national advertising and mer- 
chandising in their selling trom taking on any other lines. 


The major oil companies, as most other volume national 
suppliers, likewise insisted on exclusive contracts especially as 
the majors and their distributors supplied the whole retail 
establishment, or all ot its equipment as well as the merchan- 
dising aids. As it developed that auto accessories could be 
protitably handled at oil service stations, the major oil com- 
panies took on lines ot accessories, under their own brand 
names, and placed them under the restrictions ot their ex- 
clusive oil and gasoline contracts. 


\s this growing practice ot the major oil companies shut out 
an ever growing group of aggressive and tinancially strong 
accessory manutacturers, a vigorous tight developed in which 
also was enlisted the aid not only ot Independent service sta- 
tions but a large army ot Independent tire and battery re- 
tailers and garages. j 


These manutacturers and their distributing organizations 
have taken their tight to Congress with such success that 
several times legislation that would torbid any maker to 
operate his own retail outlets, especially in tires, has seemed 
near passing. 

Today the number ot oil retail outlets tied up under exclu- 
sive contracts has grown to such an important percentage ot the 
whole number all over the country, and there are such a large 
number of automotive accessory manutacturers directly con- 
cerned that the basic question has become much _ broader 
than the rights of the owner ot a tacility to do with it as he 
pleases. 

The basic question today, as seen by an important number 
of people, jis what should that owner do that will be to the 
best interest of the whole country? 


It Congress does not answer that question in the next year 
r two the courts probably will. Considering the “advanced 
thinking” of the present U. S$. Supreme Court and its zeal in 
inserting its members’ personal ideas ot retorm into their de- 
cisions which then are “law,” it is tair to assume that present 
practices as to these exclusive dealings may be changed in the 
cause of keeping “big business” trom getting too “big” and to 
“strengthen the small business man” and all competitors to 
“big business.” 

\Vhat the Standard ot Calitornia is accused ot doing was no 
“crime” yesterday but whether it will be one by the time the 
government's case gets to Supreme Court is almost any one’s 
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This article by the editor of Nationa, PETROLEUM 
News presents a program for the oil industry in light 
of the current trend of national thinking about busi- 
1ess “bigness.” The program, which includes sug- 
gestions made in NPN editorials and in the oil in- 
dustry, calls for the cultivation by the major companies 
of healthy competition as a means of insurance against 
the danger that the attempt to protect “small busi- 
ness” by statute and court decision may go too far. 
The article traces the development of present-day 
service station merchandising, and tells how this is 
directly connected with need for studying an inclusive 
policy on the maintenance of Independent competition 
in oil marketing. 











guess. Up to today what the Standard and all the other large 
oil companies, and the merchandising groups ot Independents 
as well, have done is in accordance with the soundest ot 
modern merchandising principles and the law. Whether it is 
the best ot economics tor the whole country, the American 
people through their representatives will determine trom here 
on. 


Time to Plot a Course for the Future 


In view of the strong national challenge to this modern 
merchandising as it has developed up to now, would it not be 
well for the major oil companies to pause and study the long- 
time best course tor the tuture? And to make this study betore 
the tide of political thinking has opportunity to tlow too 
strongly against them? 

That study could be on two main points, the tirst of which 
perhaps has not received much thought by the promotors ot 
modern national merchandising especially in the oil industry;— 


1—Has the distribution ot petroleum products, and its 
naturally accompanying automotive accessories, reached 
the point of maximum or even of diminishing etticiency 
under central operating control? 


2—Will the political hazards to “bigness” increase ever 
to the point ot causing government supervision and per- 
haps to the point of government nationalization? 

As events are now moving these questions will be answered 
in the heat ot politics and by the ignorance and even perhaps 
by the political and economic prejudice ot the courts. Even 
this present suit against the Standard of California is more 
likely to be decided in the presence of more heat than tacts 
and law, it the Department ot Justice pursues the same tactics 
as it so frequently has in the past when suing “bigness.” 

The Department’s case, according to its petition, seems to 
boil down to two main points, 


1—That the Standard ot California controls so many 
outlets as to “constitute a substantial portion of all of the 
tavorably situated retail outlets tor petroleum products and 
automotive accessories available to motorists within the 
western area (the eight states constituting the SO ot 
Calitornia territory ). 

By this number the Standard is alleged to “have sub- 
stantially lessened and restrained competition” in these 
commodities. 

In support of this charge the government says the company 
owns 1112 service stations that it operates directly by its own 
employes; that it owns or leases 3556 more which it leases and 
sub-leases to Independent operators; and that jt has exclu- 
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sive sales contracts tor petroleum products and accessories with 
3332 other retail outlets and garages. The 
that this total of an even 8,000 outlets is a 
tion” 


government claims 
“substantial por- 
of all in the eight states. According to the latest census 
(1939), the total 
states was 27,863 and the total number ot general auto repai1 


34.537. The Stand- 


report number ot service stations in these 


and garages was 6,674 tor a grand total ot 


ard is theretore alleged to control the sales ettorts ot 23% 
ot the total. 
As tar as we know, the word “substantial under thes: 


circumstances, has not been detined in percentage points, so 


the degree of heat in the argument and the intensity ot the 


pleas of government counsel may what it 


means and whether the competition has been “lessened” or 


have an ettect on 


increased by this use ot modern merchandising under cen- 


tralized management. 


2—The second important point seems to lie in the alle- 


gation there were “oral agreements” by the Standard ot 


Calitornia with station operators as to setting ot sales 


prices, discounts and rebates 


This raises the old question ot the extent to which an em 


ploye can bind his company especially where contracts say 


“all the conditions and terms between thes« 
stated. 
points there can be much heat in the argument and probably 


a disavowal by employes charged with making such state- 


parties are herein 
When the government presents its testimony on these 


ments. 


The government, according to its petition, will probably give 
testimony as to the loaning ot money and equipment to station 
operators, the granting of credit and the charging oft ot bad 


accounts, all of which every company does but generally tries 


to do as little as possible. The wrongness otf such actions lies 
more in the degree of poor judgement shown by the individual 
company employe passing on the immediate problem, unless 
the able to that these 


ously pushed and very clearly tor the purpose of 


government is show acts were vigor- 


destroying 
competitors. 
The 


and will 


government can probably ilso argue against 
any trying contracts as being “untair, an jdea that some mem- 
bers of the Federal Trade Commission and others have been 


promoting for years. But that gets down to when is a tying 
contract iniquitous? Is it when 


outlet, LO% 


you have helped tinance ons 


ot them or 23% or 75% or all outlets. 


few 


not to 


igainst the 


The purpose of these last paragraphs is minimize 


any evidence the government may have Standard 


but to show that the courts in viewing its character will not 
have any detinite measuring stick by which to judge when 
“substantial” volume is a “crime ind it so, just when was it 
committed. The court's decision also can be attected bv the 


ideological wishes of the New Deal as presented by questions 
and argument by government counsel; by the public discus- 
sion of political groups including minorities; by the trank 
ettorts of the present U. S. Supreme Court, to write its idea 
of economic and political retorms into statutes that had no re 
lation to those new ideas; by the very evident trend ot the 


times to judge all things by their ettect on all the people rather 


than their ettect on an individual, and, who knows, the court 
might even be intlhuenced to illed conservative view by 
last falls elections. 

The main propositicn betore the major oil companies there- 
fore is: - 

Do they want their tuture and probably the tuture of not 
only the- oil industry but of all industry, determined and 


probably limited as to the treedom ot private enterprise, by 


court and legislative decisions arrived at under political 
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conditi-ns and circumstances as will be the decrees ot th 


courts in this Standard ot Calitornia case? 

Or would the companies preter to have the decisiou made 
it it is late, the a mor 
detinite pattern tor “big” business, a decision made in triendl 
atmosphere by all the interested parties with the advice an 


not now too betore courts have set 


tacts ot nation’s best active business executives and protessior 


al business experts? 


Already Is Policy: Now to Carry It Out 


The toregoing may not be so ditticult to carry out as it ma 
tirst appear tor, in the last analysis, it simply means devisin 
better methods ot carrying out the often expressed wish ot to 
policy, a wish, untortunately that at times tew have heard. 


As a matter of main ottice company policy and in their leg 
position, the majors endorse competition but the trouble 
when the large companies carry out even the normal acts of 
ambitious and energetic competitors, these acts are magnitied 
by their many tens ot thousands of employes. Also they a1 


directed and carried out within the individual judgment ot 


these hosts of employes. In addition there is large scale use ot 
the companies big capital. All this increases in size like a roll- 
ing snowball until its great size and torce are clearly see 


by competitors and public, and any harsh or untair or even 


illegal competitive acts are greatly magnitied, even at time 


untairly so. 


It should be evident theretore that the large oil compani 


must do more than issue a statement trom headquarters as to 


their desire to see and maintain competition against then 


selves. 


it clear that the majors are earnestly tor compet 


To make 
tion and really want competition that will be tair and that will 
protect them against unwarranted suits and political attacks, the 
majors will have to evolve the very best policies and practices 


that will establish competitors who will give such competiti 


to see tl 


and then set up such machinery as js necessary t 


every member of their organizations lives up to these volicies 
When the majors actually live such policies every day and ir 


every act of every employe, then the majors will tind them 


selves in a world ot such competition. 


Suggesting How It Can Be Done 


How to bring all this about? 


[The majors can individually or by an over-all group set 


t special statt of experts of economics, politics and business t 


study the simple questions, 


1—Is our business as big as it can grow and still b 


etticient? Or can some or all departments be decentralized 


and it so how? Can some units be sold to advantage? 


seeming critical trend ot political and econ 


judicial comment become, jt it is not already, 


of the 


mic and 


serious threat to the satety stockholders investment 


3—Just what detail plans tor tuture operations can bé 
made that will protect the stockholders jnvestment against 
this tuture trouble? 


While 


tion by the government, it would seem possible to so set up t 


some law departments may express tear of pros¢ 





study—bv selecting people not entirely trom statts of major 
oil companies, and so publicly carrying on the investigati 
with consultations with the small competitors, and all this duly 
and promptly publicized—that it would plainly appear that 
there was no conspiracy atoot to reduce or to destroy com] 
tition. We grant that screwiness and down right injustice ha 
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sisted and can exist in a Department ot Justice but it would 
eem that it should still be legal tor honest American citizens 

, undertake a study in behalt ot increasing and improving 

" ompetition which the New Dealers so loudly say they pray 

: _ 

n As such a study progresses, there could be articles widely 


y sublished on its aims, and on its progress. Addresses by the 
xperts could be given not just betore the API, but particularly 
betore every oil association in the country. The ditterent phases 
‘t competition would be argued, and their good and bad points 
set torth tor comment by all. As some ot the schools ot bus- 


; iness administration would probably be asked to contribute 
, ‘xperts to the investigation (the oil industry publicly paying 
7 the cost), those men could be prevailed upon to write articles 


ind make talks betore all interested meetings. 

g \s these investigations would also concern the _ relative 
etticiency otf big company operation compared with small com- 
pany or decentrallized operation, the resulting intormation 
ie should be most valuable to every oil man, big and little. 


Independent Jobbers Are the Competition 





te There can be little question but the greatest evidence of the 
1 existence ot competition with the major companies are the 
more than 10,000 Independent jobbers. These not only compete 
r with major company bulk plants and terminals but they own, 
operate or supply service stations doing 42% ot the nation’s 
= retail gasoline volume, and these stations also are in direct 
st competition with the major company operated and _ leased 
a stations. That these jobbers have grown despite severe com- 
petition trom the majors these past 30 years is the best ot 
t evidence that they have a real economic place in the industry. 
wil It also is the best ot evidence that there may be serious ques- 
t tion as to the alleged superior etticiency of the major company 
tice centralized marketing operations. 

it These 10,000 and more jobbers are the ones who have led 
tt many a political and legal attack on the majors. ‘They also are 
: prominent among those who have been protesting these exclu- 
d ve automotive accessory contracts under which nearly all ot 
them operate. Not all, by any means despite the wishes ot the 
ijors, have accepted exclusive arrangements at the request ot 
the majors and some ot those who have, retused to abide 
by them especially when they thought they have had oppor 

tunity to handle a better grade ot merchandise. 

There are but a tew gasoline jobbers in Standard ot Calit 
rnia territory probably because most ot the gallonage is close 
ss by retining points and the heretotore large number ot small In- 

lependent retiners have taken the place that Independent 
bbers would have taken had the markets been turther trom 
= the refining points. Almost the entire absence ot jobbers in 
Standard of Calitornia therefore does not mean that no jobbers 
ject to the majors exclusive merchandise contracts. It and 
y n similar suits are tiled in other territories some majors 
a iy be surprised at who may be government witnesses. 
" So in studying the value of competition and how to keep 
Ss it that should be done by the majors, they would study the 
lependent jobber and why he exists. 

Che majors would study whether or not those marketing 
a ts that are locally owned and operated are the strongest 
* d the best about which to group service stations and trom 
t ich to run tank wagons to the consumer. 

{uly [he majors would study whether or not they could get the 
that st permanent type of representation in an area through an 
m1 dependent jobber, or such marketing unit tor an area, when 
} e jobber is tairly treated and kept educated to all the 
ews ANUARY 29, 1947 
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modern business methods that a majors statt should and can 
develop. One big reason ottered by majors tor not wanting to 
depend on jobbers is that the jobbers shitt about. 


That was true 20 years ago when jobbers sold under their 
own brands, but national brands and the merchandising tie-up 
have, according to our observation made jobber connections 
about as permanent as it they were actually owned. The ex- 
ceptions are few and then generally because One major decides 
to raid the jobbers ot another in order to enter a new territory 
quickly. That, however, occurs about once in a lite time 


Once in awhile a jobber gets to mad and disgusted at the 
treatment he receives, or thinks he receives, trom a supplier, 
that he quits cold. But again trom our observations, while those 
jobbers may not always have been entirely reasonable in their 
complaints about their suppliers, the ditterences were not in- 
surmountable had they been approached with more under 
standing by the supplier. 


Keep Them Abreast of New Methods 


In making this study of the value of having competition 
and especially the majors making greater use ot jobbing 
distributorships, the experts would undoubtedly outline plans 
tor helping the jobbers to keep intormed ot all the latest bus 
iness ideas and methods. That probably would be done by 
management schools, other than at conventions, schools where 
the jobber and his management men would seriously study just 
as do big business executives who attend the various top 
management schools ot the country. ‘These schools and other 
management education would be apart trom the supplier's 
sales torce and sales experts who talk to the jobber’s salesmen 


and dealers. 


Some ot these schools could be joint ones of all the majors 
tor the very top management of all jobbers, schools that top 
major executives also could well attend. (Again it the De- 
partment of Justice objects to competitors sitting in the same 
classroom studying better business methods, then the Depart- 
ment should be told it should proceed both civilly and crimin 
illy against Harvard, Wharton, Columbia, Northwestern, 
Babscn’s Institute and all the other business schools and 
institutes of the country who have been doing tor years just 
what this Petroleum Business Administration School is doing 
In tact, NPN would suggest that the industry not even ask 
the “advice,” or js it “permission, ot the Department ot 
Justice as to starting these schools. It is high time that the 
industry stood up to the Department and its generally untair 
ittacks and unjust attitude and proceeded about its lawtul 
business without building up the egotism of those would-be- 
dictators of all business at Washington. ) 


When the Owner Wants to Retire 


In addition to helping the jobbers to keep up with the best 
ot management methods the majors could help to keep the 
jobbing companies in business when the owner, who is gen- 
erally the top manager, wishes to retire and has no male heir 
worthy or available to succeed him. Relatively tew jobbers over 
these past 35 years have been torced out of business, or torced 
to sell. Mostly they have quit because they were tired, had no 
one to leave the business to who could carry on, and got a 
good price and used it to enjoy their last years tree ot hard 
work, Since income tax, both personal and corporation, has 
grown so importantly ot late years, even though an owner has 


a good crew ot associates who might run the business, they 
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cannot well buy because of the small amount of net income 
lett atter taxes and provision tor tuture growth. The years 
it would thus take tor them to pay out are too many over 
which to spread any commitment so important either to buyer 
or seller. 

It would be easily possible tor the major companies to do 
two things: 1, organize a school tor training the owner's 
successor, as General Motors does tor successors to their 
dealers and distributors; and 2, arrange a specially administered 
fund, also as General Motors does, to help tinance the trans- 
ter ot the business within some reasonable time. Such a tund 
would have a continuing management which, while it would 
not run the business, would see that it had good management 
until the old owner had been paid in tull. 

Major oil companies today have a large investment of ex- 
perience and goodwill in the jobbers who distribute their 
products, even though the majors never have put a penny into 
their capital stock. This jnvestment can be easily made to pay 
still bigger dividends not alone of money but of treedom trom 
attack both trom within and without the industry. This invest- 
ment can be turned into a real bulwark against the encroach- 
ment ot government on everyones business and on your 
stockholder’s money. 


Evidence of Oil Industry Competition 


At the opening of ihese suggestions, we mentioned that a 
major company had taken over two Independent jobbing 
businesses in Ohio. They were allied, grouped around their 
own Independent river terminal. They were tirst organized to 
market throughout that corner ot the state under their own 
Independent brand. 

For years these jobbers have been strong evidence ot the 





existence ot competition betore more than a million people. 
Their chiet, Eric Weber, in the various oil industry ottices 
that he has held, by the mere holding ot them alone, in addi- 
tion to his work on behalt ot the Independents and the oil 
industry, has given further proot to the country and to the 
legislative and law authorities ot state and nation that there is 
real and successtul competition in the oil industry today. 


Hence it is to be greatly regretted, regardless of how good 
the reason ot Messrs. Weber and associates tor retiring and 
dropping the Independent identity of their businesses, that 
some way was not devised to continue their own business 
tlag a-tlying in the breeze ot oil commerce. 


Consider the predicament the majors and the whole oil 
industry would be in it a large number ot those Independent 
tlags were pulled down in the next few years? 


The Place to Begin 


NPN herewith presents to the majors and to the whole oil 
industry this program tor bettering the industry and sug- 
gests that the tirst step in investigating it is tor very top 
executives of the majors, collectively or individually, to take 
the subject up with the representatives otf all the Independent 
state jobber associations—the National Council ot Independent 
Petroleum Associations. 





READERS’ comments and opinions will be much 
eppreciated by Warren C. Platt, NPN’s Editor and 
Publisher, Penton Building, Cleveland 13, Ohio. 














Oil and Gas Division Plans Industry Committee 


To Work with A-NPB on Military Petroleum Plans 


NPN News Bureau 


to consult with OGD on special problems 
of “broad national significance” that may 
arise from time to time. Turndown was 
on the grounds such problems should be 
referred individually to NPC as _ they 
come up, with NPC then to decide on its 








WASHINGTON — Interior’s Oil and 
Gas Division, according to director Max 
W. Ball, plans to set up immediately a 
special industry committee to work with 
A-NPB on formulation and implementa- 
tion of war emergency military petroleum 
plans. 


Creation of special committee by OGD 
was proposed Jan. 21 by Agenda Com- 
mittee of National Petroleum Council, in 
lieu of OGD suggestion that NPC itself 
establish such a committee. Agenda group 
advanced alternative because committee 
would function largely outside NFC juris- 
diction. 

Ball said he would accept committee’s 
advice, but hoped to be able to persuade 
NPC to modify its procedural organiza- 
tion in a way that would enable special 
committee to be brought under aegis of 
NPC at some later date. This is desirable, 
he said, because it will enhance council’s 
prestige. 

As outlined to NPC by Ball, special 
committee soon to be named would con- 
cern itself with plans “for the protection 
of industrial facilities during an emer- 
gency, dispersion of surface facilities, 
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technical matters pertaining to petroleum 
research and development for the services, 
the meeting of emergency military re- 
quirements under various conditions as 
indicated from time to time by the serv- 
ices, and other similar military petroleum 
matters.” 

NPC adjourned its quarterly meeting 
Jan. 21 after receiving reports from sev- 


eral committees on industry problems 
submitted by OGD. 


Walter S. Hallanan, elected perma- 
nent NPC chairman, called session high- 
ly productive and asserted that NPC was 
now firmly established. 

“This was the hurdle meeting and 
we've cleared the hurdle,” he said. 


Hallanan said he soon would appoint 
a full-time paid secretary of NPC, who 
will also manage NPC’s recentlv-opened 
Washington headquarters at 1025 Con- 
necticut Ave. Date of next council meet- 
ing will be April 15. 


Meantime, study of agenda committee 
report, which NPC adopted in-full, shows 
that that group also rejected on OGD 
proposal that NPC set up a general, con- 
tinuing committee on national oil policy 


own whether it wanted to appoint a 
special committee to study and report 
on a specific matter. 


Indiana Petroleum Assn. Meet 
Set for French Lick April 9-10 
Special to NPN 

INDIANAPOLIS, Ind.—Indiana Inde- 
pendent Petroleum Assn. will hold its 
spring convention at French Lick Springs 
Hotel, French Lick, Ind. April 9-10. 

Meeting originally scheduled to be held 
in Indianapolis was changed as result of 
inability to secure suitable hotel accom- 
modations there, and the choosing of 
French Lick by majority of association 
members. 


Iowa Independent Jobbers 
Convention Set Feb. 25-26 
Special to NPN 
MANCHESTER, Ia.—Annual conven- 
tion dates for Iowa Independent Oil 
Jobbers’ Assn., Inc., were definitely set 
for Feb. 25-26, 1947, at meeting of the 
board of directors here Oct. 16. 
Convention will be held at Hotel Fort 
Des Moines in Des Moines. 
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Manufacturers of Quality Petroleum Products 


DIVISION SALES OFFICES 


Boston 

New York 
Philadelphia 
Pittsburgh 
Atlanta 

New Orleans 
Houston 
Louisville 
Toledo 


REFINERIES 


New York 
Philadelphia 
Pittsburgh 
Toledo 
Cincinnati 
Port Arthur 
Fort Worth 
Sweetwater 
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FOR YOUR MONEY! 












MORE OF EVERYTHING 


More Strength and Durability— Made from only the best of materials with sturdy, oversize 
working parts, Rotocycle meters are measurement engineered to stand up under 
the most exacting service demands. 


More Sustained Accuracy—The exclusive Rotocycle operating principle, in which all 
working parts smoothly revolve, is responsible for long lasting, hairline accuracy. 
There are no valves or pistons to wear and thus cause inaccuracies in measurement. 


More Speed—Speedier delivery rates mean more operations per day—less wasted time. 
The secret of this meter’s speed comes from a combination of a free running measur- 
ing element and large internal flow passages, both of which tend to keep pressure 
absorption at a minimum. 


More Accessibility—Rotocycle meters are designed to simplify periodic cleaning or in- 
spection of parts. All operating units are fully accessible and can be removed from 
the meter case without disturbing the piping. 


More Profits For You—-Today's margin of profit is largely determined by operating econ- 
omies. Rotocycle meters—fast, precise, convenient, are the most economical to 
buy, install and maintain. They keep all the metering promises that are associated 
with good petroleum marketing practice. 







ALL-REVOLVING MY Nia 1 WORKING PARTS 


New Pittsburgh Tank 
Truck Meter with the 
Rotocycle Principle 





This positive displacement measuring 
unit consists entirely of rotating parts, 
is ball bearing mounted, free-running 
and strongly constructed to stay ‘‘on 
stream” for long periods without atten- 
tion. Measurement by this unit is 
accurate over the entire flow range. 


Pittsburgh Rotocycle 
Meter for Loading 
Racks and Pipe Lines 
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PITTSBURGH EQUITABLE METER DIVISION 


“ 
4 2 ROCKWELL MANUFACTURING COMPANY - PITTSBURGH 8, PA. 
dl ~ Atlonto Boston Chicago Houston Konsas City 
4ceces® los Angeles New York Pittsburgh Son Francisco Seattle Tulso 
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Lubrication for Profit and Service 





Showmanship, Efficiency, Salesmanship 
Can Make Lube Service Builder of Profits 


Top Management Faces Task of Showing Dealers Relationship Between Good Lube 
Service and Gasoline and Other Profits; Effect on Customers of Charts, Clean 


Lubritorium and Follow-up Systems Needs Be Emphasized to Station Operators 





Profit Points 


This article tells how lubrication 
service can be improved and made 
more profitable by: 

1. Interesting dealers in sideline 
profits from lubrication jobs. 


2. Showing dealers the relation 


between good lube service and 
gasoline profits. 

3. Emphasizing the effect on 
customers of charts and a clean 
lubritorium, 

4. Urging dealers to use lubrica- 
tion check-slips and customer fol- 
low-up systems. 

5. Giving salesmen a new slant 
on the importance of lubrication. 














By FRANK C. STURTEVANT 
NPN Staff Writer 


F. A. Bean of Birmingham, Ala., told 
in last week’s NationaL PETROLEUM 
News that he, as a motorist, is dissatis- 
fied with lubrication work being done at 
oil company service stations. The ma- 
jority of car-owners may or may not share 
Mr. Bean’s views, but the uncomfortable 
fact is that some do concur in what he 
said 

The nation depends upon the oil in- 
dustry for proper lubrication. Millions 
may be spent in research, in promotion, 
in advertising, but the responsibility is 
not fully discharged unless the job is done 
the way it should be done at every 
lubritorium. 

To achieve the goal of good lubrica- 
tion for profit in every lubritorium, two 
things are needed: 


|. Building up a greater interest 

good lubrication, by emphasizing 
that a thorough lube job, though it 
iy bring only a scant profit itself, 
tilds customer following, gasoline 
gallonage, motor oil volume and in- 
creased sales of other items, includ- 
ing TBA. 

2. Improving oil marketing show- 

unship so that when a motorist 


} 
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does get a good job, he is impressed 
with it. 


Building Up the Dealer’s Interest 


Any program for lubrication improve- 
ment has to start with the dealer’s self 
interest. Unless the dealer (or station 
manager) is convinced that he should 
strive to get all the lube work he can 
handle, he is not likely to give the car 
owner the best possible job. 

The most common price for a lubrica- 
tion job today is still $1 despite the pass- 
ing of OPA. One oil company estimate 
puts the cost of lubricants at about 18c, 
labor at about 75c with the balance of 7c 
going to the dealer for overhead and 
profit. Whether he actually makes any 
profit is a debatable question. 

Most dealers do not know whether they 
make a profit on a lube job, but they seem 
to be aware that an oil change often is 
performed at the same time, that other 
sales can be made when the car is in the 
lubritorium, such as wheel bearing jobs, 
spark plugs, light bulbs and other items. 

Any dealer can quote you typical in- 
stances of what started out to be a $1 
lubrication sale grew into a sale of $5 or 
$10 or even more. Here the dealer seems 
to be talking the same language as the 
oil marketer sales department. 

But all dealers need to be reminded 
that maximum profit from the station as 
a whole, calls for a top-notch lube job to 
every lube customer. They can easily for- 
get that good lubrication service is the 
best business builder and profit builder 
a station has. 

To keep up the dealer’s interest in good 
lube service for profit, it is necessary con- 
stantly to appeal to his self-interest, 
whether it is called by the word profit or 
simply “more money.” It is not sufficient 
to do this once a year at a sales meeting. 
It has to be done at the station every 
time the salesman calls there. 

And top management should require a 
more careful study of reports on lubrica- 
tion sales volume, to learn whether they 
are increasing or decreasing and why. 


Better Showmanship 


While it is true that some service station 
lube work has been poor, it is also true 


that the customer does not always give the 
station full credit when he does get a good 
job. The oil industry has not exploited 
the possibilities of sales showmanship in 
lubrication service. 

Too maniy service station operators 
make a poor impression on the public 
because : 


1. Little effort is made to demon- 
strate to customers that the attendant 
is being careful and thorough. The 
best example of this is the refusal 
of dealers to use lubrication charts, 
or even tell customers that they have 
such charts, in cases where the lube 
job involves a familiar make and 
model, 


2. Sloppy heusekeeping in the 


lubritorium. 


3. The reluctance of dealers to use 
written check-slips or job tickets on 
jobs and failure to carry out customer 
follow-up program. 


Most experts go along with Mr. Bean 
in placing great faith in the use of charts, 
A set of lubrication charts, consulted and 
kept up to date, is essential. Service 
stations could not get along without them 
and motorists undoubtedly are favorably 
impressed if they are used. Dealers agree 
that charts are essential, but they con- 
sider it foolish to make a show of con- 


‘sulting a chart on every lubrication job. 


Marketer salesmen also do not believe 
it is necessary that a chart be used for 
every lubrication job and most sales man- 
agers privately agree with them. Even in 
company operated stations, they will tell 
you, if you ask, that an experienced man 
can handle the lubrication of most cars 
just as well without a chart. 

It goes without saying that the aver- 
age service station is not frequently 
called upon to lubricate an unfamiliar car. 
New men rely on the charts until they 
gain experience. After that the charts are 
seldom in use. 

Much more damaging to public opinion 
is the dirty condition of the charts, their 
location and the general disorder and con- 
fusion existing in the majority of lubri- 
toriums. It is glaringly apparent to Mr. 
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Bean, or anyone who cares to investigate, 
that the working quarters in most sta- 
tions today can be described only as 
sloppy. 

Company operated stations are fre- 
quently exceptions to this rule. Their 
charts are usually in better condition, 
tools in order, floors clean and, most im- 
portant, their charts are generally placed 
in a prominent position. Interested cus- 
tomers can at least see the charts and can 
note that they are well placed for refer- 
ence by the man doing the lubrication 
job. 

Larger dealer stations, those with about 
six or more employes, are generally able 
to keep the lubritorium in passable con- 
dition. But most service stations, those 
in the medium and smaller class, either 
have charts well hidden from public view, 
or lubritorium so filled with drums, car- 
tons, equipment and just plain junk that 
only a determined customer could find the 
charts or inspect the progress of his lubri- 
cation job. 

In sales meetings, and in bulletins to 
dealers, marketers occasionally dwell on 
the sales opportunities in lubrication 
work. They point out the chance to sug- 
gest other services, and often dealers ar 
urged to invite the customer inside, show 
him what care is expended on the lubri- 
cation job and sell him something else. 

Marketers who promote this idea have 
a vague hope that some dealers will tak« 
this to heart. The truth is few customers 
are hardy enough to venture into the aver 
age lubritorium. In many stations it 
would be foolhardy to set foot inside the 
coor. 

Until service stations are cleaned up 
customers will be happier outside. Most 
marketers have provided buildings with 
good exteriors, in marked contrast to con- 
ditions maintained by the dealers within. 


Next Step Is Check-Slip Revival 


The next step that can be taken, and 
is being carried out, is to revive the use 
of a written check-slip, or job ticket, for 
every lubrication job. These tickets point 
the way to additional sales and form the 
basis of a customer follow-up reminder 
program. 

The use of customer follow-up systems 
fell into discard during the war. They 
have been very slow coming back. There 
are many stations today where the sys- 
tems are just now being installed, Other 
dealers make no pretense of keeping a 
written record of lubrication jobs. Some 
are contemptuous of anything that smells 
of “bookkeeping” while others say they 
are too busy. 

Yet an active customer follow-up and 
reminder program is one of the best sales 
promotion features ever invented. 

To get the best results a customer fol- 
low-up system should be installed after 
a lubritorium clean-up—not before. Other- 
wise, customers attracted by the advertis- 
ing will be last by the kind of service 
given inside the station. The dealer will 
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usually blame tne advertising for its 
meager results. 

It might be well to incorporate into the 
follow-up advertising a promise that this 
service has now been brought back to 
prewar standards. It is a mistake to brush 
off the sub-standard treatment accorded 
customers in the recent past. 


Today follow-up reminders are com- 
ing back into use, due entirely to persist- 
ent selling by marketer salesmen. Lacking 
any authority to give “orders” to a dealer, 
the salesmen are nevertheless persuading 
dealers one at a time, that it is to their 
cwn best interest to install a customer 
follow-up. 


Marketer salesmen are the men through 
whom the jobber and the integrated com- 
pany area manager reach the dealer. They 
provide the channels through which man- 
agement policies flow. 


The salesman on the firing line often is 
confronted with one or more of these dif- 
ficulties with regard to lubrication: 

1. The turnover of station help con- 
tinues to be large. This tends to 
dampen the salesman’s enthusiasm. 





Clarification 


The transposition of two lines 
of type in IF’, A. Bean’s article on 
“Car Lubrication and Advertising” 
in the Jan. 22 Nationa Petro- 
LEUM News (pages 24, 25 and 26) 
made the article virtually unread- 
able in two places, 

We are reprinting below the cor- 
rect version of the paragraphs ef- 
fected by the transposition: 

(Bottom of p. 24)—It is re- 
ported on good authority that the 
automobile sales agencies in many 
sections of the country have al- 
ready or are arranging to increase 
their lubrication equipment and 
facilities, in some cases as much 
as fourfold. This is not going to 
wreck the oil industry but it may 
put in a fair sized dent. 

(Bottom of p. 25 and top of 
p. 26)—There is a story which 
illustrates the point and while it 
can not be vouched for, it sounds 
very probable. A tourist arriving 
in a fair sized town decided to 
have the oil changed and the car 
lubricated and washed. While at 
the postoffice he made inquiries 
of the postmaster and was directed 
to a station. After a couple of hours 
he went to get his car and found 
one of the attendants asleep in the 
back of his car and the tourist had 
been given a very sloppy job in 
many respects. Afterward he found 
out that the postmaster’s son was 
oil company agent and also oper- 
ated the service station. 











Too often he has pur a ot of time 
into coaching a new man on lubrica- 
tion work, only to have him depart 
for supposedly greener fields. 


2. The program he is asked to 
carry among dealers, often is pre- 
pared without consultation with him, 
when he might contribute practical 
suggestions to it. 


3. The average dealer does not 
have sufficient interest in building 
up a big lubrication trade. 

4. Gasoline gallonage is so heavily 
stressed in sales programs, with mo- 
tor oil second, that lubrication may 
be relegated to a place of minor 
importance. 


Because of the labor turnover, it takes 
now more education and persuasion than 
it did when plenty of competent per- 
sonnel was available for service stations 
When the employment market was such 
that replacements were easily made, a 
employe had to learn and perform, or 
else. Now, even 18 months after the war 
a manager, a dealer, or a helper, doing 
just passable work, is likely to be better 
than someone hired to take his place. 


But rather than relieving management 
of responsibility on the grounds that 
nothing can be done about it, the situa 
tion broadens the scope of even top man- 
agement’s interest in the details of lubri 
cation training. 

These questions present themselves at 
the supplying company management 
level: 

Are division and district managers 
given the opportunity to assimilate 
and put to use all that the company 
has available on methods of training 
and supervision? 

Is an adequate percentage of time 
in the field devoted to constant, in- 
telligent supervision of lubrication 
service? 

Is the jobber offered a chance to 
learn about the company’s training 
programs, about improved business 
methods, including the handling of 
personnel? 

Is an effort made to persuade the 
jobber to take advantage of what the 
company has available, so that his 
stations, displaying the company 
brand name, provide service that re- 
sults in full value from money spent 
on research and national advertising? 
The need, it appears, is for a strong 

program for lubrication service improve- 
ment; programs that allow the salesman 
time or day-by-day supervision of lubri- 
cation training and performance, and pre- 
ferably programs that are based upon th 
experiences and knowledge of salesmet 
working with retail outlets today. 


Another in this series of articles on 
Lubrication for Profit and Service will 
appear in next week’s issue of NPN and 
will consider other aspects of the lubri- 
cation service problem and its solution. 


NATIONAL PETROLEUM NEWS 




















i Tre 
PUREERSS — — tprinass 
Gethin 
~ FERRERS 
am. 


RK 

Be u 

Rare if 
Se) « 





... to give you MORE AIR PER DOLLAR 


“Built better by Kellogg-American” is rooted deeply in con- 
tinuous research and engineering which has one constant 
objective ... to give you a better air compressor . . . more air 
per dollar. Development, that during 37 years has pioneered 
many improvements in air compressor performance, is now 
carried on in Kellogg Division’s above new, modern research 
and engineering laboratories. These are augmented by the vast 
metallurgical, chemical and physical testing laboratory facili- 
ties of the American Brake Shoe Company at Mahwah, N. J. 
Look to Kellogg-American for proved efficiency developed 
through sound research and engineering. American Brake Shoe 


Co., Kellogg Division, Rochester 9, N. Y. 


KELLOGG DIVISION 
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The 126-foot canopy extends from the main building. Under it are four rows of pumps, air, water and motor oil dispensing 
equipment and scales for weighing trucks. This photograph may be studied in conjunction with the drawing on pages 28 and 29 


Deluxe Truck Service Is Their Specialty 


Bakersfield, Calif., Partners Operate Truck Center Designed to Provide Every 
Necessary Service Needed by Fleet Operators and Their Drivers; Special 
Equipment Assures Speedy, Efficient and Complete Servicing 


By DON SWEENEY 
NPN Special Correspondent 


A service center devoted to the science 
of selling oil products to truck operators 
and built after its owners toured the 
48 states and studied every plan they 
could put their hands on, was form- 
ally opened this month at Bakersfield, 
California. 

With a total paved area of 300,000 
sq. ft., 100,000 sq. ft. of buildings, over 
200 employes and a capital investment 
that will eventually reach $750,000, the 
Motor Truck Sales and Service plant 
is claimed by jts owners to be “The 
World’s Most Complete Service Station.” 

Included in the new plant are a 
service station for gasoline, butane and 
Diesel trucks, lubrication and tire de- 
partment, complete parts stock, machine 
shop, mechanical service department, 
body-building and frame straightening 
department, painting shop, glass and 
trim shop, registered scale service, tele- 
type service, auto and truck supplies and 
accessories, dormitories and lounge for 
drivers, special drivers restrooms, and 
roadside repair service. 

Under construction and ‘about to be 
completed is a restaurant especially for 
drivers, while a warehouse service, a 
wash and steam cleaning rack and a 
tire rebuilding shop are projected for 
future construction. 

This handsome plant is the brain child 
of two men, Dick Stricklen and Walter 
Jaynes. They plan to capture as high 
a percentage as they can of the nearly 
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Keeping Trucks Rolling 


A truck is valuable only when it 
is in motion. With that fact in 
mind, these features are incorpo- 
rated in the planning and operation 
of the Motor Truck Sales and Serv- 
ice plant at Bakersfield to cut down 
truckers’ time losses: 

1. Gasoline and Diesel fuel 
pumping system enables attend- 
ants to fill two tanks in a truck at 
the same time, 

2. Mctor oil under pressure de- 
livered to trucks with hose and 
nozzle, which contains meter. 

3. Attendants reach the pump 
island, ready to work, before 
truck stops. 

4. Scale located so trucks can be 
weighed while being fueled and 
serviced. 

5. Quick service restaurant be- 
ing built especially for truck 
drivers. 

6. Truck parked for driver after 
being serviced so he can eat or 
use restroom without waiting for 
service to be completed. 

7. Lubrication department ar- 
ranged so truck and trailer can 
be lubricated in 15 minutes. 

8, Teletype service available so 
drivers can receive messages with- 
out having to telephone home 
offices, 








2000 commercial vehicles* that pass 
their strategic location on U. S. Highway 
99 about 130 miles north of Los Angles 
daily. To accomplish this objective they 
have a twofold plan: 

1. To provide every necessary 
service conceivably needed by truck 
operators and their drivers, 

2. To treat the men who drive 
trucks the same way the frequently- 
unheeded sales directives of major 
oil companies advise treating pas- 
senger car trade. 

Stricklen and Jaynes have used 
pragmatic, “take-nothing-for-granted” 
approach in the development of their 
project. Here’s how they did it: 

Stricklen was (and still is) a passen- 
ger-car dealer with 20 years of automo- 
tive selling, 17 of them in Bakersfield 
Since 1940 he had owned the agency fo! 
GMC trucks and since 1944, the agency 
for White trucks. His contacts in the 
truck sales field convinced him that 
community such as Bakersfield, located 
astraddle Highway 99 and with con- 
siderable truck farming and oil pr 
duction volume of jts own, needed an 
aggressive service center for trucks. Tru 
there were half-a-dozen service stations 
catering to trucks already. But Strickle: 
believed that a new aggressive, and al! 
inclusive station would click. 

A few blocks away from Stricklen s 
sales rooms in Bakersfield is the Jaynes 
Garage. It’s been there since 1910 and 
is known throughout the entire Centra! 


© State of Calif. figures. Peak figure of 35( 
reached during produce marketing periods. 
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Serving the Trucker 





Valley of California. Its proprietor, Walt ship its manufactured goods north to the Planning 
Jaynes, started helping his father repair Valley—through Bakersfield. 
cars when he was a youngster. He took They knew that California, with near- Fogethe r and = singly, Jaynes and 
over management of the shop after ly 400,000 truck registrations and with Stricklen traveled throughout the entire 
World War I. some of the finest highways in the 48 states on planning trips. They visited 
world, was a leader in national truck every new truck service installation they 
Working from an automotive mainten- activity and that trucking was a solid, heard of and talked to every truck opera- 
ance and repair man’s approach, Jaynes prosperous industry in the state. Im- tor they could find. Their combined 
came to exactly the same conclusion as mediately south of Bakersfield is a tough notes on these trips provided a_ huge 
Stricklen at just about the same time. mountain climb—the notorious Ridge pool of data from which plans could be 
One day in 1944 when he was out look- Route a killer for trucks. To the north drawn. They inspected the truck §ser- 
ing for a site for his super service station is a fast, 300-mile run of flat ground that vice station ideas of every major oil 
Jaynes met Stricklen. Stricklen was doing leads throught the Central Valley to San company, studying and comparing. 
the same thing. Right then and there they Francisco. Bakersfield is the natural . y 
decided to throw in together -since their stop-over for truckers, but the sleeping Finance and Construction 
backgrounds perfectly | complemented accommodations available in the area did Because they knew the pitfalls of 


each other. not suit the drivers. They were sleeping 


over-rapid expansion, they set up a sys- 
in their trucks. 


; . tem of development—a _ self-imposed 
From their contacts with truck opera- 


, Te : se 
tors in sales and repair work they knew . Location . a Pane tes ig 
the number of trucks in the Bakersfield- Their choice of a site was a practical 

Kern County area (somtimes called San one. It is located reasonably close to the There was considerable truck repair 
Joaquin Valley) was increasing rapidly center of the city—about two miles— and maintenance work to be had in the 
while repair capacity was actually de- but far enough out that property values Bakersfield district—local farmers and 
creasing (some garages had been con- were not high. They leased 23-acres oil operators have plenty of big units- 
verted to factories). Both were Cham- immediately and later leased an adjoin- and so they decided to build their motor 
ber of Commerce members and were ing 65-acre plot to assure room for ex- repair depot first. In two buildings set 
familiar with that body’s studies of the pansion. in a T-arrangement, they opened a 
growth of California’s Central Valley and Their foresight has already paid off parts depot, a machine shop and a motor 
of Los Angeles as a manufacturing area. In the two-year period since they first repair section with space for 26 trucks 
They knew the Valley would ship its began working on their plant, property Next on the list was the body repait 
produce south to Los Angeles through values in the district have risen consid- shop building and finally the servic« 
Bakersfield and that Los Angeles would erably. station. They're open for business now 
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Each computing pump has its corresponding “dummy” across the driveway. When a truck with a tank on each side is being 

serviced, the “dummy” pump is cut in by means of a control valve. Fuel delivered through the “dummy” is measured in the 

computer pump before it goes under the driveway. The computer records the total gallonage and total price for both itself and: 
its “dummy” 


27 





in all three departments and expect 
February to be a $100,000 month. 

A massive canopy stretching 126 feet 
from the main biulding provides an 
impressive first view of the Motor Truck 
Sales and Service plant from the high- 
way. The canopy, of steel framework 
with sheet steel sides and corrugated 
steel roof, is surmounted by a _ huge 
neon “Flying A” emblem and Associated 
sign—the station handles Tidewater 
Associated products. At night the canopy 
is outlined in neon tubing and the pump 
islands are lighted with 300-watt in- 
candescent bulbs enclosed in  vapor- 
proof glass cases. The whole frontal area 
of the station is floodlighted with 100- 
watt incandescent lights on standards. 

Four large truck and trailer units can 
be serviced simultaneously—three of 
them under the canopy—from 16 pumps, 
each of which delivers 25 gals. per 
minute instead of the conventional 15 
gals. per minute. 

Large, rounded concrete blocks with 
insets of neon tubing provide elevated 
settings for water, air, and motor oil 
lines. Besides this function, they are 
decorative and, as well, provide pro- 
tection for the steel beams supporting the 
46-foot wide canopy and the pumps 
against a truck driver’s steering miscal- 
culation. 

A novel feature of the pump islands is 
an Alemite system (Stewart Warner 
Corp.) whereby four grades of motor oil 
are available in pressure hoses at either 
end of the pump island. Drums of motor 
oil (soon to be replaced by specially con- 
structed tanks) in the pump island office 
are fitted with air pumps powered by the 
station’s 150-lb. pressure lines. The 
pumps, which are about the size of a 
small electric drill, feed into flexible lines 
which connect to steel pipes leading out 
to the pump islands where the oil is fed 
into a concealed hose reel. 

The hose reel is long enough to reach 
any length truck in any of the four lanes. 
At the end of each reei is a delivery spout 
with a quart and gallon meter built in. 
The oil flows at the rate of one gallon per 
minute, thus considerably reducing the 
time consumed in loading motor oil into 
large truck motors. 

No sales resistance has been reported 
to this device. If questioned the sales- 
men point out that the system is quicker 
and that the meter has been checked and 
sealed by state government officials. 

The pumps, built to specification by 
National Pumps Corp., are arranged in 
three rows: a double row of four flanked 
on either side by single rows of four. The 
fuel delivered by the eight “dummy” 
pumps in the middle row is recorded and 
computed by the meters of the pumps 
on the opposite side of the lane from. them. 

This system permits loading of trucks 
with tanks on both sides without wrestling 
hoses underneath, around or over the 
trucks, but still permits the total fuel 
loaded and the total price to show on the 
face of a single pump. 


Each of the computing pumps has a 
complementing “dummy” pump across 
the island. The computer can be used 
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The piping for the pump island at the Motor Truck Sales and Service station in Bake 
pared by National Petroleum News from a blueprint fu 


either alone or in conjunction with its 
“dummy,” but the dummy cannot be 
used alone. When a truck with a tank 
on each side is to be filled, the “dummy” 
is cut in by means of a control valve. The 
fuel flows through the computer’s mech- 
anism and is measured before going un- 
der driveway and into the “dummy.” 

The computers are the four-wheel type, 
measuring up to 999.9 gals, and recording 
up to $99.99. Both the computers and 
the “dummies” have 15-foot hose exten- 
sions, with 11 feet of regular hose and 
four feet encased in a steel wire spring. 
The “dummies” have visigauges, but no 
pumping units since the pumping is done 
in the main pump. 

Two grades-of gasoline and two grades 
of Diesel are available in each row of 
pumps. 

One. hundred and twenty feet from the 
pump island stands a huge tank for butane 


fueling (Southwest Tank Co. of Los An- 
geles). The 60-foot steel shell—seven- 
eighths of an inch thick, weighing 17 
tons—stands on end on a concrete base. 
In a few weeks a large “Flying A” emblem 
will be mounted atop it and the whole 
structure will be floodlighted by spot- 
lights. It will provide a landmark visible 
for nearly one mile at night from either 
direction. 

The tank was placed on end primarily 
because of this advertising value, but this 
plan also saves considerable space and 
makes the tank easily approachable from 
any direction. It is enclosed by a railing 
of six-inch steel pipe. 

Butane can be dispensed at the rate of 
40 gals, per minute through a special 30- 
foot hose manufactured by the Paramite 
Co. of Passaic, N. J. A_ selection of 
clamps, nozzles and adapters are kept by 
the tank to fit any types of butane tank 
NEws 
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tation in Bakersfield, California, is shown in detail in this drawing, which was pre- 
a blueprint furnished by Tidewater Associated Oil Co. 
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in a car or truck. The 60-foot tank holds 


in its oil products merchandising plan. By 
9500 gals. and may be loaded while bu- 


carefully choosing service station salesmen 


tane is being sold and dispensed to a cus- 
tomer. 

Butane fuel tanks on cars and trucks 
range from 20 gals. to 75 gals. On large 
units the most frequent arrangement is 
two 75-gal. tanks, one on either side of 
the truck. The average butane sale is 
about 100 gals. and Motor Truck Sales 
and Service expects to sell over 50,000 
gals. monthly which will be about 30% 
of its total fuel sales. 

Sixteen men staff the service station 
and lubrication department. Both are open 
24 hours per day with five men on each 
shift. In the eyes of Stricklen and Jaynes 
these men are the key men in their entire 
organization. Only men with top truck 
service experience are employed. 

The management feels that the attrac- 
tive physical layout is only the beginning 
JANUARY 
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and thoroughly investing them with the 
attitude that the truck driver should be 
treated in the same Way as passenger car 
trade, the owners are out to make their 
station a truck drivers’ paradise. Since 
sales volume in every other department 
is dependent to a large degree upon the 
contacts made by the service station sales- 
men, the success of the huge, integrated 
plant depends upon their alertness. 

Passenger car trade has been attracted 
to the new station in a much higher 
volume than Stircklen and Jaynes ex- 
pected. Nearly 50% of the first week’s 
fuel sales were to passenger cars. 

Speed is stressed in Motor Truck Sales 
and Service. Manager Ralph Mitchell in- 
sists that his salesmen be out on the 
island before the truck driver stops. If 
possible, every salesman not working on 


another truck will go to work on any 
truck that comes in. The Mitchell idea of 
minimum service includes fuel delivery, 
oil check, clean windshield inside and 
out, wipe off all lights and _ reflectors, 
sweep out floor of cab with vacuum 
cleaner and thump every dual wheel for 
possible flat. 

If the driver doesn’t have to leave im- 
mediately he is told to leave his truck at 
the pump island while he goes off to a 
restroom or restaurant, The salesmen will 
move it to a parking space for him when 
they are through .. . . the driver need not 
wait until the servicing is over. 

Trucks are given preference over pas- 
senger car trade. In the three weeks the 
station has been open Mitchell reports 
that this approach has been greeted with 
stunned surprise by many drivers. They’re 
so used to the wartime “brush-off” treat- 
ment, that they’re overwhelmed by friend- 
ly, courteous service. 


Extra Services for Drivers 


A host of extra services and conveni- 
ences for drivers has been incorporated 
into the plant. 

Nearly completed is a $250,000 restau- 
rant building located 125 feet from the 
pump island. It has a drive-in primarily 
for transient passenger car trade and a 
restaurant for local residential and motel 
trade. But the truck driver has a restau- 
rant especially for him, It will be a 
counter type cafe specializing in quick 
service and the type of food that drivers 
like. It will be operated by a separate 
company experienced in industrial com- 
missary work on a rental and percentage 
of the gross basis. Mitchell plans to sample 
the coffee and apple pie several times 
daily. From his contact with drivers he’s 
found those two items of prime im- 
portance. 

Open now and being used is a dormi- 
tory and lounge for drivers. Comfortable 
steel beds, with fresh sheets replaced 
daily, provide the cleanliness that drivers 
have long dreamed of. Lounge chairs and 
reading lamps are available for relaxation 
and six shower baths, three toilets and 
three wash basins in the dormitory’s wash 
room are ample for the tight time sched- 
ules of the drivers. 

Drivers’ valuables are kept for them in 
the company safe in sealed envelopes. 
The dormitory is at present located in 
the main building where there is space 
for 20 beds. While shortages of building 
materials are holding up construction of 
a separate dormitory building with space 
for 20 more beds, a lounge, and wash 
room, all drivers using the present facili- 
ties are asked for suggestions that can 
be incorporated into the new building. 
Best so far: provide at least one separate 
room for chronic snorers. 

Quick communication with his home 
office is provided a driver by a teletype 
line right on the site. A system has been 
established whereby messages are re- 
ceived and kept for drivers. Drivers’ 
names are posted on a black board but 
each salesman is held responsible for call- 
ing to the attention of any driver the fact 
that he has a message waiting for him. 


29 








REGISTRATIONS 


SHOW 










IT— OPERATORS 


FORD TRUC 
LAST LONG 


KNOW 


Gy 
«or? 


¢ 
your . 


iT! 


Every phase of the petroleum 
industry, from rugged geo- 
physical trail-blazing to rapid 
retail delivery, is served by 
sturdy Ford Trucks. This one 
helps keep citizens of Cham- 
paign-Urbana, Illinois, warm, 
and has a splendid record for 
efficiency and economy. 
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further ease the ride and control the load. 


ONLY FORD GIVES YOU ALL THESE 
LONG-LIFE TRUCK FEATURES: Your 
choice of two great engines, the 100-H.P. 
V-8 or the 90-H.P. Six —semi-centrifugal clutch that 
needs no maintenance lubrication—rear axle design 
that takes all weight-load off the shafts (*4-floating 
in half ton units, full-floating in all others) —heavy 
channel section frames, doubled between springs in 
heavy duty models—big, easy-action brakes, with 
heavy, cast drum surfaces, non-warping and score- 
resistant —extra-thick sheet metal in cabs, cowls, 





MORE FORD TRUCKS 
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FORD SPRINGS STAND 


Ford spring engineering provides unsurpassed endurance. 
Ford special alloy spring steel, with tensile strength of 200,000 
pounds per square inch, assures high fatigue resistance, while 
4 deflection rates scientifically proportioned to each vehicle’s 
: gross weight assure good riding with generously ample load 
capacity. Long-wearing shackle bushings of steel-backed 
bronze reduce maintenance expense. Ford special, wrapped 
“safety eyes’ on heavy duty front springs (illustrated) re- 
4 duce stress on main leaves, afford longer life and extra safety. 
Hydraulic double-acting shock absorbers on light duty models 
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skirts and fenders—all told, more than fifty such 
examples of Ford endurance-engineering. That’s 
why FORD TRUCKS LAST LONGER .. . why 
7 out of 11 of all Ford Trucks built since 1928 
are still in service. No wonder the average age of 
all Ford Trucks in use is nearly 9 years! Stamina 
is built into them! See your Ford Dealer NOW! 


FORD TRUCKS 


IN USE TODAY THAN ANY OTHER MAKE 


News 


NATIONAL PETROLEUM 














This is 
motor 


Teleph 
them. 
Ease 
was in 
is pla 
trailer 
difficul 


scale, 


| modat 


extra | 
a chai 
trucks 


| and se 


fied vy 
drivers 
import 
loads | 
To 
for cre 
credit 
two m 
( illing 
about 
asked 


which 





Serving the Trucker 

















This is a close-up view of the system on the pump island, which dispenses air (front left), water (front right) and four grades of 
motor oil (two back rows). The oil is under 150 lbs. pressure. The amount put into a truck is recorded on the built-in meters. 
There are two systems such as.this, one at each end of the middle pump island 


wee 


| Telephones are available if drivers prefer 

them 
Ease in handling trucks in the station 
was insured in planning. Every building 
is placed so that a 70-foot truck and 
trailer can maneuver in cr out without 
difficult turns. Another feature is a 70-foot 
scale, more than long enough to accom- 
modate the largest rig in the state. The 
extra length was built in in expectation of 
a change in law limiting the lengths of 
trucks and crailers. Trucks can be fueled 
and serviced while on the scale and certi- 
fied weight certificates are given the 
drivers on request—this is particularly 
ortant to drivers planning to sell their 

is by weight. 


lo lick the problem of drivers asking 
redit on their first visit before their 
credit rating is established, Mitchell spent 
menths traveling through California 

g on truck operators to tell them 

t the new station. In 104 calls he 

| for and received credit references 
have now been checked. Though 





Mitchell’s enthusiastic approach lured : f Ne 4 
company’s drivers in before he man- ee a er : ab eer oe ‘ i 
to get back to Bakersfield, the plan p nes 

rked smoothly and no delays have f : : 
aused any driv ers because of credit One attendant (left) puts Diesel fuel into the tank. while another (right) services 
erations. Mitchell is planning a trip the truck with motor oil. A third attendant (on the other side of the truck and not 
ch Oregon and Washington soon and visible) is filling the truck's second fuel tank 


UARY 29, 1947 31 





Serving the Trucker 





r 


ov 


oul 


fc AND 


| COOLING PANELS 


ed 


PUMP FOR DISPOSING 
OF CRANKCASE DRAJNINGS 





There are two lubrication pits like this one, each 70 feet long. All grease guns are 
attached to pressure hoses running to pipes that are connected to containers in 
another section of the department 


eventually hopes to cover the 11 Far 
Western states. 


Lubrication and Tire Depts. 


The lubrication department was de- 
signed by the engineers of Tidewater As- 
sociated Oil Co. and represents the last 
word in efficiency. Stricklen and Jaynes 
chose their designs over many others sub- 
mitted by major oil companies and inde- 
pendent engineers. 


The department, with a covered area 
of 2600 sq, ft., has two 70-foot pits. Two 
large truck and trailer units, or four large 
trucks without trailers, or six passenger 
cars can be accommodated at one time. 


While a pit makes it possible for men 
to work beneath and on top of a truck 
simultaneously, its greatest drawback has 
always been lighting, This problem was 
licked by the installation of new cathode 
ray lights. Much like fluorescent, the 
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tubular cathode ray lights differ most im- 
portantly in the fact that they are cold— 
no heat whatsoever is thrown off. They 
are econcmical—an eight-foot tube burns 
only 80 watts. 


The cathode ray lights are installed in 
glass covered recesses that run the entire 
length of the pits on both sides. The 
recesses are six inches wide and are cov- 
ered by removable panels of vapor-proof 
glass in which chicken wire is encased. 
This makes the panels shatter-proof for 
safety and protection of the tubes. 

The strip lighting idea eliminates all 
glare and gives an even distribution of 
light throughout the entire pit, lighting up 
the floor as well as the underside of the 
truck. 

The“pits are air-cooled in summer and 
heated in winter by a single system of 
strip ventilators placed on one side of the 
pit immediately below the strip lights. 

Three 50-foct hose recls at either end 


of each pit provide lubricating oil an 
grease with a minimum of trouble. Am 
part of any truck can be reached wit! 
any of the six hoses which are powere: 
by 150-lbs. of air pressure. 


The bottom of each pit is covered b 
a steel grating which eliminates accumu 
lation of grease and water in the bottom 
of the pit. Instead, they fall below th 
grating and flow to a sump where they ar 
separated, the grease being pumped into 
disposal tanks and the water into the 
sewer. Conventional drain units are used 
for drainage crankcase oil and a special 
pump line is available in the pit whi 
when attached to the unit, empties the 
drained oil into disposal, thus eliminating 
a dirty and time-consuming job in the 
pits. 

The same motor oil loading system as 
used in the service station is installed in 
the lube department. The oil comes under 
pressure from drums in the oil room ad- 
jacent to the pits where special classes of 
oil and grease for clients who don’t want 
the type of oil available under pressure 
are kept. 


If necessary, a complete lubrication of 
a truck and trailer unit can be finished in 
less than 15 minutes. The pits are so lo- 
cated that they can be reached by any 
easy turn from the pump island and can 
be left by simply driving straight ahead. 
Fight inches of reinforced concrete pro- 
vide ample support for the heaviest units 
throughout the frontal area of the station 
and lube pit area. A sales follow-up system 
is used on lubrication jobs. 


Under the same roof as the lube depart- 
ment and immediately adjacent to it is the 
tire repair department. Hydraulic jacks 
and special steel plates make possible tire 
changes while trucks are being Jubed. At 
present only minor tire repair is being 
done at the station. Major repairs and re- 
capping are done at a complete tire plant 
one mile away which is under the same 
cwnership. The other plart is open 24 
hours daily and pickup trucks are avail- 
able to rush jobs back and forth. 


Eventually a ccmplete repairing and 
recapping department will be set up in 
the station, Ample room is available in 
the 3500 sq. foot area allocated to the tire 
department. 


At present, 24-hour roadside service is 
available for tire repair. 


Mechanical Service Dept. 


Stricklen and Jaynes consider their 
elaborate, efficient, and impressive serv- 
ice station their show window. They hope 
it will produce leads for new truck sales 
and custom built truck bodies, But they 
know the heart of their organization will 
be the mechanical service department. 
This department has been open for one 
year and is already a profit producer. 


The mechanical service department 
boasts a complete machine shop; travel- 
ing racks mounted on_ rubber-tired 
wheels for placing parts while jobs are 
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under way; special dollies for removing 
dual wheels; a 10-ton crane which travels 
the length of the building; showers and 
lockers for mechanics. 


\ feature that is considered especially 
valuable is the stall layout of the build- 
ing. The long (210-foot) axis of the 
building is divided into thirteen “stalls.” 
Each can accommodate one truck and 
trailer or two trucks or three passenger 
cars in its eighty-foot length. At both 
ends of each stall are overhead doors, 
easily operated by one man. Just as in 
the case of the lube pits, a truck can be 
driven in one side and out the other. If 
two trucks are in a single stall, either 
can be moved without moving the other. 


By virtue of this arrangement each 
stall is an independent unit. There is no 
central driveway, which means that all 
covered space is productive space. 


This building, like the main building 
housing the office, parts department and 
lube and tire departments, is built of 
steel trusses supported by concrete or 
steel pillars. Roofing is of sheet rock 
sheeting covcred by tar paper. 


Forty mechanics work on each of two 
shifts and emergency crews are avail- 
able 24-hours. Prices are competitive 
and alreadv one of the largest oil com- 
panies in the area (not Tidewater Asso- 
ciated) has signed a maintenance con- 
tract for all of its 137 vehicles and has 
closed its own large shop permanently. 


The management has a contract wito 
the machinists union and only six out 
of the 80 mechanics are apprentices. 
They have, at present, a bonus system 
in addition to paying top journeymen’s 
wages, and are working on a profit-shar- 
ing plan for all employes. Service sta- 
tion salesmen are also covered by union 
contract and work on a salary plus com- 

ission basis. 


Many parts can be built, tooled or re- 
paired in the machine shop which sep- 
arates the mechanical service section 
from the parts Cepartment in a step 
saving layout. The mechanical service 
department has all special tools and 
equipment necessary to maintain and re- 


pair gasoline, butane, or Diesel engines. 


All parts replaced in vehicles are kept 
r 90 days in bins labeled with the job 
number so that they may be inspected 
by vehicle owners questioning the parts 
replacement. 


+ 


e parts department, which operates 
on 24-hour basis, has a stock valued 
at 5100,000. It has complete stocks 
GMC, and ‘White trucks and Conti- 
nental engines and large additional 
stocks for other makes particularly in 
itenis most often needed in this area. 


r example, drive shafts and axle 
shafts are particularly vulnerable to tne 
gcueling strain of the 20-mile grade of 
the Ridge Route immediately south of 
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Their Know-How Makes 


This Business Click 





WALTER JAYNES—S' 10”, greying hair, 
hefty. Born in New Mexico in 1903. 
Came to Bakersfield in 1907. Father 
opened first garage in town in 1910 and 
Walter grew up around automobiles, 
picking up mechanics trade. Went to 
University of California and took over 
management of his father's garage 
which he is still running. Is member 
of Masons, Shriners. Quiet. friendly 
type who has every phase of garage 
operation on the tip of his tongue. 
Specializes in fast decisions on diffi- 
cult problems. 


Bakersfield. So a complete stock of drive 
links for every type of truck is kept 
in stock as well as assorted lengths o! 
tubing. Any truck drive shaft of any 
length can be replaced in a matter of a 
few hours. A complete stock of axle 
shafts for every make truck is also kept 
in stock. 


Emergency crews are kept on a 24- 
hour basis, and, because of the excep- 
tionally heavy traffic on Sunday after- 
noon and evening, a full shift works from 
3 p. m. to 8 p. m. Two wreckers are 
available now and a thind is being rebuilt 
at present in the shops into a traveling 
garage which will be able to perform 
many repairs on the road. Difficult parts 
removal jobs will be done by the trav- 
eling garage; the parts rushed back to 
the shop in a pickup, reworked, and re- 
turned to the job in the pickup for re- 
installation. 


Supplementing the mechanical service 
department is another building, 70-feet 
by 300-feet, containing a complete 
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DICK STRICKLEN—S‘'11”", dark hair, 
green eyes, 216 lbs. Born Kansas City, 
Mo., 1906. Came to California at the 
age of six months. Entered the auto- 
mobile business in 1924, won his first 
dealership the first year (at the age of 
18) selling Fords, Olds, and Peerless in 
Visalia, Calif. Came to Bakersfield in 
1927 and bought Packard agency. Sold 
Packard agency and bought Chrysler 
and Plymouth agency in 1936. Bought 
a garage and GMC truck agency in 
1940 adding White truck agency in 
1944. Also owns a tire company and 
a ready-mix concrete outfit, Owns one 
farm for fun, several others for profit. 
Past president of Bakersfield Chamber 
of Commerce. Has two children. Mem- 
ber of Rotary, Elks 
on Kern County Housing Authority. Is 
genial, salesman-type. Knows everyone 
in Central California. 


now serving 


body building and reconstruction de 
partment, a paint shop, a glass and 
trim shop, a frame straightening sec- 
tion, and another set of offices and 


wash rooms with showers. 


The body reconstruction department 
ties in with ‘he truck sales interests of 
the proprietors since these shops, when 
not working on repair, can build cus- 
iom-made truck bodies for chassis sc!i 
by the sales «gencies. 


The glass and trim section opens the 
possibility, when enough skilled per 
sonnel is evailable, to the manufacture 
of house trailers in custom-made _ lux- 
ury models. At present, there is a 22- 
foot frame cvaightener in the building 
and a 30-foot model will be installed 
in February. 


The painting department will even- 
tually be moved to another yet-to-be- 
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This 9400-gal. butane tank at the Bakersfield station can fuel 
trucks at the rate of 40 gals. per minute. The tank was set 
vertically rather than in customary horizontal position in or- 
der (1) to attract more attention and thus help advertise the 
station and (2) to make the tank approachable from any 

direction 





built building which it will share witt 


the wash end steam cleaning depart 
ment. At present, the paint depart 


ment has a complete heat-drying ove 
and can turn out a car paint job 
36 hours and a truck and trailer tw 
tene job in three days. 
Employes’ Apartments 
In order to help new employes lic} 


the housing shortage and to attract cer 
tain cspecially skilled men from out 


side Bakersfield Stricklen and Jayn 
have constructed eight single apar 
ments on the site. They are rented 


employes caught in the housing shor 
age at nominal fees until they can find 
more suitable accommodations. Th: 
are single apartments and_ include 
combination living room and_ dining 
kitchenette and bath. They 
furnished. 

Advice 
their over two years of work 
and building their new plant Strick- 
len and Jaynes figure they've hit every 
pitfall possible. They advise any 
erator who would wish to build a sim- 
ilar establishment to watch these fac 
tors: 

1, Accurately gauge the potential 
need for truck servicing in your 
own community. Don’t put 

the position of be- 
ing entirely dependent on tran- 
trade. 

try 

at 


room, 


fully 


are 


From 


ing 
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This drawing, prepared by National Petroleum News from a blueprint furnished by Tidewater Associated Oil Co., shows the 


plan for handling lube oil drums that supply the lubrication department at the Motor Truck Sales and Service station. 


Tide- L } 


water engineers designed t:e lubrication department 
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1301 Creighton Avenue, Fort Wayne 2, Indiana 
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Combustion Test Unit to Determine Burning 
Qualities of Fuel Oils Developed Under OHI 


NPN News Bureau 
NEW YORK — The first combustion 
comparator, known as the Combustion 
Reference Test Unit, has been constructed 
to fill the need for a standard means of 
determining the burning qualities of fuel 
oils, Oil Heat Institute of America stated 
following its directors’ meeting here last 
week. 


Although it has been possible in the 
past to determine burning qualities of 
fuel oils by analysis of their chemical and 
physical properties, present-day oils with 
almost identical properties by analysis 
have quite different burning qualities. 
Because, in order to tell how an oil will 
burn it must be burned, this has been a 
troublesome factor in that there have 
been no standard burning tests or burn- 
ing apparatus. It is the need for a stand- 
ard apparatus in which to burn oil to be 
tested; for prescribed conditions under 
which to conduct the burning tests; 
and for a scale to measure how well or 
how poorly the oil burned, that the Com- 
bustion Reference Test Unit is designed 


to fill. 


Dr. Leslie C. Beard, Jr., of Socony- 
Vacuum Oil Co., Inc., first expressing 
the need for a standard of fuel oil burn- 
ing quality, said he thought great good 
would result if burner manufacturers 
could design and build a standard burner 
for testing the suitability of oils for 
burning in the various types of burners. 
Burmer manufacturers turned this sug- 
gestion over to the OHI’s Engineering 
Committee, which named a subcommittee 
to design and build such a unit. 


The Combustion Reference Test Unit 
is the subcommittee’s product. In prelim- 
inary tests, this group has found jt 
created not only a means for testirg the 
burning qualities of fuel oils, but also a 
means for making comparative tests of 
performance characteristics of various oil 
burner component parts. Such compari- 
sons, they found, could be readily accom- 
plished by running parallel tests of 
known and unknown parts, using identical 
oils of known specifications. 


Vote Funds for Lab Work 


To develop the unit to its fullest 
extent, OHI directors voted additional 
funds to employ an independent re- 
search laboratory to explore all jts possible 
fields of usefulness, and to prescribe 
procedures for its proper use as a fuel 
oil treating apparatus and a burner parts 
comparator. OHI anticipates that when 
its possible uses have been established 
tully, the unit will have wide acceptance 
ky all organizations dealing with produc- 
tion, marketing, testing and burning of 
fuel oils, as well as by producers of 
equipment. 

After F. H. Faust, chairman of OHI’s 
Engineering Committee, had reported sat- 
isfactory results in the unit’s preliminary 
tests, the directors authorized formation 
of a research committee, a research pro- 
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gram based on the unit, and further unit 
tests by an independent laboratory to de- 
termine fixed burning comparison pro- 
cedure. 

Managing Director A. E. Hess re- 
ported complete arrangements for the 
Atlantic City convention March 24-26, 
and signing of a contract to house the 
1948 convention in the Chicago Coliseum 
the week of April 5 next year. 

Distribution division offices will be 
moved from Chicago to the institute’s 


Lion Oil Co. to Intensify 
And Will Add Complete 


By EARL LAMM 
NPN Staff Writer 


EL DORADO, Ark.—Intensified mar- 
keting ia its present territory rather than 
expansion, addition of a complete line of 
TBA items and improved products from 
its new catalytic cracking and chemical 
plants, mark the highlights of Lion Oil 
Co.’s program for 1947, according to Col. 
T. H. Barton, president. 

Direct marketing operations of the com- 
pany on a gallonage basis increased more 
than 30% in 1946 over 1945, prelim- 
inary figures show. Bulk plant and retail 
sales for the first 11 months of last year 
were 56,753,000 gals., or an increase of 
82%, and addition of December is ex- 
pected to put gallonage sales well past 
60,000,000 gals. 

Roughly, 50% of Lion’s refinery output 
is marketed direct through its own bulk 
plants and retail outlets in Arkansas, 
western Tennessee, northeastern Alabama 
and northern Louisiana, except lubes and 
greases. Remaining 50% is sold through 
commercial and consumer accounts, 
branded jobbers and in the open spot tank 
car market, according to A. F. Reed, sales 
manager. Lubes and greases, he said, are 
sold in most of the 48 states, in Mexico, 
Puerto Rico and in some South American 
countries. 

Distribution of tractor tires was begun 
by Lion about a year ago, and sales (in- 
cluding tractor,.passenger and truck tires 
and tubes and a few accessories ) exceeded 
$1,000,000 in 1946, a record year, Col. 
Barton said. The increase was 86.8% 
over 1945, largely due to the greater 
availability of tires and tubes. 

Intensified marketing plans of Lion, call 
for filling in of open spots in marketing 
territory by addition of new dealers and 
bulk plants, which may include an Inde- 
pendent jobber contract here and there; 
but it is not contemplated that present 
direct marketing operations will in any 
manner be converted to jobbers as re- 
ported in the trade, it was stated. 


Own 12% of Retail Outlets 
“We have been buying service station 
locations rather than leasing them,” Col. 


Barton said, “and we now own outright 
about 12% of all of our retail outlets.” 


New York headquarters with a full-time 
secretary. The move will be made a: 
soon as possible because of increasex 
duties of the division. 


The OHI Planning Committee wi! 
meet in Cleveland Jan. 28. 


New members of the manufacture: 
division, as approved by the board, are 
Independent Oil Burner Corp., Jamaic 
Queens, N. Y.; Desoto Oil Burner Cor; 
York, Pa.; General Oil Heating Cor 
West New York, N. J.; Fairfield O 
Heating Co., Inc., Greenwich, Conr 
National Oil Burner Co., Brooklyn; acce 
sory division, Watts Regulator Co., Law 
rence, Mass. 


Its Marketing 
Line of TBA Items 


Improvement in the supply of material 
and equipment, it is hoped, will enab): 
the company to get its construction and 
modernization program under way | 
mid-year, Its postwar service station de- 
sign adopted in 1945, is still “in the 
works,” probably subject to minor 
changes. 


rv 


Marketing developments last year in- 
cluded purchase on Nov. 11, of the Ten- 
nessee Oil Co. Inc., at Dyersburg, Tenn., 
with its water terminal on the Mississippi 
at Heloise, Tenn., five bulk plants, 15 
owned service stations, seven leased sta- 
tions and involving some 50 dealers and 
a number of farm accounts. Tennessee 
Oil Co. operated over 10 counties from 
bulk plants located at Dyersburg, Tipton- 
ville, Union City, Covington and Somer- 
ville. The purchase enabled Lion to “fill 
in the open spot” between its water 
terminals at Memphis and Nashville, in 
which areas Lion already had 12 bulk 
plants and 243 owned and leased service 
stations and dealer outlets, according to 
Mr. Reed. Chester Davis, who founded 
Tennessee Oil Co. 20 years ago continues 
as a distributor for Lion at Dyersburg 

Another new marketing area for Lion 
now being filled in is Lee county, Ark., 
where a new bulk plant is being con- 
structed at Mariana. Three 15,000-gal 
tanks have been erected, Mr. Reed said, 
and others are to be added as needed 
Bulk plant at Helena has been relocated 
and rebuilt, he said. Among other proper- 
ties that have been purchased for future 
marketing development, is a location in 
downtown Little Rock and in Ft, Smith 

Completion of new 4500 b/d Houdry- 
licensed Thermofor catalytic cracking unit, 
now being constructed at the refinery here 
by Lummus Co., is due late this year. It 
will increase Lion’s cracking capacity from 
2000 b/d to 6500 b/d. The million-dollar 
additions to the company’s recently ac- 
quired Ozark Ordnance Works chemical 
plant also are due for completion this 
year. The plant pelleting and bagging 
fertilizer will be finished by June and put 
into operation. The nitric acid unit is 
scheduled for completion about Aug. |. 

Lion Oil owns or controls about 70°% 
of the crude necessary for refinery oper: 
tions, according to Col. Barton. 
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Plate 890-T—McDonald 
STA-PRIME — Positive 
prime under all con- 


ditions No foot 
valve required. Suc- 


tion 1”’’—Discharge 


McDonald’s leadership in 
hand rotary pumps stems 
Jed from the fact that for years 
ited McDonald has spared nei- 
as ther time nor expense in 
, developing the most prac- 
tical and efficient hand ro- 
tary pumps that engineer- 


LEADING LINE OF 


HAND ROTARY PUMPS :; 


MODELS AND 
COMBINATIONS 
TO MEET 
ALL CONDITIONS 





















Plate 906-T—Vane Type 
—especially designed 
for handling oils, 
gasoline, paints, al 
cohol, etc. Suction 
1’’—Discharge 1” 


McDonald Hand Rotary 
Pumps are fast and easy 
to operate. They are de- 
signed for years of trou- 
ble-free service. And they 
are available in models 
and combinations to meet 
every requirement. 
The complete line is de- 
scribed in a special folder. 
Write for your copy. 


A. Y. MCDONALD 








Plate 883-T—Meets the 
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ing and experience can pa gg act 
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MFG. CO. 
DUBUQUE, IOWA 


“The Home of the Swing Joint” 
There’s a@ McDonald Branch or Dis- 
tributor Near You 


IMf DONALD 
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Texas Intrastate Freight Rate Experiment 


On 20-Car Minimum Watched by Other Shippers 


By D. P. THORNTON, JR. 
NPN Staff Write: 


BIG SPRING, Tex.—The experimental! 
intrastate freight rates effective until Jan. 
1, 1948, for minimum 20-car lots of un 
finished gasoline or naphtha orginating at 
Big Spring and Colorado City to distribu 
tion points in Texas on the Texas & Pa 
cific Railway (NPN Dec. 25, p. 13) are 
a guinea pig attracting attention of other 
shippers similarly situated. If sufficient 
volume moves and rails’ income is satis- 
factory, there are many places in which 
it could and probably will be tried 
“Watchful waiting” is reason no further 
proposals have been filed. 

To Cosden Petroleum which 
now is constructing $250,000 worth of 
terminaling facilities at four of the fiv: 
distribution points covered in the tariff 
Texas & Louisiana Line Tariff 48-L, Item 
4975—it means that unfinished gasolins 
and naphtha can be shipped to these 
points for blending into — finished 
motor fuel with such products as natural 
gasoline, alkylate, lead, ete., and dis 
tributed by tank truck to the surrounding 
territory. 


Corp., 


In prewar days Cosden shipped som« 
600 cars a month of gasoline to Mid- 
western territory, but lost this distribution 
during the war largely because of govern- 
ment restrictions. Rising freight rates 
and pipeline connections enjoyed by com 
petitors largely precluded regaining this 
business when restrictions went off. Cos 
den, joined by other interested shippers 
then petitioned Southwestern Freight Bu 
reau (Docket 37764) (NPN Nov. 21 
1945, p. 5) for reduced rates to northern 
points. Hearings were held but the bi 
reau neither approved or 
and only recently, Jan. 17, effectivels 
denied the reduction by dropping the 
proposal from the docket subject to relist 
ing within 120 days 


disapproved 


“upon request a 
Pipeline Proposal Brings Action 


Meanwhile, Cosden, tired of SWFB 
dilatory tactics and anticipating a r 
fusal, decided to build a pipeline fron 
its Big Spring refinery to the North Tex 
as areas where there was a growing mar 
ket to dispose of the surplus which its 
“normal” marketing territory could not 
absorb. The present experimental rates 


were T. & P.’s answer to counter con 
struction of the proposed pipeline. Col 
Tex Refining Co., at Colorado City, also 
on the T. & P. and facing a like situation, 
proposed a similar solution to their diffi- 
culties by building a pipeline to Ranger, 
hence these points were included in the 
experimental tariff. 


To date, neither Cosden nor Col-Tex 
has used the new tariff. Cosden is busy 
building terminals at Sweetwater, Abilene, 
Cisco and Orme for handling distribution 
to jobbers in those areas. Cosden plans 
to make the first shipment from Big 
Spring to Sweetwater about Feb. 1. and 
to the others as they are completed. Col- 
Tex has been delayed by circumstances 
beyond their control in securing suitable 
location at Ranger for its terminal; plans 
for utilizing the rate thus are presently 
in abeyance until proper facilities are 
available. 


The tariff provides for rates 56 to 61% 
single-car rates for movement t 
the same destination and apply only in 
minimum lots of 20 cars of 8000-gal 
capacity or more on one bill of lading 
nm one day, from one consignor to one 


be aT WwW 


consignee at one destination and to be 
handled at carrier’s convenience. Natural 
gasoline is excluded, although in the pro- 
posal, it was shown as feasible to inject it 
into the projected pipeline along with 
the unfinished gasoline and naphtha. At 
present it is planned to move casinghead 
into the various terminals from nearby 
plants without recourse to special rates 


Che new rates and corresponding single 
car rates in cents per 100 Ibs., together 
with anticipated peak movement of prod- 
uct, are shown in the table below fo 


each origin and destination 


Oil Carloadings to Rise 2.7% 
During First Quarter of 1947 


NPN News Bure iu 
WASHINGTON Freight 


ings will be 2.7% 


nd petroleum products during the first 


carload 


higher on petroleum 


quarter of 1947 as compared with same 


juarter last vear. This estimate comes 


from data furnished to the Assn. of 


American Railroads by the Regional Ship- 


Total U. S. in- 


pers Advisory Boards 





Intrastate Multiple Car Rates and Expected Movements Big Spring 
and Colorado City. Texas to North Texas Points 


From To 
Big Spring Sweetwater 
Abilene 
Cisco 
1 *\~ Orme 
Colorado City , 
®Not available. 


> 
Ranger 
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20-cars 
minimum Bbls. Cars 


Peak Movement 


per month 


Rate, c per CWT. 
Single 


15,000 

20,000 
15,000 

70,000 
3 


crease on 32 principal commodities i 
at 8.8%. 

Greatest percentage increase is 
mated at 12.5% in the Allegheny B 
Territory (District 9) which covers 
eastern edge of Ohio, western hal 
Penna., part of West Virginia and 
western edge of Maryland. 


Largest percentage decrease is 
cast at 30.8% in the Midwest B 
Territory (District 1) which includes \ 
ern Indiana, most of Illinois, nort 
Michigan, Wisconsin and Iowa. Thi 
duction will be from 50,569 carloa 
to 34,984. 


Diesel Trucks First Target 
In Los Angeles Smog Fight 


Special to NPN 
LOS ANGELES — Diesel truck 9) 
erators in the Los Angeles area wer: t! 
target of the first shot fired in the “Bat 
tle of Smog” in this city last week whe 
a Los Angeles judge imposed a fin 
$250 or 50 days in jail on a Diesel tr 
Griver charged with allowing “unne 
sary and unreasonable fumes” t 
from his vehicle. 

Diesel trucks were named as or 
eight major contributors to the smog 
dition that has become chronic in Los 
Angeles in the last few years in a report 
issued Jan. 19 by Raymond R. Tucker 
former smoke commissioner of St. ] 
Mo.. who was brought to Los Angeles 
by civic leaders to study the smog 
nation. 

Trucker’s report said (regarding D 
trucks): “Another offender and contribu 
tor the general pollution of the atmos- 
phere is the Diesel truck. It is estimat 
that 7100 of these trucks enter and | 
Los Angeles everv dav. Manvy are in 
of repair and others carelessly 


dl d 


the manufacturer's 


[here are e who dist 
specifications 
r¢ ference to fuel fee d and others W 
tentionally increase the fuel charge 
migine. 
“This all 
smoke and fumes to the atmosphere 


1 ] 
thermore, these 


results in the discaar 


discharges are not 


1 . ] 
ed to one place, but are discharg: 


} 


larce reas along the routes 


trucks,” 
Trucker’s report also named fact» 

| 
back-vard fires, 


vard incin 


public dumps, lu 
rators, automobiles and | 
heating plants and railroads as 
makers but Diesel trucks came in 1 
first cow ction. 

J. H. Becker, a driver employ 
G. F. D. Trucking Co., was convict 
the court of Municipal Judge By 
Walters He was sentenced to a fi 
$250 or 50 days in jail. The fin 
paid and attorney Phil Jacobson, 
senting Becker, indicated he woul 
peal Judge Walters’ decision. 

Judge Walters questioned Earl 
News 
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truck company manager, who told 
iudge his trucks were maintained by 

, Diesel company specializing in mainte- 
e and the fuel pump was sealed by 
company. He said the trucks were 

n periodical checkups to correct 





\ smoking. 

Frankly I don’t think those checkups 
do much good,” said Judge Walters. “The 
paper work is there all right but the town 


il] full ot smoke.” 


Overseas Tankship 
To Get 20 T-2 Tankers 


NPN News Bureau 
rt VASHINGTON—Overseas Tankship 
ah Corp., owned equally by California 
g t Standard and The Texas Co., has been 
wthorized by Maritime Commission to 
purchase 20 surplus tankers, one of 
which Castle’s Ford, already has been 

ered. Overseas operates under Pan- 





nian registry 
Of 19 undelivered vessels, Overseas 
has designated seven which it wants to 


buy, and deliveries on these are expect- 
ed soon after completion of current ne- 
tiations between company and com- 


ti 
: Dele 
Purchase authorizations involve larg- 


est number of approvals granted to any 


leum transporter, foreign or do- 
stic, under terms of Merchant Ship 
Sa Act 
Recently completed sales and deliv- 
tankers, as announced by com- 
Lit lud 
rsey Standard—The Chadd’s Ford, 
Sag Harbor, Tampico, Blackstock’s Ford 
M Hill, Fort Cumberland. 
tional Bulk Carriers, Inc.—The 


hip—The Point Pleasant. 


QO Roxbury Hill, Neshenic and 


rial Oil Co., Ltd. (British regis 
Port Roval, Chripler’s Field and 


\ ! in Petrol and Tr inspor- 


I Brandy Station. 
lo-American (British registry) 
Wauhatchie Sandy Creek and 
ai 

D Petroleo Lago (Vene- 
I The Montebello. 

lair Refining Co.—The Escalante 

Standard Oil Co. (Panamanian 

| Hewitt. 


rl ls Government—The Hob- 


. Transportation Co, (Panaman- 

st The White Horse. 

v] mmission said it was 
sealed bids on the SS 





M 131,000-bbl. — single-screw 

ich was built in 1939 and is 
| in Subic Bay reserve fleet in 
I pine Islands. Bids are limited to 
citizens and will close March 3 
I er information can be obtained 


mmission offices here. 
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TANK TRUCK SERVICE 


Quickly and easily installed on side 
frame or in cradle. Direct-drive 
through power take-off or chain and 
sprocket driven. Can be supplied 
for mounting on either right-hand 
or left-hand side of truck, with inlet 
and outlet ports arranged to suit your 
needs. Interchangeable with pre- 
vious models. 


BULK STATION SERVICE 


Single or multiple units with gear 
reduction drive furnished in various 
sizes mounted on individual bed 
plates, with or without motor. Espe- 
cially adapted to the requirements of 
bulk stations, refineries and tanker 
terminals 





Write For Bulletin 


Get the full story of Roper Pumps 
- « « Sizes suitable for pumping 
Gasoline, Kerosene, Fuel Oil, Bu 


Fa tane and Propane. 


GEO. D. ROPER CORP. 


471 BLACKHAWK PARK AVENUE 
ROCKFORD, ILLINOIS 





Convenient Sales Offices 
in Principal Cities 











New lubricating and cool- 
ing principle. . . small vol- 
ume of liquid by-passes 
hydraulically through 
grooves in each of 4-high 
lead bronze bearings. 


Extra deep packing box 
contains 10 split-ring pack- 
ings. Permit power radial 
pressure on shaft. . . insures 
long leak-proof service. 


New removable anti-fric- 
tion shaft and thrust bearing 
... totally sealed... no 
dirt can enter, no grease 
escape. Long life, extra 
load capacity. 


New built-in relief valve 
gives added protection 
‘ operates quietly at 
pressure differentials of 
10% or less. 


New heat treated, heavy 
duty drive shaft. 


To reduce wear, equal size 
semi-steel pumping gears 
are keyed to shaft . . .free 
to float, they operate in 
axial hydraulic balance. 


Newly designed cap and 
split-type packing gland. . 
quick and easy to remove 
... allows additional clear- 
ance for repacking. 














For improved handling 
of gasoline and fuel oil 





MARLOW SELF-PURGING 
PETROLEUM PUMPS 


© Centrifugal efficiency combined with posi- 
tive self-purging action. 

© Operate on high suction lifts. Do not vapor 
lock. No parts which require adjustment or 
manipulation. No auxiliary mechanisms 
that reduce efficiency and cause maintenance 
problems. 

@ 1, to 10-inch sizes. Models for tank truck, 
terminal, or utility service. 


Send for literature and name of nearest distributor 


MARLOW PUMPS 


598 GREENWOOD AVE. @ RIDGEWOOD, N. J. 








TO KEEP UP WITH THE 
LATEST OIL NEWS— 
USE THIS ORDER 


National Petroleum News, 
1213 West Third Street, 
Cleveland 13, Ohio. 


Gentlemen: 


| want to be sure | know what's go- 
ing on in the oil business; therefore, 
please send me NATIONAL PETROLEUM 
NEWS each week for the next 52 weeks. 


Canada and Foreign $6.50. 
Subscription rates: U. S. $5.00— 


COMPANY .. 


POSITION 


ADDRESS 


2 ae ZONE 


STATE . 
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Amend Fire Code Affecting 
Oil Products Transportation 
NPN News Bureau 

CHICAGO—Two recent amendments 
to Chicago’s fire code affecting trans- 
portation of petroleum products are called 
“sensible” by large petroleum _ trans- 
porters here. 

The amendments require semi-annual 
inspection cf vehicles transporting inflam- 
mable liquids and allow these transports 
to cross, but not travel streets over the 
city’s passenger subways. Permission to 
make deliveries in zones restricted by the 
subways was granted in the amendment, 
but the vehicles must enter and leave the 
zone nearest to point of delivery. 

According to Claude E. Wells, execu- 
tive secretary, APIC, who headed the 
committee which met with members of 
the city council and fire department offi- 
cials, the amendments to the city’s ordi- 
nance represented about eight months of 
work and study. “Members of the com- 
mittee,” he said, “which was made up of 
oil company safety men and petroleum 
transporters, felt the amendments were 
fair to the petroleum people and also gave 
maximum protection to the city.” 

Details of procedure for semi-annual 
inspections, requiring considerable time 
and work where large fleets are involved, 
have not been worked out, according to 
officials of some of the large petroleum 
transport firms in the city. 


Tanker Extension Sought 
WASHINGTON — Congress Jan. 22 


had before it request from President 
Truman to extend deadline for liquida- 
tion of government’s merchant fleet, 
including all surplus’ tankers, from 
March 1 to July 1. Meanwhile Maritime 
Commission is taking no action on pro- 
posals to withdraw additional tankers 
from its reserve fleet until Congress 
makes decision. 


Station Maintenance Truck 
Is Radio-Telephone Equipped 

CLEVELAND—tThe electrical repair 
truck of the bulk and service station 
maintenance department, Cleveland divi- 
sion of Standard Oil Co. (Ohio), is now 
equipped with a radio-telephone. Use of 
the radio-telephone was initiated by 
F. M. Van Doren, maintenance head. He 
is awaiting delivery of four other units 
planned for his department. 

Use of radio-telephone enables men 
on the maintenance truck to call or be 
reached on the road from any telephone 
connected with the Bell telephone system 
lines. All that is necessary to make a 
call from the truck is to pick up the tele- 
phone on the dash-board, dial the mobile 
service operator and give the number de- 
sired. To reach the operators, long dis- 
tance is dialed. The long distance op- 
erator then gets the mobile service op- 
erator who puts the call through. 

Less than a week after mobile tele- 
phone-equipped truck was on the road, 
it began to pay for itself. A distress call 





was relayed to the men on the truck fror 
a station that was on fire. The tru 
sped to the fire and the crew put or 
the fire before arrival of fire engines. 


Elimination of Army Need 
For LPG Tank Cars Is Seen 
NPN News Burea 

WASHINGTON—Sen. Aiken (R. Vt 
Jan. 27 said he is hopeful that the Arm 
can work out “a more efficient” syste: 
for using tank cars in the government 
synthetic fertilizer program, thus elim 
nating need for recall of governmeni 
owned pressure cars now leased to LPG 
suppliers. 

In talks with Agriculture and War 
Departments, Mr. Aiken said he _ has 
found that cars have been used “rather 
inefficiently” but that such use can be 
corrected. Aiken is head of subcommit- 
tee of Senate Committee on Expendi- 
tures in the Executive Departments whic! 
is probing program to supply ammonium 
nitrate fertilizer to occupied countries 


Capt. W. C. Latrobe Relieved 
As Ships Bureau Oil Chief 
NPN News Bureau 

WASHINGTON—Capt. W. C.. La- 
trobe, USN, has been relieved as head 
of Materials Development Branch, Ship- 
building Division, Bureau of Ships, by 
Capt, William A. Hickey, USN, who. 
like his predecessor, holds master’s degre 
in petroleum engineering from Universit) 
of California at Berkeley. 

Captain Latrobe, seven years chief of 
materials branch here, with its petroleum 
sections, will be stationed in few weeks 
at Naval Shipvard, Philadelphia. 

Captain Hickey until recently was ma 
terial officer on staff of commander of 
operational (vessel shakedown and _re- 
fresher) training command, Pacific Fleet 
Formerly, he was executive officer of 
naval boiler and turbine laboratory, and 
held billet as resident assistant inspector 
of naval material at Long Beach, Calif 


Accident Rate for Petroleum’s 
Vehicles Rises 6% in 1945-46 
NPN News Bureau 

CHICAGO—Petroleum fleets had an 
accident rate of 2.00 per 100,000 v 
hicle miles during the 1945-46 period, 
according to figures released here by the 
National Safety Council, Inc. This is 
6% higher than the 1944-45 accident 
rate. 

Large fleets had an accident rate of 
1.97, or 5% above last year but the 
small fleets showed a 20% increase with 
a rate of 2.33. 

The report is based on a total of 1,909 
fleets covering 114,261 vehicles from all 
categories reporting their experienc: 
The accident rate in these fleets was 2.70 
per 100,000 vehicle miles. It covered 
combined mileage of over 1,600,000 
miles. 

In comparing the all-fleet figures, ‘he 
1945-46 mileage increase was 8% overt 
the 1944-45 while accidents were 10% 
higher. 
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REFINING NEWS AND TECHNOLOGY 





Avgas Plant Sold, Another Leased Temporarily: 


Quick Decision Expected on Third Refinery Unit 


NPN News Bureau 

WASHINGTON — WAA’s acceler- 
ated drive to dispose of surplus aviation 
gasoline plants has resulted in sale of 
one refinery unit, temporary lease of an- 
other and possible quick decision on an 
offer for a third. 

Agency's Real Property Disposal Board 
approved bid of Koppers Co., Inc. to 
purchase for $1,230,125 the refinery unit 
and attendant facilities of Oil City, Pa., 
plant operated during war by Pennsoil 
Co. War time cost was $4,485,000. 

WAA said temporary lease — made 
about one month ago for period of four 
months—has been negotiated with Root 
Petroleum Co. for the El Dorado, Ark., 
plant which Root operated during war. 
Bidding has been opened on plant, which 
cost $6,219,000 and cutoff date is Jan. 
30 when bids will be opened at WAA 
regional office in Little Rock, Ark. (See 
NPN Jan. 22, p. 17). 

Government disposal experts said 
facilities at El Dorado plant—including 
cat-cracking unit, capable of handling 
1,600 b/d of gas oil, a girbitol unit and 
1 boiler plant—are intermingled with 
equipment already owned by Root. In 
addition to bid from Root, government 
is expecting offers from chemical com- 
panies which would dismantle facilities 
ind remove them for operation else- 
WwW he <. 





Bidding was closed several weeks 
ago on the $3,415,000 Smiths Bluff, Tex., 
plant which was run during war by Pure 
Oil Co., but WAA headquarters said it 

is not yet been informed by its re- 
gional office of number of bids or 
mounts offered. However, it was said 
Pure probably is high bidder. Decision 
will be made here by disposal board 
ifter recommendations, already jn mail, 
re received from regional office. 


sids scheduled to be opened Jan. 23 
it agency's regional office in Los Angeles 
$8,561,000 plant which Wilshire Oil 
yperated at Norwalk, Calif., Plant has 
been discussed by WAA with group of 
Independent West Coast oil men and 
wency here is of opinion some of group 
may be among bidders. 


Cut-off date of Feb. 17 has been estab- 
$27,987,000 Sweeney, Tex., 
plant, most costly of all government- 
ivgas plants, which was operated 
by J. S. Abercrombie and Magnolia 
Petroleum Co. Bids will be opened at 
Houston, Tex., regional office. 

Bidding on another plant—the $11,- 
343.000 refinery at Texas City, Tex., 


lished on 


which was operated by American Liberty 
Oil Co. (purchaser of Southport Petro- 
leuni Co.)— is underway and will close 


on eb. 3 in Houston regional office. 
Koppers Co. intends to convert Oil 

City plant facilities to production of 

alkylated aromatic compounds and plans 
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to spend about $1,500,000 for improve- 
ments during next several years. Facili- 
ties include a 1,500 b/d alkylation unit 
and cooling, blending and loading units. 


Papers of Interest to Oil Men 
On Schedule at ASME Meeting 


- NPN News Bureau 
TULSA—Several papers of interest 
to oil men will be presented at the 
Spring meeting of the American Society 
of Mechanical Engineers, March 2-5 at 
Mayo Hotel. The papers will include: 

“Motion and Time Study Application 
to Petroleum Production,” by H. G. 
Thuesen, head of department of indus- 
trial engineering at Oklahoma A. & M. 
College. 

“The Fuel Industry in Japan,” by 
W. T. Reid of Battelle Memorial Institute, 
Columbus, O. 

“Description of an _ Irstrument’ for 
Determining the Physical Constants of 
Petroleum in the Field,” by P. G. Ex- 
line, section engineer, Gulf Research 
and Development Co., Pittsburgh. 

“Selection, Training and Management 
of Sales Force,“ A. F. Lyster, manager 
if industrial department of Socony- 
Vacuum Oil Co., Inc., Kansas City. 

“Development of a Combination Gas 
Diesel Engine, ” L. W. Crump, Okla- 
homa Natural Gas Co., Tulsa. 

“Engineering Details of Off-Shore 
Drilling Operations,” R. G. Watts, Mag- 
nolia Petrcleum Co., Dallas. 


Field Sulfur Trials Off, 
Work Continues in Labs 


NPN News Bureau 

WASHINGTON—More elaborate lab- 
oratory work is being done in co-opera- 
tive gasoline sulfur limit studies outlined 
by sulfur group of CRC’s Co-Ordinating 
Fuel Research Committee following re- 
cent decision at Detroit SAE meeting to 
postpone until next winter field trials 
which were to have been held at Ft. 
Knox this season. 

Inability of engine makers to set up 
in time for thorough initial engine checks 
led to postponement. 

Bureau of Standards here is running 
different test cycles on low-sulfur fuel, 
while some 10 industrial laboratories are 
going on with widely varying methods. 


Richardson Buys Refinery 
Of American Liberty Oil 


Special to NPN 

DALLAS—Sid Richardson, Fort Worth 
Independent oil operator, has purchased 
American Liberty Oil Co. refinery at 
Texas City for an undisclosed sum, For- 
mation of the Sid Richardson Refining 
Co., with Freeman W. Burford of Dallas 
as president, also was announced in con- 


nection with the purchase. Headquarters 
will be maintained in Dallas. 

Richardson said the plant would be 
used to process West Texas crude. Ac- 
quisition will become effective about 
Feb. 1. 

American Liberty is a Dallas company 
headed by T. L. Wynn and acquired the 
Texas City refinery in 1938 through ab- 
sorption of Southport Petroleum Co. It 
has a capacity of 20,000 b/d. 


Oklahoma Chemical Engineer 
Group Becomes AICE Section 
Special to NPN 
BARTLESVILLE The Oklahoma 
Chemical Engineering Society has been 
accepted as a local section of American 
Institute of Chemical Engineers and will 
be known as the Oklahoma Section of the 
Institute with headquarters in Bartles- 
ville, At its Jan. 24 evening meeting 
there, 1947 officers will be elected. 
Speaker will be J. R. Riley, general 
sales manager Spencer Chemical Co., dis- 
cussing “Peace-Time Utilization of a War 
Plant” supplemented with a movie of the 
Jayhawk Ordnance Works which manu- 
factured ammonia and nitric acid from 
natural gas during the war. 





Labor Turnover Drop 
Shown in Oil Refining 


NPN News Bureau 
WASHINGTON—Bureau of Labor 
Statistics labor turnover report for Nov- 
ember shows employment separations as 
well as hiring in petroleum refining fell 
off from October rates in general de- 
cline. 

Quit and lay-off rates generally were 
“still relatively high,’ however, report 
said, indicating continuation of compara- 
tively tight labor market. 

For every 100 employes in oil refin- 
ing, 1.4 were separated, as against cr 
fer October, and 1.2 were hired as 
igainst 1.8 in October. Refinery separ- 
ations ran as follows (per 100 employes) : 

Quit, .8; laid off, .4; 
separated for other reasons, .1. 


discharged, .1; 


For every 1,000 employes on factory 
payrolls generally, 37 quit, 7 were laid 
off, 4 discharged, and 1 was separated 
for other reasons. Hiring rate was 57 
per 1,000, lowest for November jn five 
years, but considerably higher than pre- 
war rate. (Reports of plants involved in 
work stoppages were not used jn cal- 
culations. ) 

In manufacturing line of interest to 
oil industry, turnover per 100 employes 
was as follows: 

Separations Hiring 


Nov. Oct. Nov. Oct. 
Stoves, Oil Burners, 


Heating Equipment 5.8 7.2 7.7 9.8 
Engines and Turbines Be 48 DG 5. 

um and Pumping 
r Recenan 40 44 5.3 5.3 
Automobiles 5695 4.1 69 
Rubber Tires and 

Inner Tubes 3.0 3.7 3.2 4.6 
Lead and Zinc 

Ore Mining 49 56 69 69 
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Heavier than “normal” winter demand 


ported from all refining and terminal aré 


ies the past week. Due t litrerence in 


call for pipeline gasolin 


car shipments in Midwest and Midcontinent 


ally reported stocks lower than usual 
tories were not building up at rate si 
mated spring demand, Carg trerings 
Gulf were scanty. 

Light fuels remained tight most are 


Harbor and along the Connecticut Coas 


MIDCONTINEN1I Pric for most 


refined products remained unchanged in 


Midcontinent areas during the past week 
Unusually good January gascline di 

mand continued, preventing refiners fron 

accumulating normal stocks for spri 


4 numbet 


of refiners said they had tried unsuccess 


demand, according to reports. 


fully to buy material. Inquiry was said 
to be especially active for gasoline alo 

Great Lakes Pipeline. Heating oils con 
tinued tight also, as several refiners r 

ported having to allocate limited stocks t 
contract accounts. 


Long delays in tank car turn-around 
continued to plague refiners, keeping them 
short of cars and behind on shipments. 
they said. Although some said situation 
had improved somewhat since first 

vear, others continued to report delays 
as long as two weeks. West Texas refiner 


said he had had to cancel sale of fix 


cars Diesel fuel because he 
cars to deliver it, and another refiner i 
same area who reported spot sale of tw: 
cars No. 6 fuel at $1.46 per bbl. said cus 
tomer wanted more but he could not s| 
for lack of ears. 

South Texas refiner reported sell 
three cars 2000 vis. pale oil at 14.75¢ for 
immediate shipment to jobber and greas 
manufacturer, 


ATLANTIC COAST Lower pric 
for No. 2 fuel were reported at New 
York harbor during week ended Jan. 25 
and prices also were reduced’ throughout 
upper New York state and New England 
for first time this winter. Prices for ker« 
sine and Diesel fuel were reported un- 


changed at all points. but some shading 


of kerosine barge prices was reported at 


New York harbor. 
mained steady along Seaboard, according 
to reports, and most suppliers said their 
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Gasoline demand re- 


Winter Gasoline Demand Continues Above ‘Normal 


rasoline Was I¢ t keep abreast 
st of the Rock- 
isportation rates 
than for tank 


p rted progress 


reduced for first 


Retiners gener At the Gulf, N 


most said inven 1.75c, off 0.125 


nt to meet esti- on Atlantic Coas 

gasoline at the it the Gulf and 
Seaboard point 

but at New York ind at New York 
demand still failed sine we! mere 


wks were not building up at anti 
pated rate. 

No. 2 fuel prices were off genera 
0.2c at New 
week. Suppliers’ new tank car prices 
Portiand, Boston and Providence wert 
6.4, 6.3 and 6.3c, respectively, and at 
Albany 6.5c. Prices also were off an ad 
litional 0.05c at New York harbor 1 
6.2c tank cars, 6.le barges; New Haven 
suppliers also reduced their tank car 


England points in mid 


postings to 6.2c. 

Hlowever. suppli rs had barely set u 
new price schedules bef re renewed I 
ports of price shading were received. At 
end of week three suppliers offered Ni 
> fuel at Ge in barge lots at New York 
ind there were unconfirmed reports of 

les at 5.9 In Connecticut, No. 2 fuel 
was said to have been offered delivered 
n Hartford areat at New Haven tank 
car price of 6,2¢ At Boston reports 
were received, but could not be imme 
d 
were shading new price of 6.3c by 
much as 0,2 

New York harbor suppliers’ posting 
for kerosine remained unchanged at 6.9 
for barge lots, but reports were persistent! 
that some suppliers were quoting pric 
is low as 6.65c for shipments into Con 
necticut. 
plier was said to have bought kerosi 


On the other hand, one suy 


from another supplier at full barge pric 
t 6.9c 


While market for No. 2 fuel was “i 


GUStress 


itely substantiated, that some suppliers 





CRUDE PRICES 


Complete tables on crude oil 
prices—including the recent  in- 
creases in postings—are printed 
on pages 48 and 49. 



















incoming shipments, and suppliers 


lower prices during the week. N 


tuel prices in upper New York state and New England vw 


during current heating season 
fuel was offered by some supplie1 


n previous week, reflecting price | k 


and reduced inquiry. Kerosine was 


most other areas. At southern Atl 


however, this product remained “‘sloy 


Harbor reports of price shading on k 


is week ended. 











at some points, heavy fuels were 

reported tight along entire coast. Trade 
urces at New York said some suppl 

were asking prices up to $2.02 for No. f 


tunel to new customers 


o o 
WESTERN PENNA. Continued 
heavy demand for light fuels was report- 
ed by Western Penna. refiners the past 


week. Refiners generally said their stocks 


were down sharply, and most. stat 


they were limiting sales to regular cus 
tomers Due to mild winter thus far 
they said, rationing of supplies had n 
been necessarv. One refiner still 1 


ported backlogs of orders, and two others 


said they were shipping from dail; 


duction 


Gasoline demand remained steady 


ording to reports, with shipments | 
to 20% over comparable period last 
Supplies remained tight in upper fiel 
while stocks were said to be building 1 


At least o 


finer was reported in market as a hn 


slowly in other districts 


Prices remained unchanged, for 1 
part, but two refiners said thiey 
sking higher prices for crude scale wa 
Both quoted 6.5c for domestic shipment 
while one quoted 7c for export materia 
[wo other refiners reported sales during 
the week to brokers for export at 8 
and 9c, 

Refiner of petrolatums reported ad 
ing his “spot” prices 0.25 to 0.375c | 
various grades. His new prices ranged 
from 8.25c for snow white to 5.125c tor 
red. This refiner said he was now mak 
ing sales largely on current basis, and 
other refiners declared they were limiting 
their commitments to 30 days. 

All grades of lubes remained tight, ac- 
cording to reports, but one refiner wi 
quoted 30c for 25 pour bright stock te 
his regular customers said he had _ sol¢ 
5 cars of this grade for export at 38 
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OIL MARKETS 





Summary of Daily Gasoline Prices (Jan. 20 to Jan. 27) 


U. §. Moter (ASTM octane) 
78-78.5 octane Ethyl: 
lahoma rere we 
i-Western (Group 3 basis) ........... 
Tex. (For shpt. to Tex. & N.M. dest’ns) 
Tex. (For shpt. to Tex. & N.M. dest’ns) 
Tex. (Truck Tnsp. ) See eet 


Friday Thursday Wednesday 
Jan. 24 dan. 23 
) : (4)7.75-8.75(1) 
(3)7.75-8.75(1) 
(3)8.25-8.5(1) 
(2)8.25-8.5(2) 
(1)8 $. 2516) 





nt. W. Tex. (Truck Tnsp.). 8.25(2) 
73-75 octane: 
ahoma ‘ 7 $20 s0es eases ence (6) 7-7.5(2) (6) 7-7 .5(2) 
d-Western (Group 3 basis) tie aaah ai (7)7-7.501) (7)7-7.501) 
Tex. (For shpt. to Tex. & N.M. dest’ns) (3)7.25-7.5(1) (3)7.25-7.5(1) 
Tex. (For shpt. to Tex. & N.M. dest’ns) (3)7.25-7.5(1) (3)7.25-7.5(1) 
Tex. (Truck Tnsp.) a6 sé ROSS RO (1)7-7.25(6) (1)7-7.25(6) 
nt. W. Tex. (Truck Tnsp.) re ee 7.25(2) 7.25(2) 
63-66 octane: 
noma ° ee ° e2bececeenee ‘. 
i-Western (Group 3 basis) nth Reale 6.625(1) 6.625(1) 6.625(1) 6.625(1) 6.625(1 
Tex. (For shpt. to Tex. & N.M. dest’ns) Pa 
Tex. (For shpt. to Tex. & N.M. dest’ns) 7(2) 7(2) 7(2) 7(2) 7(2 
Tex. (Truck Tnsp.) Ae ke wah 
W. Tex. (Truck Tnsp.) 
60 octane & below: 
ahoma ; . Perry ty ee Tere (4)6.25-6.75(1) (4)6.25-6.75(1) (4)6.2 75(1) (4)6.25-6.75(1) (4)6.25-6.7501) 
i-Western (Group 8 basis) a oe ae (4)6.25- 6.75(1) (4)6.25-6.75(1) (4)6 so. 75(1) (4)6.25-6.7501) (4)6.25-6.75(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)6.5-6.8(1) (2)6.5-6.8(1) (3)6.5-6.8(1) (3)6.5-6.8(1) (3)6.5-6.801) 
Tex. (For shpt. to Tex. & N.M. dest’ns) (3)6.5-6.75(1) (3)6.5-6.75(1) (3)6.5-6.75(1) (3)6.5-6.75(1) (3)6.5-6.75(1) 
Tex (Truck Tnsp.) reer Tree 6.5(6) 6.5(6) 6.5(6) 6.5(6) 6.516) 
! W. Tex. (Truck Tnsp.).... i+ on 6.5(2) 6.5(2) 6.5(2) 6.5(2) 6.5(2) 
Motor Gasoline, 78-78.5 oct. a - 
ew York harbor phen (1)9.05-10.8(1) (1)9 05-10.8(1) (1)9.05-10.8(1) (1)9.05-10.8(1) (1)9.05-10.801) 
New York harbor, barges i ietn ae (1)8.95-9.2(1) (1)8.95-9.2(1) (1)8.95-9.2(1) (1)8.95-9.2(1) (1)8.95-9.201) 
Philadelphia a Sieh eee earn (1)9.25-10.75(1) (1)9.25-10.75(1) (1)9.25-10.75(1) (1)9.25-10.75(1) (1)9.25-10.75(1) 
Philadelphia, barges . pocuiee (1)9.15-9.4(1) (1)9.15-9.4(1) (1)9.15-9.4(1) (1)9.15-9.4(1) (1)9.15-9.4(1) 
iltimore . nA Tr ree re re eT (1)8.45-10.2(1) (1)8.45-10.2(1) (1)8.45-10.2(1) (1)8.45-10.201) (1)8.45-10.2(1) 
Baltimore, barges ‘ ‘ Pre en (1)8.35-9.1(1) (1)8.35-9.1(1) (1)8.35-9.1(1) (1)8.35-9.1(1) (1)8.35-9.1(12) 
Motor Gasoline 74-76 ect. 
~w York harbor oe ee ‘ (1)8.05-9.3(2) (1)8.05-9.3(2) (1)8.05-9.3(2) (1)8.05-9.3(2) (1)8.05-9.3(2) 
+ pd York harbor, barges espa oak aie (1)7. 95-8.9(1) (1)7.95-8.9(1) (1)7.95-8.9(1) (1)7.95-8.9(1) (1)7.95-8.901) 
Philadelphia ‘ A Oo weke ewe aie es (2)8.25-9.5(3) (2)8.25-9.5(3) (2)8.25-9.5(3) (2)8.25-9.5(3) (2)8.25-9.5(3) 
*hiladelphia, barges ..... aneneeeeaase (1)8.15-8.4(1) (1)8.15-8.4(1) (1)8.15-8.4(1) (1)8.15-8.4(1) (1)8.15-8.4(1) 
Baltimore s A Te ee ety (2)7.45-8.7(3) (2)7.45-8.7(3) (2)7.45-8.7(3) (2)7.45-8.7(3) (2)7.45-8.7(3) 
altimore, barges Rear Te ee (1)7.35-8.1(1) (1)7.35-8.1(1) (1)7.35-8.1(1) (1)7.35-8.101) (1)7.35-8.101) 
Motor Gasoline: 
Western Penna. Bradford-Warren: 
74-76 Oc neieaemkaie (1)7.75-8(2) (1)7.75-8(2) (1)7.75-8(2) (1)7.75-8(2) (1)7.75-8(2) 
— Penna, Other Districts: 
76 Oct ‘ ane sehen (1)7.25-8.25(1) (1)7.25-8.25(1) (1)7.25-8.25(1) (1)7.25-8.25(1) (1)7.25-8.2601) 


NOTE: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. Figures shown in parentheses indicate number ef com- 
panies quoting the lows & highs of the ranges 


(a) Postings of one supplier quoting the lows at New York, Philadelphia & Baltimore are for Min. 80 Oct. (A.S.T.M.) Ethyl 





GULF COAST No open market reported being barged into Midwest t gascline; others making straigit-run gaso 
ere disclosed at the Gulf through- relieve critical shortage of material there line said demand for this grade con 
past week. Inquiry for No. 2 fuel Canadian demand for kerosine was_ re tinued far in excess of production 

lots was reporied “practicalls ported extremely heavy and contributing 

tandstill” although offerings were to tight market for this product. No 

d at 4.75c. Buyers, for most part, “naked” cargoes were reportexd offered; 
d gasoline tight, although at least No. 2 fuel was reported tied-in in most MIDWESTERN Prices tor all re 
suppliers said they were offering cases. fined products were reported firm by re 
f minimum 5-point “jump ma sunker “C” fuel remained tight. One finers and most tank car marketers in 
Kerosine and heavy fuels re- buyer said he had not been able to un the Midwest during week ended Jan. 
extremely scarce,” according to cover material at any price. Some zero 25. Although marketers said the gasoline 
pour No. 5 fuel was reported offered at market “continued to drag,” none ex 

Several suppliers reported during the $1.80 to $1.85 pressed willingness to shade prices for 

that as far as No. 2 oil was con- full-specification material as in previous 

d they were out of the cargo market. 8 week. 
some said they were reblending material According to several refiners, gasoline 
ig it for charging stock. One sup- CENTRAL MICHIGAN Prices tor inventories were far ‘below — seasonal 
er said he was barging No. 2 fuel into ill products were reported unchanged in average and concern was expressed by 
Midwestern market. Continued price re Central Michigan the third week in some over meeting peak requirements 
by East Coast suppliers in New January, next summer. One refiner said his pres 

rk area at normal peak of winter was Near-zero weather early in the week ent inventory of gasoline was 50,000 

d most suppliers as cause of weak- brought fuel oil shortage in this area more bbls., or one-fourth of his January 200, 
the Gulf, Although stocks were sharply into focus with one refiner. drop 000-bbl. average, and estimated he would 

orted down along Atlantic Coast, ping all customers taken on in 1946 end have the same inventory in early spring 

average remained mild at New another reported to have levied a 50% instead of his usual 300,000-350,000 

“* nd one Gulf supplier declared cut in allotments to all his industrial bbls. 

late in the season here, for cold accounts in order to carry through the Trading generally continued to be 
_ it New York to do much good.” season. harassed by transportation difficulties. 
ther suppliers, however, said they be- “Strict rationing” of “barely adequate” Tank cars were scarce and truck trans 
éved that diversion of No. 2 fuel sup- stocks was reported by other refiners. ports were unable to fill the gap, re 
. sh 7 ben Se ae ee Gasoline continued to be in “unusually 7 _ fh. gers vagy hye oe 
tighter, up a ily.” strong demand and reports of most re- Ons Iw ous ” ee Be ( use ; a 

. finers indicated insignificant inventory in- is terrific,” one refiner commented. 

Buy ors last week said kerosine remained creases, even during the coldest weather. Kerosine and light fuels remained 

rd find. Considerable material was One refiner said he was entirely out of tight, according to all reports 
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OIL PRICE SECTION 


At Refineries and 





Terminals and By 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
UILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose represen- 
tatives in all NPN-OILGRAM offices devote 
their time exclusively to reporting oil industry 
prices everywhere. 

ices shown are actual sales prices, or quo- 
tations meaning sellers’ general offers or posted 
rices; for current sales and shipment; for the 
usiness day or period stated; except Tank 
Wagon prices, prices are for bulk lots such as 
tank car and motor transport; barge or tanker 
cargo lot ices are identified; FOB refineries 
or terminals; in cents per gal. except where 
shown in bb bis. of 42 gals.; wax and petrolatums 
in cents per pound; ex all fees and taxes; for 
crude oil and its products lawfully produced and 
—— report as received by OILGRAM 
and National Petroleum News but not guaran- 
teed; for subscribers’ private use only and not 
for resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. 
Parenthetical figures before and after prices in- 
dicated number of companies quoting the lows 
and highs of the ranges. For further details of 
price conditions apply to any NVN—UOILGRAM 
office or see of any OILGRAM Price 
Service invoice. 

For complete price service delivered daily 
from nearest OIL —— —- office, New 
York, Cleveland and ulsa, address Platt’s 

ce Service, Inc., 1213 West 3rd St., Cleve- 

nd pee? Ohio.” Annual subscription rate in 

U. S.; $125 per year, payable in advance. 


Gasoline 





Prices in Effect 
OKLAHOMA Jan. 27 Jan. ? 


78-78.5 Oct. 
Fthy .(4)7.75-8.75(1) (4) 


73-75 Oct. a (6)7 
63-66 Oc 
60 Oct. & ‘peiow (496. 25-6.75(1) (4)6.25-6.7 


MID-WESTERN (Group 3 basis) 
78-78.5 Oct. 
Ethyl 


. «2+ (3)7.75-8.75(1) 
73-75 Oct. -(7)7-7.501) 
63-66 Oct. . 6.625(1) 625(1) 
60 Oct.& below(4)6.25-6.75(1) (4) 605 6.75(1) 


N. a. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct. 

Ethyl 
73-75 Oct. 
63-66 Oct. 
60 Oct.& below(: 3)6.5-6.8(1) 


W. TEX. (For shpt. to Tex. & ! 
78-78.5 Oct. 


(3)7.735-8.75(1) 
aL op pA SEL 


(3)8.25-8.5(1) (3 


. (3) 7.25-7.5(1) (3)7.25-7 


)8,25-8.5(1) 
5(1) 


(3)6.5-6.8(1) 
N.M. dest’ns.) 


(2)8.25-8.5(2) 
(3)7.25-7.5(1) 


7(2) 
(3)6.5-6.75(1) 


. (2)8.25-8.5(2) 
een _* 5(1) 


60 Oct. e beiow(3)6. 36. 75(1) 


E. TEX. (Truck Tnspt.) 
78-78.5 Oct. .(1)8-8.25(6) 
73-75 Oct. . (1) 7-7.25(6) 
60 Oct.& below 6.5(6) 


OENT. W. TEX. ond Tnspt.) 
78-78.5 Oct.. 8.2 

73-75 Oct. ... ; 2 + 3) 25(2) 
60 Oct.& below 6.5(2) 6.5(2) 


KANSAS (For Kansas destinations only) 
78-78.5 Oct. 

Ethyl 
73-75 Oct. 
63-66 Oct. 
60 Oct. & below(1 6. 4 6. 75(2 


ARK. ton shipment to Ark. & La.) 


Ethyl 8.125(1) 
73-75 Oct. ... 7.125(1) 
60 Oct.& below, 

unleaded .. 6.375(1) 


(1)8-8.25(6) 
(1) 7-7.25(6) 
6.5(6) 


8.25(2) 





Bradford-Warre 
74-76 oct.. 

Other districts: 

74-76 oct... (1)7.25-8.25(1) 

CENTRAL MICHIGAN 

refinery group basis; for shpt. within Mich.; 

shpts. may originate at plants outside Central 


BS Motor: 


t. 
- -(1)9.875-10.5(1) (1)9.875—-10.5(1) 
- (1)8.875-9.25(1) (1)8.875-9.25(1) 


"DT. 75-8 (2) (1)7.75-8(2) 


(1)7.25-8.25(1) 
(FOB Central Mich. 


xcl. De- 
tremt shpt. . (1)6.5—-7.625(1) 
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(1)6.5-7.625(1) 





Prices in Effect Jan, 27 Jan. 20 
OHIO (S. O. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 
cisturbances. ) 
73-75 oct. ... 9.25 9.25 


OALIFORNIA 


80-82 cct. (Ethyl) 
74-75 oct. 


Kerosine, Gas & Fuel Oils 


OKLAHOMA 

41-43 W.W. 
kero ... €3)5.75-5.875(1) (3)5.75-5.875(1) 

42-44 W.W. 


. (5)5.75-6(3) (5)5.75-6(3) 
Range Oil . ..(1)5.25-5.5(2) (1)5.25-5.5(2) 
58 & above 
D.I. gas oil 


5.375(1 net) 

No. 1 p.w.. .(1)5.12 537 5(4) (1)5.125-5.375(4) 
No. 1 straw. 5.125(1) 5,125(1), 

2 straw. (3)4.875-5.25(1) (3)4.875-5.125(4) 
CDs 

No. 6 ; "(1)81. 20-8: 39(4) (1)$1. 03:4: 39(4) 
14-16 grav. fuel $1.39(1) $1.39(1) 


MIDWESTERN (Group 3 basis) 
41-43 w.w es" 625-5.875(1) (2)5.625-5.875(1) 
42-44 w.w. .. (4)5.75-6(2) (4)5.75-6(2) 
pane Oil ...(2)5.25-5.5(1) (2)5.25-5.5(1) 
No. 1 p.w..(3)5.125-5.375(2) (3)5.125-5.375(2) 
No. 2 Straw(3)4.875-5.125(2) (3)4.875-5.125(2) 
Ne. 3 .......(2)4.75-5()) (2)4.75-5(1) 
No. 6 .......(1)$1.33-1.39(3) (1)$1.33-1.39(3) 


N. TEX. (For shpt. to Tex. & N.M. dest’ns) 

41-43 w.w. (1)5.75-6.1(1) (1)5.75-6.1(1) 

42-44 w.w. .. 6.25(1) 6.25(1) 
-(1)5-5.9(1) (1)5-5.9(1) 


No. 6 fuel. .(1)$1.35-1.46(1)  $1.35-1.46(1) 


W. TEX. (For shpt. to ‘pei & N.M. dest’ns) 
42-44 w.w. 6.75(1 6.75(1) 
No. 2 Straw. a 875-5.25(1) os 87 5-5. 25(1) 


No. 3 5.125(1 
No. 6 fuel. $1.46(2) $1. 46(2) 


E. TEX. (Truck trnspt.) 

41-43 w.w. .(2)5.625-6.125(2) (2)5.625-6.125(2) 
42-44 w.w. .(1)5.625-5.875(1) (1)5. _ dmpeeieand 
45 cetane diesel sia 


58 D.I 
above .....(1)5.375-5.5(1) 
U.G.I. gas oil 4.75(1) 
5.25(1) 


No. 1 fuel... 
No. 2 fuel... 

} (2)$1.30-1.53(1) 
TEX. 


(1)5.375-5.5(1) 
4.75(1 


5.25(1) 
No. 3 fuel : 
(2)$1.30-1.53(1) 


No. 6 fuel... 


CENT. W. 
41-43 w.w. 
U.G.I. gas 
52 & bel. D.I. 


gas oil 
58 & abo. D.I. 
gas oil : 5.5(1) 5.5(1) 
. gee 5.125(1) 
fuel...(1)$1.: 1.36(1) $1.3101) 


No, 2 
No. 6 
KANSAS (For Kansas destinations only) 
12-44 w.w. (3)6-6.2(1) (3)6-6.2(1) 
No. 1 fuel. ..(2)5.375-5.6(1) (2)5.375-5.6(1) 
No. 2 fuel Be is arte (2)5.125-5.25(1) 
No. 6 fuel. ..(1)$1.44-1.45(1) (1)$1.44-1.45(1) 
ARK. (For shipment to Ark, and La.) 
12-44 w.w. 5.75(1) 5.75(1) 
Tractor fuel 6.25(1) 6.25(1) 
Diesel fuel 52 
& below 5.25(1) 5.25(1) 
Diesel fuel 58 
5.5(1) 
4.875(1) 


& above. 
4.75(1) 


— 5.875 (2) 


5.5(1) 5.5(1) 


No. 2 fuel 
No. 3 fuel 
No. 6 fuel 


WESTERN PENNA. 
Bradford-Warren: 
45 w.w. - (3) 7—- 7.25(1) a 


No. 71) 
"(we St3-6.96(2) (196. '875-6.95(1) 
6.95(1 bE 5(1) 
6. 731) 6.75(1) 


a 


36-40 gravity. 


Gener districts: 

45 w.w. ....(3)7.5-7.875(4)  (3)7.5-7.875(4) 

- (1)7.625-8(1) (1)7.625-8(1) 

- (2)7.25-7.625(1) (2)7.25-7.625(1) 
' ‘a )6.875-7.375(2) (1)6.875-7.375(2) 

No. 3 fuel. ..(1)7-7.25(1) (1) 7-7.25(1) 

36-40 grav.. . (2) 7-7.375(2) (2)7-7.375(2) 

CENTRAL MICHIGAN (FOB Central Mich. re- 

finery group basis for shpt. within Mich.; shpts. 


may originate at plants outside Central group. ) 
44-46 kero. -5(1) 7.5¢1) 


46-49 _ w. 
ker 7.5(5) 7.5(5) 
P. W. idistiliate 7.25(5) 7.25(5) 


No. 2 light 
straw . (1)6.875-7(3) (1)6.875-7(3) 
No. straw. (1)6.5-6.75(4) (1)6.5-6.75(4) 
(3)5.75-6(2) 
cee ‘ 52(1) (3)5.39-5.52(1) 
100-300 vis.. .(4)5.75-6(1) (4)5.75-6(1) 


OHIO (S. O. Ohio quotations for statewide 
delivery) 
Kerosine 8.3 8.3 





Prices in Effect Jan. 27 
CALIFORNIA 
40-43 grav. w.w. pieck 
San Joaquin Valley: 
Heavy fuel 
Light fuel 
Diesel fuel 
Stove dist. 


Los Angeles: 
Heavy fuel 
Light fuel 
Diesel fuel 
Stove dist. 


San Francisco: 

Heavy fuel 

Light fuel 

Diesel fuel 

Stove dist. 

NOTE: All above heavy fuels meet. 
specification 400; light fuel, spec. 300; 
fuels spec. 200; and stove distillate, spec. 100 


Lubricating Oils 


Prices in Effect Jan. 27 Jan. 20 


WESTERN PENNA. 


Prices are for sales made, or Offers reliably 
reported, to jobbers & compounders only 


VISCOUS NEUTRALS—No. 3 py Vis. at 70 
F. 200 Vis (180 at 100°) 420-425 fi. 


42(1) 
41(1) 


=a 
-(3)85-40(1) 
43° at 100°) 400-405 
40(1) 


39(1) 
-.. aoa 
. (1)33-38(1) 


SPrry 
PrePPPr re 


vouvy 


38(1) 
(1)33-38(1) 


CYLINDER STOCKS: 


Brt. stk., 145-155 vis. at 210°, 
2 col. 


es ee 36(1) 36(1) 
2 ee 35(1) 35(1) 
25 p.t. . (2)30-38(1) (2)30-38(1) 
600 S.R. 
filter’ bl. 28(4) 28(4) 
650 S.R. 29(4) 29(4) 
30-31(2) (2)30-—31(2) 


600 fl 
630 fl 32(3) 32(3) 


540-550 fi., No 


MID-CONTINENT 


Neutral Oils (Vis. at 100° F. 0 to 10 P.P.) 
Pale Oils 
Vis. Color 


60-85—No. 2.(3)9.25-9.5(1) 
86-110—No. 2. ont” — 
150—No. 3... 

180—No. 3 opts 1702) 
200—No. 3 ‘ 17(5) 
250—No. 3...(3)18-18.5(1) 
280—No, 3...(3)19-19.5(1) 
300—No. ¢ 20(3) 


(3)9.25-9.5(1) 
(2)9 75-10(1) 
16(3) 
(2)16.5-17(2) 
(5)17-18(1) 
(3)18-18.5(1) 
(3)19-19.5(1) 
20(3) 


Red Olls: 


17(2) 
19.5(1) 


17(2) 
19.5(1) 


Bright Stock—Vis. at 210° 
200 Vis. D... 31(1) 
150-160 Vis. D: 

0 to 10 p.p. 
10 to 25 p.p. 
25 to 40 p.p. 
150-160 Vis. E. 
120 Vis. D: 

0 to 10 p.p. 


300— No. 


31(1) 


7(5) 


(2)26.5 
26(1) 
26(4) 


27(5) 
26.5(2) 


26(1) 
26 (4) 


SOUTH TEXAS (Neutral Oils) 
Pale Oils (Vis. at 100° F.) 


Vis. Color 
100 114-2 
200 No. 2-3 
300 No, 2-3 
500 No. 
21-31, 
70 No. 3- 
1200 No. 3 
2000 No, 


Red Oils: 
100 No, 
200 No. 
300 No. 
500 No. ( 

750 No. ( 

1200 No. 5-6. 5 2513) (1)13.7 
2000 No 56. (14. > 15. (252) (114: 


(Continued on next page) 
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Refinery Prices—Continued Commercial or con- 
ee “id a ‘ sumer tank car, tank wag- Crown Gaso- Kero- 
Prices in Effect Jan, 27 Jan. 20 on, dealer, and service Net line sine 
CHICAGO (From Mid-Continent p.1. crude) Tank station prices for guoeine Dealer Taxes T.W. 
Neutral oils vis. at 100°F. 0. to 10 p.p. do not include taxes Covington. Ky 11.4 65 10.7 
a ~ = WwW do, however, A. ~ Lexington .. 11.9 6.5 11.2 
a. ae a ase0) 110) agon spection fees as shown in Louisville .11.3 «6.5 10.6 
9f-110-—No. 2 11.5(1) 11.5(1) ° general footnote. Gasoline Paducah ba . 11.3 6.5 10.6 
150-No. 3. 17(1) 17(1) Prices taxes, shown im separate | {ickson. Miss he RE Sy a 
180—No. 3 > 48) 18(1) column, include 1.5¢ fed- Mn a ae ie 9.8 
0—No. 3 ’ 4801) 18(1) eral, and state taxes; also om, Ala. - 11.1 $8.5 10.8 
250—No. 3 : 19(1) 19(1) city and county taxes as indicated in footnotes. + nw —_- ee me _10.3 
Red Oils: - Kerosine tank wagon prices also do not include Atlanta ‘Ga ° 4153 75 es FY 
190—No. 5 18(1) 18(1) taxes; kerosine taxes where levied are indicated Augusta ... 11.6 75 108 
200 5 18( 1) 18(1) in footnotes. Dealer discounts are shown in foot- Macon "41/3 75 *10 6 
250) ) = aneat 19(1) notes. These prices in effect Jan. 27, 1947, as Savannah ** 30'8 75 °101 
280 » = 20 5. -" oy posted by principal marketing companies at Jacksonville, Fla. .. 10.8 8.5 10.1 
th 1 as 2U their headquarters offices, but subject to later Miami 10.8 8.5 10.1 
. Note: : Viseous olls, 15 to 30 p.p. are quoted correctio Pensacol 35 ac ea e 7 
acific = le ver; 60-85 and 86-110 No. 2 non-viscous - jamea a bike ‘ He 9.5 9.8 
. s,.15 to 30 p.p. 0.25¢ lower. Inspection fees per gal., included in both ‘ ress -- 8 8.5 10.1 
Unfitered Steam Refined (Viscosity 7 Rae gasoline and kerosine prices, unless otherwise _*Taxes: In tax column are included these 
14( 13.5(1) 3.501) specified, are as follows: city and county gasoline taxes: Mobile 2c city; 
160 14.5(1) 14. 5(1) Birmingham, 1c city; Montgomery, lc city and 
200 15.51) ’ 15.5(1) Ala. 1/40c on gasoline: Ark. 1/20c; Fl. 1/8¢e:; le county; Pensacola, 1c city. Georgia and 
Bright stocks, 160 vis. at 210° No. 8 color Tll. 3/100c: Ind. 2/25c; Kans. 1/50c; La. 1/32c: Montgomery, Ala., have ic kerosine tax, Mis- 
0 to 10 p.p. ° 26(1) °6(1) Minn, 7/200c; Neb 2/100ce: Nev. 1/20¢: =. | Sissippi 0.5c not included in above prices. 
15 to 25 p.p 25.5(1) 25.5(1) 1/4c; N. Da. '1/20¢c; Okla. 2/25¢: S. Car. 1/8: ji 
’ 0 to 40 pp... 23.51) 23.5(1) S. Da. 1/40c; Tenn. 2/5¢; and Wisc. 3/100c t Consumer t.w. prices are same as net 
E filtered Cyl Kerosine inspection fees only: Ala. 1/2c; Fla dealer prices 
Stock _ 17.5(1) 17.5(1) 1/8: Towa 3/50c: Mich. 1/5¢ per gal. Effective Jan. 20 
sliably Note: To obtain prices delivered in Chicago 
i add 0.35c per gal 
Natural Gasoline Atlantic White Flash Blue Crown (3rd Grade) 
at 70° : ee (Regular Grade) Red Cro (Reg. Grade 
(Group 3 & Breckenridge prices are to blenders Red Re . Wal — _— 
on fre el Basis shown below. Shipments may ATLANTIC Commer- Gaso- Kero- crn crn cr'n. Gaso- Kero 
originate in any Mid-Continent manufacturing REFINING cial Dealer tine sine shies DI r D tues 4 
distric T.W. T.W. Taxes T.W. oe TW. EW, Tew 
> « . . ° ° . ° axes ° ° 
FOR G FROUT 3, @ Porn Philadelphia, Pa. .10.5 10.5 5.5 12.2 Chteone, i 3.8 5 195 
1) 6 5( Quotes) 5(Sales) Pittsburgh 11.1 11.1 5.5 12.8 monge, Ui. 13.8 11.8 11.3 4.5 12.9 
FOB BRECKE NKIDGE Anon  ....21 02:2 83 ws Decatur - 13.8 12.0 11.5 4.5 12.2 
6-70... .4.5(Quote) 4.5(Quote) Frie een ka Kk ae ae Joliet (8 Be ee Se fee 
(ALIFORNIA (FOB plants in Los. Angeles Scranton as 35 5.5 12.8 — P 13.6 12.1 11.6 4.5 12.3 
basin) . Altoona 2.1 21.1 @2 2a Evansville, Ind.. 13.3 11.8 11.3 5.5 13.8 
1) 21-21.9 pound vapor pressure - Indianapolis . 13.5 12.0 5.5 12.0 
ag tea Emporium a | ae» BS 5.5 12.8 South Bend 239 2: 11.9 5.5 12.4 
‘ ending . : - Indiana .......... 11.1 11.1 5.5 12.8 Detroit Mich. ..°1 7 ” 011.5 ” 4.5 941.5 
LPG Prices Uniontown ..... « gem 11.1 5.5 12.8 Rong ‘ps r * * 
' Harrisburg 1:1 21.1 SS 13.8 | seen Rapids DS LS ‘6 °11/5 
Of refiners, FOB refineries, in cents per gal., Williams ort 11 . 11 | 55 12'8 Saginaw "5 et FR 4.5 °11.5 
- tank cars or transport trucks) Dover Shel : 10'8 10'8 55 12.4 Green Bay, Wis.. 14.1 12.6 12.1 5.5 12.8 
N Com- In- Com- _— Indus- Wilmington __._. | 10:3 10.3 55 11.9 Milwaukee 144.0 12.5 12.0 5.5 12.7 
: mercial dustrial mercial trial Boston, Mass 10.3 4.5 La Crosse 13.8 12.3 11.8 5.5 12.5 
District Propane Propane Butane Butane Sprin field - as ¥ 11.0 45 asia Duluth, Minn 14.1 12.6 5.5 12.8 
N.Y. I rb r 6(2) 6(1) 6.25(1) 6.25(1) ec ; ‘ 108 45 indie: Mpls.-St. Paul 13.8 11.6 11.8 5.5 12.5 
1 oo * oe, een Sey tos Fall River “pare = fy Ween ag i ee ek ee ey 
— >" “oe Hartford, Conn. .. 11.0 4.5 °° .... Mason City... 1356 12:1 11:6 5.5 °12.3 
We OV. 5.25(1) 4.5(1) New Haven ..... 10.7 "> ews o- Tome of 13°23 1.8 11 % 4 4 120 
New Orleans” .3.25(1)a. = Providence, R. I.. 10.3 4.5 «.., Kansas City”... 42:7 41:2 10.7 4:8 11:4 
“a 5511) 5.95(1) .” eee Atlantic City, i.J. 10.0 4.5 9.9 St. Joseph 7 2.7 112 i i « 
; rank 9.25 . Camden ... ; 10.0 4.5 9.9 stage re 1.2 4 5 11.4 
1) Tank ears only; 4(1) for transport trucks. Trenton ... 10.0 4.5 9.9 debe N. D 14.8 13.3 12.8 5.5 13.5 
Naphthas and Solvents Baltimore, “Md. 9.7 5.5 9:7 | Wichita, Kans... 11.2 10.6 10.1 5.5 8:8 
FOB Group 3) Hagerstown ...... 10.4 5.5 10.2 Omaha,’ Neb. 13.3 3 6B 12 
Stoddard Richmond, Va. . 9:7 7.5 10.2 —_ 3.3 1.8 11.5 65 1.0 
solve (1)7.125-7.875(1) (1)7 125-7.875(1) Wilmington, N. C. 10.1 7.5 10.8 
>p) Ck aners naphtha _8.125(3) ' 125(3 he te Ga. 11.3 7.5 ©10.6 Stanavo Ethyl Aviation Number 73 
M.&P, Npth. (1)8.1-8.125(4) we - g. $9504) acksonville, Fla.. 10.8 8.5 10.1 Cons. T.W.  *Taxes 
Mineral spirits ote 1-7.375(1) (1)7.1-7.375(1) Mineral Spirits V.M.&P Detroit, Mich . 17 8 4.5 
e wobder SOlV. 8 2 bs -M, 3 ~4 r 3 . : » 
5(1) pone solv (1)8.1-8.125(3) (1)8.1-8.125(3) T.W.+ T.W.+ Lewin N D. 16 8 5 5 
Oe dil. . (3)8.375-9.375(1) (3)8.375-9.375(1) Philadelphia, Pa. ... 12.0 13.5 indianapolis, Ind ‘489 5.5 
17¢a) ig Benzol_ dil... (1)8.875-9.625(1) (1)8.875-9.625(1) | Lancaster, Pa. ...... 13.0 14.5 cee nl oy 7 15 
WESTERN PENNA. Pittsburgh, Pa. : 1375 14:5 MES CEE, TED. a8.8 we 
8 (1) Bradford-Warren: 
51) Stoddard FUEL OILS—T.W. Oleum V.M.&P. Stani- 
other Dist bs 8.25(1) 8.25(1) 1 2 5 7 Spirits Naphtha sol *Taxes 
iineaen ricts: Phila.. Pa. - 10.2 8.7 6.13 5.42 (Prices are base prices before discounts) 
naphtha ... 8(1) 8(1) Allentown oe 10.8 9.3 peas eee Grieage een ce 15.2 14.2 4.5 
y Stodd rd mington, Del.. 9.9 8.8 oe hes etroit °17.6 °16.8 °78.2 4.5 
og e (3)8.25-8.5(1) 8.95(4) Springfield, Mass. .... °°9.4 K. C., Mo. 4.5 15.55 15.0 1.5 
10 (S. O. quotations for statewi vi orcester . °2 9 aa St. Louis 15.1 16.1 14.6 1.5 
V M.&P. naphtha. D.C. naphtha, Tn tg Hartford, Conn. °9.0 ane Milwaukee . 15.8 16.8 16 3 5 5 
——! Ivent ... 11.0 11.0 *Does not inciade 1c Georgia mepesine tax. a + ae ie — 
= ~— _eanvemt 10.5 10.5 tMineral Spirits prices also apply to Stoddard 
. TEXAS (Truck Tnspt.) Solvent; V.M.&P. prices also Fuel Oils T. W. 
Stoddard & er D apply to Light 
Mdard Solvent(1)8-8.25(1)  (1)8-8.25(1) Cleaners Naphtha. Chicago 
Wax Discounts: Standard Stanolex 
WESTERN PENNA. (Bbis. ©.i.) Kerosine—Thru Penna. & Delaware, 2c off Heater Ol! Furnace Ott 
White Crude Scale: . ~y on t.w. deliveries of 25 gals. or more 1-99 gals . 11.0 10.5 
2-124 ne time 100-149 gals 10.0 9.5 
.(1)6-6.5(2) Effective Jan. 17. 150 a. hh over : 9.5 a 
- Effective Jan. 22 150-399 gals 9.5 
- (1)6-6.5(2) (2)6-6.25(4) 400 gals. & over : 9.0 
‘CONTINENT (O.L. FOB Refine 
Semi-re fined : ry) CHEVRON 
132-134 AMP, (Regular) “Av. Gaso- ° Kero- Stanoclex Stancles , 
cools 7.5(1) 7.5(1) Re- 80 line sine — Fuel A Fuel © 
a AGO (FOB Chicago district refinery of one T.T. tail T.T. Taxes T.T. hae A wy , & too 
uner, in bags, carloads. Carloads, slabs loose, 150 gale, & over 6.75 © 
— less. Melting points are EMP (ASTM) ‘ 11.5 15.5 15 13.75 
Fully a add 3° to convert into AMP.) Los Angeles 11 15 14.5 12.95 Stanolex Furnace Otl 
D194\ been: a . Fresno, Calif 12.5 16.5 16 14.75 100 gals. 
9m 4° igs only) 6.! » 6.85 Phoenix, Ariz. 14 18 17.5 15.25 Other Products 1-99 gals. & over 
4 7.15 7.15 Reno, Nevada 13.5 17.5 17 15.75 Indianapolis 10.3 9.3 
0-1 7.4 7.4 Portland, Oregon 12 16 15.5 15.75 Detroit p * 01073 eg 7 
132-1 ky 2.7 Seattle, Wash. . 12 16 15.5 15.75 Milwaukee ......... 10.6 9.6 
“¢ 7.95 7.95 Spokane, Wash.. 14.5 18.5 18 19.25 Minneapolis 10.1 9.1 
1 8.6 8.6 Tacoma, Wash.. 12 16 15.5 15.75 St. Louis 9.9 8.9 
Petrolatums Boise, Idaho 5 19 18.5 18.50 Kansas City . ; 9.5 8.5 
My rg By wg SO (Bbis., carloads; tank R *Taxes: In gasoline tax column are included 
Bre 0. 5c Jess. esale and Commercial Gasoline—Tank y — oseph and 
| Lily - nite. .(1)7.75-8.5(1) (1)7.75-8.5(1) deliveries of Chevron Aviation 80, unleaded, St "Louis Sy oy ng t x 4 
, Als te... (1)6.75-8(1) (1)6.75-8(1) d Chev aw —— a = 
ie spec 9-79-81) (1) 6.75-8 C1) an evron Gasoline .25¢ per gallon below state tax. In naphtha tax column are included 
)- 14.29 ight Ambar rb te ae (196.25 Saas | meee _ ne Am Pearl Oil (The 1.5¢ federal tax and state taxes. State 
1 252 ——. er. 75-5.5(2 75-5.5(1) andar erosine):—Tank ¢ i 
imbe (1)4'5-5.25(2) (134.55 ost 1 oe Be ey beg ar deliveries 3c oe angen Nsae ya and use taxes to be add 
(1)4.5-5.125(2) (1)4.5-5.125(1) Effective Jan. 21. Effective Jan. 27 
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Tank Wagon Prices—Continued 


Mobilgas Aircraft 
Grade 91 
6. ‘Saves 


Grade 80 
hyo 5 A 

New York City: 

Manh. 

Bronx 

Kings & 

Richmond 
Albany, N. 
Binghamton 
Buffalo 
Jamestown 
Mt. Vernon 
Plattsburg 
Rochester 
Syracuse 
Bridgeport, 
Danbury 
Hartford 
New Haven 
Bangor, Me. 
Portland 
Boston, Mass. 
Concord, N. H. 
Lancaster 
Manchester 
Providence, R. I. 
Burlington, Vt. 
Rutland 
Tank Wagon Prices: 
Mineral Svirits 
V.M. & P. Naphtha 


Queens 


_ 

to 

oS 

tet 
ee) 


to 


— 
raw 


Conn. 


ian 
“IO C9 Com 


WOOK DpoOpaNNIONAbpup 


Pt bt tt ae ft Pmt Pt 
i C2 LOM O19 Co CO 


OU CLOT Ute OL OL Lt gy OL UT OTOL CIOL 
Str Ct eT Ue Ut Ge Ga STOUT ot Gt Gt Gt gy OT LTO OT Tt 


® Does not include 2% 
terminals. Discounts: Diese I—On t.w. 
> Effective Jan. 


22 


Esso (Regular Grade) 
Consumer Gaso- Kero- 
Tank +Dealer line sine 
Wagon T.W. Taxes T.W. 
.00 
00 
.70 





© 


Atlantic City, N. J. 

eer eT: |. * 
Baltimore, Md. ... 

Cumberland ‘ 5 .00 
Washington, D. Cc. . .00 
Denmvine, Va. ....+. 50 
Petersburg . 9.95 
Norfolk . 9.60 
Richmond . 9.70 
Roanoke ... ees .10 
Charleston, W. Va.. -20 
Parkersburg a .95 
Wheeling .15 
Charlotte, N. C .60 
Hickory ° .00 
ey ee oe .20 
Raleigh pares 90 
Salisbury . : 70 
Charleston, S. C. .20 
Columbia eel .10 
Spartanburg 60 
New Orleans, La. 9.30 
Baton Rouge 20 
Alexandria : 70 
Lake Charles ...... 9.20 
Shreveport aia ce ee 
New Iberia, La. 00 
Knoxville, Tenn. 90 
Memphis : iy .20 
Chattanooga ...... .80 
Nashville ea Pee .30 
Bristol ; : 10.40 
Little Rock, Ark. 10.50 


WA) AVIV HOTS & 


c ; 
1D NOUR AOWNONANNAL 


69-309 BNINI~I 


EMI A IU EIN aR I IN IH IN TN TN OT gn NT OC TOT TTT OT TOT OTT 


GO 00 00 G0 00 G0 00 G0 G0 C000 ON SIN INI AIAINIG 


Da Dd¢ 


Mineral Spirits 
T. oes 


Newark, N. J 
Baltimore, Md. 
Washington, D. C. 


12.( 
14.3 
14 


Fuel Oils—T.W. 
Atlantic City, N. J. 
Newark . 
Baltimore, Md. 
Washington, D. C. 
Norfolk, Va. ; 
Petersburg 
Richmond 
Charlotte, 
Hickory 

Raleigh 
Charleston, S. cc 
Columbia ; 
Spartanburg 


UINnwoON-~I~p0 * 


rT.) 
= 


*Does not include 1c Louisiana kerosine 
Discounts: 

Esso gasoline—to undivided dealers, 0.5c 
dealer t.w. 

Kerosine—In South Carolina 1c per gal. off 
posted t.w. price for 25 gals. or more. In ar- 
kansas 2c per gal. off posted t.w. price. 

Naphtha—Newark t.w. prices are for deliver- 
jes of 200 gals. or more; less than 200 gals., 
0.5c over posted t.w. prices; steel barrel de- 
liveries, 2c over posted t.w. prices. Baltimore & 
Washington prices are for t.w. deliveries of 
25-99 gals.. no discounts. 

t Effective Nov. 30, 1946, minimum retail re- 
sale price of 14.3c posted through New Jersey 


46 


Tax 


off 


% city sales tax applicable to price of gasoline (ex tax). 
deliveries, 0.5c for at least 400 gals.; 





Mobilgas( agg Grade) 

Undiv. 
Dir. 
‘rows 


] 10.1 6 
16 10 1 10.6 
16 10 6 
1; 9 
1 94 10 

10. 6 11 
1; 10 2 


10 
10. 6#11 
10 


10 
10 


Grade 100 ron 
TX. T.W. TC. TW. 


“Imonn 


> bo 
One OO 
~100 0000 


S200 COO m COCO AINTINID POOH OW OE 


9 
9 
9 
9 


WON 

— lige eed 
oooo 
NAoasN 


top 


heed el ed ed lee 
= OM DOO MOM ROR Re HOM re 
NSORUDKD ANNONA ID-12ADA OV 


=SOCOOCNKO 


perked 
° 


Buffalo 
85 
15.0 


at 
na 

= 
@ 
3 


ht 
wn 
1 9) | 


°° In steel barrels, 
lc for full tank trucks. 


Sohio X-70 Gaseline** 
(Regular Grade) 
Re- Gaso- Kero- 
sell- line sine 
ers +58.S. Taxes T.W. 


Con- 
sumer 
As 


Ohio, Statewide 2. 5 
Akron ; 

Canton 
Cincinnati 
Cleveland 
Columbus 
Dayton 

Lima ; 
Mansfield 
Marion 
Portsmouth 
Toledo . 
Youngstown 
Zanesville 


NAAN 
CROTON ONO at CATT OT OT tt 
HNN TA HAN TTT 
QUOT OT CN ON OT OT OT CATON OT CA OF 


Mase 
OU TN ON ONC or CA OTN OT CAG 


JI) 


10. 14 
Aviation Gasoline—Statewide 
Consumer Gasoline 
Taxes 
Sohio Aviation Gasoline Clear 

Spe. AN-F 22, Amend. 1 . , 5. 
Esso (Clear) Avia. Grade 80 35. 
Esso Aviation Grade 91/98 ... 19. 5.¢ 
Esso Aviation Grade 100/130.. 5. 


Naphtha—T.W. 
Statewide 
S.R. Solvent . 15.0 
D.C. Naphtha “s 
V.M &P. Naphtha .. 
Varnolene és ‘ 
Sohio Solvent 


Fuel Oils—T.W. 
Ohio, Statewide 


No.1 No.2 No.3 No.4 
9.6 9.6 9.1 *8.85 

**kenown (third-grade) prices are same 
as X-70 unless otherwise noted. 

tPrices at company-operated stations. 

ttStatewide prices are subject to exceptions 
other than those shown, 

Discounts: 

Esso aviation—on contract to hangar opera- 
tors and resellers, 2c off consumer t.w. 

*For Cleveland area only. Full compartment 
hose dumps. 

Fuel oils—Statewide prices are for t.w. & 
drum deliveries of 50 gals. or more; prices for 
deliveries of less than 50 gals. are 0.5¢c higher 

Naphthas—to_ contract consumers off t.w 
prices —Statewide: 300 to 999 gals., 0.5c; 1000 
to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 5000 
or more gals., 1.5c. Lucas County: Less thaa 
50 gals., tank wagon price, 50 to 249 gals., 
: SC ; 250 to 499 gals., 1c; 500 gals. or over 

5c 


TEXAS Gasoline—Dealer T.W. 
co Fire-Chief Indian 

- (Regular) (3rd Grade) 

Dallas, Tex, oe 5 
Ft. ae 
—<— 
Amarillo ce a 
Tyler cate, ae 
El Paso 2 
San Angelo 9 
Waco 9 
Austin ; 9 
Houston Qa 
San Antonio Q 
Port Arthur 


G0 GO 4 G0.G0 G0 G0 GO 


UIT UO cart ca Ut 
UN Ot cr ta SICH CHOI OI CH 

wt AACA CACCACA CONCHA ON 
Jt CCA CA CHCA CA CACH CAH 


sie sie © 


Standard Kerosine 
T.C. T.V 


cuse 
"15 5 
19 5° 


# Delivered price; 


SOCON 
VACUU] 


Mobilfuel 
i Mobilheat Fu: | 
T.C. Yard 1 


Diesel 
Yard 


10 
10 
10 
10 

9 


COWmMANWHWW 
AWD OUR 


1 
l 
1 
1{ 
1¢ 
1 
] 


1k POUCH NNNWNY 


WAWORHO 


eR | 


uw 
Uw 


ov 
AAI OUIMm Oe On~It 


NNN DDONDHONANAN 
NORM WUAOWOQeAACTIO 


_ 
—) 
bo 


ocoe 
el et ee ee | 
Orprmce CuU-Alea Ogwutb 


9 
8 


~ 
es tp od ft fp 
o=hom 
conw 


> 
De ODmMDDow 


7.8 
0 
Providence 


15 0 


“Ip 


8 
8 


Boston 
13 0 
14.0 


rd 


Cite 3 cco 
4 
e} 


~ 
Au 


all other t.c. prices are FOB bulk 


(N. B. Prices are Continental's 
‘“‘normal’’ prices. Current selling 
prices may be lower than ‘“‘nor- 
mal’’ because of local compe 
tition). 


Coneco Demand 
N-tane (3rd 

(regular) Grade) 
+Tank Wagon 


CONT’L 
OIL 


Denver, Col. 
Grand Junc. 
Pueblo . eer 
Casper, Wyo. 
Cheyenne aap 
Billings, Mont. 2 
Great Falls 
Helena 1 
Salt Lake City, 
Utah 1 


Twin Fall, Ida... 
re. 

N. M. ons Soe 
Roswell . & 
Santa Fe . o. an 
Ft. Smith, Ark. . 10.5 
Texarkana . as 
Muskogee, Okla.. 10. 
Oklahoma City .. 10.5 9. 
Tulsa ” aoe 9.§ 

* Taxes: In gasoline tax column are included 
these city taxes—Albuquerque & Roswell, 0.5¢ 
Santa Fe, Ic. At Ft. Smith, Ark., Oklahoma 
state tax applies; at Texarkana, Ark., Texas 
State tax applies; outside city limits of both 
cities, Arkansas state tax applies. 


AN BARA 
on COMO 


orurgtho ot 


Thriftane 
(3rd Grade) 
Gase 
*Tank Re-_ line 
Wagon tail Taxet 


8.5 11.5 


Humble 
(Regular) 
*Tank Re- 
Wagon tail 


13.5 


HUMBLE 
OL 


Dallas, Tex. 
Ft. Worth 
Houston 
San Antonio 


Dallas, Tex. 
Ft. Worth 
Houston . 
San Antonio .. 
*To all classes of dealers & consumers 


coon 
OIL 


Hamilton, Ont 17.0 
Toronto 17.0 
Brandon, Man. a: e 
Winnipeg soe Bek 
tegina, Sask. 19 
Saskatoon 

Edmonton, Alta.. 20, 
Calgary es | 
Vancouver, B.C... 15 
Montreal, Que.... 16 
St. John, N. B.. 16 
Halifax, N. S. 16 


Prices are per Imperial 


Esso Gasoline 
(Regular Grade) 


23 


+Gaseline ‘*Gasoline 
T.W 


p+ es 
rae 


RSSCIRSRRR 


—] 


gal. which is 
S. gals 
*Includes 3c Federal, and Provincial 
tTo divided & undivided dealers. 


oa 
- 


NATIONAL PETROLEUM N 








Nw. Y 
Albany 
Philads 
Baltim 
NorfoH 
Charle 
Savanr 
Jackso 
Tampa 
New C 
Portia 
Boston 
Providi 
New I 


KEROS 
41-43 
42-44 
No. 2 
DIESE! 
(In dies 
43-47 
48-52 
33-57 
38 an 
No. 5 


HEAVY 
BUNKE 
Heavy I 
uit all 


































































Atlantic Coast 

















(Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 
operators FOB their terminals)—Prices in Effect Jan. 27 









Oil Price Section 
































































































































Ww MOTOR GASOLINE KEROSINE & FUEL OILS 
78-78.5 Oct. No. § Fuel No. 5 Fuel 
District 74-716 Oct. Ethyl (a) No. 1 fuel No. 2 Fuel (0-10 p.t.) (15-60 p.t.) No. 6 Fuel 
5 Harb (7)8.05-9.3(2) (1)9.05-10.8(1) 7(16) (3)6.1-6.2(14) (6)2.27-2.37(2) 2.09(1) 1.92(10) 
g 7.95-8.9(1) (1)8.95-9.2(1) 6.9(15) (5)6-6.1(11) (7)2.27-2.37(1) 2.09(1) 
{ Albany .... (6)9.4-9.45(1) (1)10.45-10.9(2) 7.2(9) 6.5¢8) 2.57(1) 2.12(1) 
) Philadelphia . (2)8.25-9.5(3) (1)9.25-10.75(1) 7.2(13) 6.4(12) er 2.13(3) 1.92(7) 
> Phil., barges. (1)8.15-8.4(1) (1)9.159.4(1) 7.1(5) 6.3(5) 
Q Baltimore - (2)7.45-8.7(3) (1)8.45-10.2(1) 7.1011) 6.6010) 2.09(1) 1.92(5) 
. Balt., barges. (1)7.35-8.1(1) (1)8.35-9.1(1) (1)6.975-7(1) (1)6.475-6.5(2) 
1 9 Norfolk . (3)7.8-8.1(1) (2)8.8-9(1) (8)7-7. 1(1) (7)6.6-6.701) 2.05(1) 1.88(3) 
7 Wilm., N. C..(2)7.7 (2)8.75-9.85(1) (10)6.95-7.1(1) (9)6.6-6.7(1) ; 
or Charleston (3) (3)8.7-9(1) 7.1(6) (5)6.6-6.701) 2.00(1) 1.83(2) 
Savannah 9.35(4) (1)7-7.1(8) 6.7(4) - 1.8301) 
: Jacksonville 9.35(5) (1)7-7.1(9) 6.7(6) 1.78(6) 
).Y Miami 9.35(3) (1)7-7.1(6) 6.7(3) 
2 Tampa es 9.35(5) (1)7-7.1(9) 6.7(7) 1.73(5) 
4 Pensacola (2)6.7-7(1) 6.501) °° 
3 Mobile , 7.75(1) ey: 6.7(2) 
8 .€ New Orleans. . (2)6.925-7.2(1) (2)7. 8-8 .2(1) 5.925(4) 5.55(3) (1)1.56-1.60(1) 1.43(3) 
8 Portland ° 9(5) (1)10.25-10.5(1) 7.1(8) 6.4(7) dina 2.445(1) 1.965(3) 
) 8 Boston wooee (2)8.4-9.3(5) (2)9.4-10.8(1) 7(10) 6.3410) 2.305 (2) 2.305(1) 1.96514) 
4 Providence 9.2(6) (1)10.45-10.7(1) 7(9) 6.309) a 2.275(2) 1.935(4) 
8 ¢ New Haven 9.6(2) 11.1(2) 7 anaes 1.935(3) 
) (a) Postings of one supplier quoting the lows at New York, Philadelphia & Baltimore are for Min. 80 Oct. (A.S.T.M.) Ethyl. 
ce 
Bunker C Fuel Diesel Oil Gas House 
Ships’ bunkers Ships’ bankers Diesel Ol! Gas Oil 
. (Ex Lighterage) (Ex Lighterage) Shore Plants 28-34 Gravity P ifi C 
bulk “. Y. Harbor.... 1.92(8) $2.73(7) 6.6(3) (1)6.5-6.6(1) acitic Coast 
eee 2.12(1) 6.9(3) 6.9(1) Price ite ae 
Philadelphia ..... 1.92(5) 2.73(6) (2)6.4-6.7(1) 6.4(1) rices in Effect Jan. 27 
Baltimore oes 1.92(4) 2.78(2) 6.8(2) 6.6(1) (In Ships’ Bunker Diesel Fuel °Bunker C Fuel 
ME noc bnaden 1.88(3) 2°74(2) (2)6.6-6.8(1) 6.6(1) ar Dore Tank Lote} (P5900) (PS. 400) 
mtal's Charleston ee 1.83(2) 2.74(2) 6.6(1) ° Ss: Ped Cal $2. 305(4 1.25(4) 
elling Savannah ....... 1.83(1) (2)6.7-6.8(1) a + OS asta) Santa 
‘nor- Jacksonvile a 1.78(5) 2.81(2) (4)6.7-6.8(1) Seon tee > ema) 13014 
ompe Tampa sto 1.73(5) 2.81(2) (4)6.7-6.8(1) Seattle "Was 35554) 15004) 
New Orleans a 1.43(3) 2.33(2) 5.8(1) “ SO Eff :. ng . ” 2.555 é 
Portland ee 1.965(3) 6.8(1) 6.8(1) Mffective Jan. 27 
Kere- ree 1.965(3) 2.77(1) 6.7(2) 6.7(1) 
sine Providence ...... 1.935(4) 2.77(2) 6.7(2) 6.7(1) 
New Haven 1.935(2) ah (1)6.9-7(3) PP . . 
og Mid-Continent Lubes 
13 (4t Guif; in packages, FAS, New Orleans; in 
is Gulf Coast bulk FOB terminals) 
12.3 Prices in Effect Jan. 27 
Price i y age d " 27 
= 5 Prices in Effect Jan Bright Stock Steel Drums Bulk 
‘ D coter, Vis. at 210° 
15 New Orleans & Lower Texas Gulf Coast CARGOES 150 vis. 0-10 pp 41.75(1)a 32.25(1) 
15 Mississippi to Baton Rouge South & West of New Orleans Domestic & Export (a) FAS at New Orleans 
15 Tank Cars Barges Tank Cars Barges from afi Gulf Ports 
17 AVIATION GASOLINE 
Grade 100/130 Wax 
ll ‘ (export only) . 9.75(4) 
7 ; Grade 91 96 9 (Melting points are AMP, 3° higher thas 
10:4 {export only) . (1)8-9(1) EMP. Prices are FOB refinery; carloads; scale 
‘ MOTOR GASOLINE in bags or bbls.: fully refined slabs loose 
5 *78-78.5 Oct. Ethyl .8(2) (1)7.55-7.801) 7.501) 7.5(2) rice ‘fect Ji 23 
9.5 {78-78.5 Oct. Ethyl (1)7.8-8.2(1) (1)7.55-8.2(1)  (1)7.75-8.375(1) (2)7.75-8.375(1) PURes Cen HRS Se. US 
9.5 °74-76 Oct. ....2. 6.925(2) 6 .925(2) 7.2501) (1)6.875-7.25(1) New Orleans N.Y. N.Y. 
4 174-76 Oct. 7.ata) 7.2(1) (1)7.25-7.5(1) (1)6.875-7.5(1) Crude Scale Export Domestic Export 
ey 0-72 Oct. .....- . vee . 124-6 Yellow 
ma * Prices are for gz ssoline with approx. same ASTM & research Oct. rating t Prices are for gaso- 122- White. 
cas line with research min. of 5 points above ASTM rating 124-6 White. 6.2541) (2)6-6.5(2) (1)6-7041) 
th Unleaded Fully Refined: 
70 Oct (1)6.75-7(1) 123-5 6.141) (2)6.1-6.4501) 6.10) 
68 Oct. = oe (1)6.5-6.75(1) 125-7 6.161) €2)6.1-6.5501) (1)6.1-7.3501) 
65 Oct. 6.675(1) (1)6.25-6 .675(1) 6.25(1) 128-30 .6.4(1) (2)6.4-6.75(1) (196.4-7.75(1) 
' _ Eo. Ae 1: 6.6501) 6.65(2) 6 6511) 
Gase KEROSINE & LIGHT FUELS 13: 6.95(1) (2)6.95-7.101) (196.95 8.30) 
- line 41-43 w.w. kero.  5.925(4) 5.925(3) (1)5.55-6(1) (1)5.5-5.75(1) (1)5.5-5.75(3) 13 2) i.2(2) 7.200) 
| Taxes 42-44 w.w. kero, ah : 
5 5.5 No. 2 fuel oil 5.55(3) 5.55(2) (1)5.26-5.35(1) (1)5-5.5(1) (2)4.75-5.5(1) 
5 5 DIESEL & GAS OILS Naphtha 
5 5.5 sel index No.) 
5 5.5 43-47 di. 5.675(3) 5.675(1) 5.375(1) (1)5.125-5.625¢ Prices in Effect Jan. 27 
48-52 di 5 .675(2) 5.375(1) (1)5.125-5.75(1 V.M.&£P. Mineral 
Retail 93-57 di. 5.8(2) 5.5(1)) (2)5.% 5(1) Naphtha Spirits 
13 8 and above 5.925(1) 5.625(1) 5. 1) . : . 
- : ¢1 @N(1) >) R5(9 New York Harbor 12(4) 11(5) 
5 fuel oll $1.60(1 1 1.& ) ~ ~ -4 
; Philadelphia 12(4) 11(5) 
3 HEAVY FUELS & Boston 12.54 11 .5(3) 
BUNKER OIL Ship’ os yak $e 
At all Gulf Ports) Cargoes (Ex. Lighterage) 
8 API 
= 77¢ 5 ° 
kere aes ee na pet NPN Gasoline Index Export Prices 
sine . . - eg 
( ) iS 59(1) (5)$1.43-1.64( 
T.W : 1.5L) NGL -LOS) — Tank Prices in Effect Jan. 27 
g T.W. Car Mexican Gulf Porte 
935 U. 8. Dollars per Bbi 
> 5 Contes Per Gal. Bunker O Diesel 
75 Jan. 27 11.42 7.52 (Ships’ (Shipe’ 
1.3 Month ago 11.30 7152 Bankers) Bunkers) 
22.4 TANKER RATES Year ago 9.89 6.48 Tampico $1.48 $2.20 
19.5 Approximate rates, cents per bbl.; Gulf- Correction—Dec. 30 Tank Car price should Veracruz 1.48 
ae N. Atlantic, not east of New York have been 7.52. Minatitlan 1.48 2.20 
: ivy crude & fuel, 10-19.9 grav. 43.8 Dealer index is an average of ‘‘undivided’’ 
8 Light crude, 30 grav. or lighter.. 39 dealer prices, ex-tax, in 50 cities. Pacific Const 
— DME 55.20 s00e cba enayeesnane 32. Tank car index is weighted average of follow- Guaymas $1.91 $3.95 
Kerosine 368 ing wholesale markets for regular-grade gaso- Manzanillo .. 1.91 5.68 
teil _ Reeth pier inet 38 line, FOB refineries or terminals: Okla., Mid- Salina Cruz 1.91 3.50 
Western, W. Penna., N. Y. Harbor, Philadel- Note: All bunkers sales subject to Mexicas 
phia, Jacksonville. Boston and Gulf Coaat stamp tax of 1.65% ad valorem. 
\ 
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CRUDE OIL PRICES 













Proces in $ per bbl. of 42 U.S. gals. at the weil. 





Mid-Continent, Texas-New Mexico, Louisiana-Arkansas, Rocky Mountain and Other Fields 
(See below for companies posting) 

























SCHEDULE 
Gravity A B Cc D E F G H I J K L M N oO ys R 8 T 
de, Ee , $1.09 
14-14.9 1.12 , 
15-15.9 1.15 . $0.9 
16-16.9 1.18 0.9 
17-17.9 bua ; ge) acu 1.0 
18-18.9 1.24 Tate $1.46 at 
19-19.9 car 418 1.( 
3elow 20 1.28 $1.30 $1.15 $1.21 $1.61 $1.51 $1.53 $1.48 $1.43 $1.38 $1.19 $1.26 $1 “-s $1.23 ; 
20-20.¢ 1.30 3 1.17 23 33 53 55 1.50 1.45 1.0 1.21 1.23 1.39 1.3 1.8 1.5 .f 
< ao fe oe 1.40 $1.20 
1 2 1.34 1.19 1.25 1.65 1.55 1.57 Loe ee : 2 3.23 3.00 2.07 2.2 Ue 6S Ae 
1 : £38 3.91 1.97 1.67 1:57 1.50 1.54 1.49 1.44 1:3 1.8 1.939 1.35 1.22 1.2 1.24 1.1 
1 H 1.38 1 1.29 1.69 1.59 1.61 1.56 1.51 1 16 Lian 1.34 1.41 1.58 1.24 i.on 1.26 1.1 
1 > 1. 
1 : - 1. : Be 1.36 1.2 
10) : 1 1.48 1.29 1.36 ‘ 
: 4 - 4 . : ; - G2 65 7 1.60 1.55 1 1.31 1.38 1.45 1.64 1.28 35 1.30 1 
19 141.299 1.35 1.75 1.65 1.67 1.72 1.62 1.57 1.52 1.33 1.40 1.47 1.67 1.30 1.32 3 
| 4 "i 7 1.6 L.s 1 1.3 ms 1 1.6 i. 39 1.34 1 
1 1 1 1 be L.: hs 1.3 11.3 1 
1 


2.9 1.54 














32.¢ ‘ . 1 ) 
z é 4) > 
: a n 1.56 1.58 1.43 1.49 1.89 1.79 81 1.76 21.71 1.66 1.47 1.54 1.41 1.381 1.51 1.46 
9 1.58 1.60 1.45 1.51 1.81 1.83 1.7 4.7% 1.68 1.49 1.6 1.53 1 
Above 1 & 83 - 
1 1 1 1.53 1 1.§ 1 1 1.7 1 1 1 1.55 1.5 
¢ l 1 1 1.55 1 Lf ‘Oo 4.77 1.72 1.538 1.60 154 1.57 1.5: 
9 1.64 1.66 1.51 1.57 1.87 1.89 1.84 1.79 1.74 1.55 1.62 1.69 1.59 1.54 
2 9 ioe 1:88 3.2 1.59 1.89 1.91 ‘88 1.81 1.7% 2.5% 3.04 1.72 1.61 1.56 
39-39.9 1.68 1.70 1.55 1.61 1.91 1.93 1.88 1.83 1.78 1.59 1.66 1.7 1.63 1.58 
40 & Above 1.70 1.72 1.57 1.63 1.93 1.95 :,.90 1.85 Si 1.61 1.68 1.75 1.65 1.60 


















PRICES ARE EFFECTIVE AS OF 7 AM Texas, Anahuac (Guif Coast Area, Upper Van CGiumme, Pure ; . ai 

NOV. 15, 1946, UNLESS OTHERWISE NOTED & Lower) M Hamar (Pan Americ in) 1 

& ARE EXCLUSIVE OF FEDERAL SUBSIDY Schedule J: Gulf Refining, Humble, Magnolia Yate (Pecos) Guilt Refining, Humble, 
ANY Pan American, Sinclair-Prairie, Stanolind Oil & Ohio Oil, Shel 


} 






Gas, Sun O1 New Mexico (sour) 


Prices are shown by general areas. Details of 













































fields where each company buys & exceptions Texas, Dickinson (Gulf Coast Area, Upper Seems —— Mi eo ace P 
to schedules as shown above will be furnished & Lower) ' ; Corp., Humble, Magnolia, Shell, Sinclair 
on request to NPN. Schedule K; Humble, Pan American, St inolind rie, Stanolind Oil Purchasing, Texas Co 
Oil Purchasing, Sun Oil New Mexico (sweet) 
Texas (Rodessa Area) Schedule A: Humble 
Oklahoma-Kansas Schedule A: Gulf Refining, Magnolia 
Schedule A (from Below 20 & Below 21): Car Texas, Miscellaneous Crudes bs . Pennsylvania Grade 
ter, Continental, Gulf Oil Corp., Shell, Sinclair Agua Dulce (Republic) $1.85 Effective Jan. 1, 1947, except where note 
Prairie, Sohio, S. O. Indiana, Texas Co Alief (Pure Oil) . 1.85 
Aransas (Atlantic) From Below 34 at Jos. Seep Purchasing Agency 
Ckisheme $1.68 with 2c differential to 40 & Above Bradford-Allegany S 
Schedule A (from Below 21): Deep Rock it $1.82 a Southwest Pennsylvania 
Magnolia, Mid-Continent, Pure Oil, Tide Water Bazette, Flag Lake (Humble) ’ oe a.¢0 Eureka (West Va) 
Schedule A (from Below 14 Anderson- Benavides, E 3enavides, Longhorn, E. Buckeye (Pennsylvania Grade) { 
Prichard. Longhorn, Southland, Sweden (Repub- 1 Corning. O. (Nov. 15, 1946) 1.76 
Nebraska lic) ee ; . .80 ‘ 7 Pe é 
Schedule A (29-29.9 & 30-30.9 onls Independ Blanconia (Pure Oil) From 20-20.9 at The Pennzoil Co. 
ent Pipe Line Co. (Dec. 1, 1946) $1.42 with 2c differential to 40 & Above National Transit (Jan. 2, 47) $s Y 
it $1.82 a *Applies to Cochran, Franklin, Hamilton & 
Texas New Mexico Clay Creek ‘er ow G oo 1.45 Doolittle districts; prices in other lower 
a Boyle, Ira & Lockhart (Starr Co.) on- tricts range down to $3.47 per bbl. at well 
ir t 80 y 
Texas, North-North Central Cc et ae es n American) : : shite : = Valvoline Pipelines 
Schedule A: Continental, Gulf Refining, Mag- ayusi oe aca ay a eee ne Division of Freedom Valvoline Oil Co 
Charlotte, Imogene, Jourdanton, Mariposa 
nolia, Sinclair-Prairie, Sohio, Stanolind Oil Pita. (Humble) From ‘Below 20 at $1.25 Bradford District s 
‘chas y fexas Co. be J & . —— Tion 
Purchasing, Texas Co. with 2c differential to 40 & Above at ace ee 
; ; Texas, East Central $1.67. _ ere he ‘d Southwest District 
Schedule B: Humble, Sinclair Prairie Chapel Hill (Below 50 Gravity.) Gulf Re- West Virginia 
Sittin eee West Central fining, Sinclair-Prairie re (28 Southeastern Ohio 
Sche A: , ‘hape 5 & »)» G 4 i * = gy ‘ 
wi gy oo Panhandle a nw By oe — 1.790 | Zanesville, Ohio Penna. Grade 
Schedule A: Gulf Refining, Humble, Magnolia Clark, Hilbig, Lentz, Manford, Salt Flat, sad fore eee Associated Oli Co. 
Texas Co. ; tin cae Tenney Creek, United, Zoboroski (Hum- Bradford-Allegan) 
ble) ; . ‘ : ae Pure Oil Co. 
e107 ‘ eid _ Texas, East : Cleveland, N. Cleveland (Magnolia) meee Cabin Creek, Kelly Creek (W. Va.) s 
$1. 70 Flat Price: Atlantic, Arkansas Fuel Oil, Conroe (Humble, Sun Oil, Tide Water, Tex- 4 
Gulf Refining, Humble, Magnolia, Ohio Oil, Par 1s Co.) 7 , ; 1.88 
rics She : . o> > ~f olin i] n . * . . e ° 
’ , : Oo ‘ epee e ‘ s 
: _ Texas, West (sour) Hawkins, Sand Flat (Paluxy sand) Hum- Simrall Corp. 
Schedule C: Atlantic, Gulf Refining, Humble ble. From Below 20 at $1.25 with 2c dif- Chippewa, Vernon Greendale Porter 
Magnolia, Shell, Sinclair-Prairie Stanolind O ferential to 25 & Above at $1.37 Crystal, Wise, Fork, Bloomer, Cedar 
& Gas, Stanolind Oil Purchasing, Texas Co Livingston, Mercy (Shell) 1.70 (Richfield type), Cato ‘ 1.89 
Texas, West (sweet) Long Lake (Sinclair Prairie) 1.68 West Branch, Clayton, Arenac 1.69 
Schedule A: Atlantic, Gulf Refining, Humble, Luling (Magnolia) - 1.50 Buckeye, Edenville, Beaverton, Monitor, = 
Magnolia, Shell, Sinclair-Prairie, Texas Co. Lytton Springs (Magnolia) . 1.62 Kawkawlin, Hampton, Essexville & 
Texas, West (Fullerton) Midway, 35 & Above segregated (Repub- " Freeman, Redding, Lincoln, Winterfield, 
Schedule D: Magnolia, Stanolind Oil Purchasing tic) eee * . : : 85 Cedar, Norwich, avart Aetna, Enter 
Texas Gulf Coast (low cold test) Nev gs | neg Metastasis oe ota ann — mn “tie aamiten, Riversice 1.7 
3 "" E ee : ew Hope, Pickton, Pittsburgh, Winns Grout ; : 
Schedule E: Atlantic, Gulf Refining, Humble } 4] > af} . Gahetule tare Roe 19 
> : Stmatatw Py : oro (Guif Refining) Schedule A Headquarters, Rose Lake ‘ PR ° 
Pan American, Sinclair Prairie, Sun Oil, Stan ) y > Palow 90 at $1.9 ~ ee . | 17 
lind Oil & Gas. Stanolind Oil Pui Tex Pearsall (Humble) From Below 20 at $1.20 Foster, St. Helens ; oe 
. i ;' Sane. Bee th 2c differential to 40 & Above at $1.62 > ; 
os with 2c di < o Pure Oil Co 
‘ Plymouth (Republic) : . ness Bete Midland. Mecosta 1 2G 
, _ Texas, Gulf Coast Quitman and Manziel (Pan American) Sherman Pemeeman Temple, Reed City 84 
Schedule F: Atlantic, Gulf Refining, Humble ‘ . Schedule R Adams, Aren : 172 
Pan American, Pure Oil, Republic, Sinclair- Rooke (Republic) , +s eee Gnade see ¥ x 
Praiyie, Stanolind _Oil & Gas, Stanolind Oi Satsuma (Stanolind Oil Purchasing) . i ee , 
Purchasing, Sun Oil, Texas Co. Saxet (Texas Co.) From Below 24 at $1.71 ve Ke ones Sam oo — 
Texas, Refugio with 2c differential to 29 & Above at $1.83 -——— nt, Ottawa and Van Buren. 
Se i: g . >» Pure Oil . Segno (Polk Co.) (Gulf Refining) From Below = eo — .. : : "31 aX 
gy Rd iene 4 Humble, Pure Oil, Re- 0 at $1.41 with 2c ‘differential to 40 & Above Coldwater, North Sherman (Isabella Co.) 1.5 
I , oa air-Frairie, at $1.83 Bellyachers, Cato, Douglas (Montcalm 
exas, Mirando (low gravity) Gath : : Co.) ; ; : ‘mem a 
. ~ ’ South Cotton Lake (Sun Oil) ee = 7 
Schedule H: Humble, Magnolia, Sinclair-Prairie Taleo (Humble Magnolia) Same as Haw- Rose Lake (Osceola Co.) - 1% 
Sun Oil, Texas Co. kins above. Ray Pipe Line Corp. 
Texas, Mirando Taylor Link (Shell) , . , 1.40 Saginaw, Wise & Buckeye, Bentley & 
Schedule I: Continental (Starr Co.), Humble Tomball (Humble, Magnolia, Stanolind Oil Birch Run .$1.89 Kawkawlin ..$1 8 
Magnolia, Republic, Sinclair-Prairie, Sun Oil Purchasing) : 3 ; : ‘oe Essexville o ar, Adams so 2 
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CRUDE OIL PRICES (Continued) 


Prwes in ¢ per bbi. of 42 


U.S. gate. at the well. 





Illinois-Indiana-Kentucky-Ohio 


Sohio Petroleum Co. 


ina-Ilinois Basin .. .$1.82 

Western Kentucky oe 28a 
Ohie Oil Co. 

I is Basin* meet FC 

Exsstern Ill. & Western Ind. From Below 29 at 


$1.68 with 2c differential to 35 & Above at 

$1.82 (Jan. 1, 1947) 

Plymouth (IIl.) ee 2: fae taaph ark a 
Also posted by Allied Pipe Line Corp., 


Carter Oil Co., 


Gulf Refining, Texas Co., Mag- 
1 and Shell. 


Louisiana, South (Lockport Area) 


Schedule O (beginning with Below 18 at $1.44): 
Gulf Refining, Magnolia. 


Northeast (Dethi) 
Sun Oil. 


Louisiana, 
Schedule A: S. O. New Jersey, 


Louisiana-Arkansas, Miscellaneous Crudes 


Arkansas Sour Distillate (Limestone): Big 
Creek, Calhoun, Columbia, Dorcheat- 
Macedonia, McKamie (S.O. New Jersey)$1.75 

Arkansas Sweet Distillate (Sandstone): 
Dorcheat-Macedonia (S.O, New Jersey) 1.80 

Bayou Pigeon (Republic) 70 


Montana 
Cat Creek (Continental) cate ake $1.80 
Cut Bank (Carter, Texas Co.) .......... 1.75 
Darling (Carter) : , 1.55 
Dry Creek (Ohio Oil) edule A 


Sch 
Elk Basin Frontier (Stan. Oil & Gas) ‘Schedule A 
Elk Basin Light (Ohio Oil) . Schedule A 
Elk Basin Tensleep (Carter, ome Oil, 
Stanolind Oil & Gas) ... Schedule T 


Frannie Light (Carter) Schedule T 
Gage Dome (Carter) .. os.s0 Gee 
Kevin Sunburst (Texas Co. te 1.55 





on & Mi Oh F =. g1.22 | Bear, Ville Platte, West Mermentau (Con- o- Wyoming 
1dOn & ) 82 | tinental) ... ; 
Hitesville, Robards & St. Vincent pools, Cotton Valley Distillate (S.O. New Jersey) 1.85 ""tensieep), Crooks: Gap’ (Sinclair yuan 
<entucky eee Cotton Valley crude (S. O. New a. =o min Schedule A 
ena ou Sten pr | Creole (Pure Oil) ... see weenie’ aoe nar frees, -_ Lost Soldier “Tensleep 
Southern Illinois oe | Georgetown (Arkansas Fuel) _.. .—!? (Sinclair Wyoming) Ss _.. Schedule S 
s. 0. Ohio Grand Bay & Others (Gulf Refining). | From Big Muddy (Continental) . $1. 
Lima, Ohio eta ee Below 28 at $1.57 with 2c differential to 36 & Big Sand Draw, Mahoney Dome, "Wertz 
Cleveland, Lodi & Chatham (0) area||: 1:76 | Above at $1.75. . (Sinclair Wyoming) ... Schedule C 
Ashiand Oi! & Transportation Co. Haynesville (Smackover Lime) Arkansas Byron, Garland (Carter, Ohio Oil). Schedule T 
Western Kentucky ai 7 Fuel “a . Circle Ridge, Gebo, Hamilton Dome, Little 
Western entucky . - e$1.82 Lisbon (La.). Gulf Refining. From Below ‘28° at Buffalo Basin, Maverick Springs, Pilot 
nto 0 *), 
Cl n Co. Ky. oeccee LGD $1.26 with 2c differential to 35 & Above at $1.42. Butte, Steamboat Butte, Winkleman 
Owenshene-Aabtent Co. Lisbon Distillate (S. O. New a .$1.85 Dome, Zimmerman Butte (S. O. In- 
Owensboro Area & Butler Co. (Ky) ..$1.82 | Longwood (Arkansas Fuel) . 1.75 diana) ... Schedule T 
Bowling Green Area ; eS om Neale (Atlantic) a 65 E. Mahoney ‘Dome (Sine lair W yoming). 
—— (Arkansas Fuel, Gulf Refin- ass | From Below 29 at $1.31 with 2c differ- 
os 9 ee “: ential to 40 & Above at $1.55. 
Louisiana-Arkansas Sweet Lake (Pure Oil) . - 1.56 Elk Basin Frontier (Stanolind | Oil & Gas) 
| Tullos-Urania (Arkansas Fuel) ... 1.80 Schedule A 
—_ PPP ne Sag g | Venice (Tide Water) Same as Grand Bay | fk’ Basin Light (Ohio Oil)’ .’’..'" Schedule A 
Schedule L: Arkansas Fuel, S. O. New Jersey. | above, but begins with 31.9 & Below. Elk Basin Tensleep (Carter, Ohio Oil, 
Louisiana, North (Cypress Bayou Area) | Stanolind Oil & Gas) ....Schedule T 
Schedule D: S. O. New Jersey. e282 : | Frannie (Carter, S. O. Indiana) . Schedule T 
Louisiana, North-Arkansas (sweet) Mississippi es Se Light (Ohio Oil, S. _ A 
Schedule M: Arkansas Fuel, Gulf Refining, Ohio | Grass Creek Heavy (Embar- Tensleep) 
Oil, S. O. New Jersey. Mississippi, Central Ohio Oil, S. O. Indiana *hedule T 
Louisiana-Arkansas (Rodessa-Caddo Area) Schedule N: S. O. New Jersey Lanes Creek (Carter, Continental, ohio A 
Schedule A: (from Below 20 & Below 25): k & E ok » i- 
Arkansas Fuel, Gulf Refining, Magnolia, Mississippi (heavy sour) eee & E. Lance Creek (Conti A 
S. O. New Jersey, Stanolind Oil & Gas. Schedule P: S. O. New Jersey. | Medicine Bow (Ohio Oil) were 
Louisiana, Central (Lake St. John-Nebo) Mississippi (Pickens-Tinsley) Mule Creek (Carter) . asin: ane ae . 1.46 
Schedule N: S. O. New Jersey. Schedule D: Allied Pipe Line Corp., Carter, So- Oregon Basin (Carter, Ohio o- Ss. O. 
¥ Toulsiana, Central (Olla Area) hio Sais ss eee : odndiana. Texas Gad ... i . Schedule T 
Schedule K: Arkansas Fuel, S. O. New Jersey. Note: Flat price of $1.00 (Jan. 3, 1947) for sage arter) .... seeee de 
Louisiana, South (Westwego Area) Baxterville crude and $1.75 for Baxterville | a ~ sane (other than Tensieep) on A 
Schedule N: S. O. New Jersey. | Distillate posted by Gulf Refining; flat price of | Ss It'Cr ‘ok Tensi : “(Sta nol d Oil & Gas) 
Louisiana, South (University Shallow) $1.85 posted by Pure Oil for Carthage Point | ‘all \reek “ensteep (stanome Schedule T 
Schedule F: S. O. New Jersey. Distillate; flat price of $1.80 by S. O. New 
: Jersey for Gwinviile Distillate. 
Louisiana, South (Jennings Area) . 
Schedule N: (from Below 32 at $1.57 & 20.9): Rocky Mountain Canadian Fields 
Gulf Refining, Stanolind Oil & Gas. Celoraée 
Louisiana Coastal . . . - | Imperial Oil Co., Ltd. 
Schedule K: Continental, Pan American, Pure Florence & Canon City (Continental) ....$1.50 | : . 
Oil, Shell, S. O. New Jersey, Sun Oil, Texas Co. vt. Coles & Weliagen (Continent we | een on: - 2.3 
e- ° 9, 
Louisiana Coastal (Hackberry-Iberville Area) Iles (Stanolind Oil & Gas) Schedule A Turner Valley (Jan. 1, 1946) prices FOB Dr0- 
Schedule F: Gulf Refining, Shell, Stanolind Oil Iles (Texas Co.) $1.42 ducer’s tankage. Beginning with  33-33.9 at 
& Gas, Sun Oil. Rangely (S. O. Indiana) '.Schedule S | $1.97 with 2c differential for each degree of 
Louisiana Coastal (low gravity) Moffat, Tow Creek, Wilson Creek (Texas | gravity, and ending with 64 & Over at $2.59. 
Schedule E (from Below 24 and Below 20): Co.) ; Schedule A | Turner Valley natural gasoline, 26_ Ibs. 
American, Shell, Sun Oil, Texas Co. Walden (Continental) Schedule A RU: as0skaue Peeters 
CALIFORNIA 
S. O. California, August 1, 1946 (All gravities above those quoted take highest price offered in that field) 
L 
se» ad 
. can § gait 
< r $= $ ace - #ee< 
=3 5 - q 8 = M4 . sf ¢ sis 20 * 
= = = 4 = 2] e © Ps = > © Per = e=% zg = 
=a be = 3 % Z ia S = &5 sz & &., -8§S ¢ =p = € 
Pe ee eee ee ee ee Bg ° gf ee fiat = 
ce £ 8 3 #3 € 22 22 §E € igq = #2 GE $22 2 ube =e 3 
Gravity a~- & S oe Ee ££ SO <8 & @ S85 FZ BE 2H SOE -% MFR A e 
12-12.9 Se iat asks sabe . $1.14 $1.14 $1.14 
13-13.9 EP ee ae ee 1.146 1.16 1.16 
CE a a hs et eae la $1.13 ee $1.15 .... $1.15 $1.15 $1.15 $1.17 1.2m 2.4m 3.26 
15-15.9 1.16 _. SRS 2.30... Ba 2 ae ie 1.18 1.18 1.18 
16-16.9 eS SS eee © ek eS ere? at ee ee 1.18 1.18 1.18 
17-17.9 Leta .... $46 Dae te... Lae Dae ee aa 1.18 1.18 1.18 
18-18.9 $117 122 1.21 |... 1.23 1.23 1.20 .... 1.17 1.19 1.20 1.18 + ae. Se Be 
19-19,9 LZ 2.2 3.28 so0 Ee Ee Oe “Saws L.2e 3.08 Bae 3.a8 oo. $1.18 1.18 1.19 1.18 
<0-20.9 ime 3.28 2.28 co. Bee eee Bae -ceec 3.25 S.an She Eee lf eee 1.18 1.22 1.22 1.19 
21-21.9 128 1.32 1.22 : ek es Bt eee 1.2% 1.30 1.29 1.23 : ose 1.18 1.26 1.25 1.21 
22-22.9 132 1.36 1.26 $1.24 1.37 134 1.84 .... *1.29 1.344 1.32 1.29 $1.32 --»» 1.20 1.30 1.28 1.24 
23-23.9 LSwr_BidDMiDWi~eginania .... LBM iwa iwisa i= ++» 124 1.324 1.30 1.26 
24-24.9 139 1.42 1.33 1.34 1.42 1.39 1.41 .... 1.36 1.41 1.38 1.35 1.37 2. 2a ee oe 2 
25-25.9 143 1.46 1.37 1.38 1.45 1.42 1.44 .... 1.39 1.44 1.41 1.38 1.40 tose An 2 2 ee 
26-26.9 146 149 1.41 1.43 1.47 1.44 1.48 .... 1.43 1.48 1.44 1.41 1.43 1.36 1.46 1.39 1.34 
27-27.9 150 1.52 1.44 1.48 1.49 1.47 1.51 $1.43 1.46 .... 1.47 1.45 1.46$1.44 .... 1.40 1.50 1.42 1.36 
28-28.9 154 1.56 1.48 1.552 1.51 1.50 1.58 1.47 1.49 cose Ee Se EL wee 2 Be Bee aoe 
<9 9 157 1.59 a>. oe. Se ee 1.51 1.92 1.91 1.92 ..... 1.4 1.0 1.47 1.41 
a) 9 1.61 1.62 1.61 1.55 1.55 1.55 1.55 1.54 1.55 $1.40 1.53 1.63 1.50 1.43 
31 9 : - 1.66 -- L38 1.59 1.59 1.57 1.59 1.44 1.57 1.46 
e 9 1.69 See 1.63 1.63 1.60 1.63 1.47 1.61 1.48 
> 9 ; ; 1.67 1.67 1.62 1.66 1.51 1.65 1.51 
a 9 1.71 Ace 2A 68. 1.54 1.69 1.53 
dD 9 coe 1.75 1.68 1.57 1.73 
B-36.9 7)... co Gee 
31-37.9 1.81 1.64 
38-58.9 1.83 cok = ae £600 ween . 
39-39.9 DE ats6 sexe deed ease “Saad ssae 
Greeley, Wasco, Coles Levee, Elk Hills Stevens Zone prices effective Oct. 9, 1946. Mountain ho agg higher gravity prices effective Jan. 15, 1947. 


Wheeler Ridge: 22-22.9, $1.17; 23-23.9, $1.21; 24-24.9, $1.25. Newhall, Kern River, Kern 
$1.14; 13-13.9, $1.16; 14-14.9, $1.18; 15-15.9, $1.18;16-16.9, $1.18; 17-17.9, $1.18: 18-18.9, 
31.60; 34-34.9, $1.64: 35-35.9, $ Ridge: 12-12.9, $6.94; 13-13.9, $0.96; 


55-35.9. $1.61; 36-36.9, $1.65, 37-37.9, 


JANUARY 29, 


1947 


1.68; Gato 
$1.69. 


$1. 18. Elwood 
14-14.9, $0.98; 


McKittrick a Round Mountain: 12-12 
Terrace (FOB ship) 33.-33.8, 
15-15.9, $1.00; Mettleman 
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American Petroleum Institute figures in 


thousands of barrels of 42 gallons each, 
Figures include reported totals plus es- 
timate of unreported amounts and are 
therefore on a Bureau of Mines basis.) 


Districts 
8 SS ee 
Appalachian (Dist. 1) wile stn Sicha Wile nak 
Appalachian (Dist. 2) ........ — 
i Ill., Ky. 


Okla Kans., Mo. eae Pes aes 


Inland Texas : ; — aa 
Texas Gulf Coast ....... ye eed 
Louisiana Galf Coast ... ; a 
No. La. & Arkansas 


Sie, WO, ee, GD ......s.ssceccccce 


Rocky Mt. (Dist. 4) , : 
California iscuvelcastis tar ncusen satin ea 
Total U. S.—B. of M. Basis 

u. S.—B. of M. Basis, Jan. 19, 1946 


Districts 
East Coast 
Appalachian (Diet. 1) 
Appalachian (Dist. 2) 
Ind., Ill., Ky. 
Okla., Kans., Mo. oar . 
Inland Texas . adie 
Texas Gulf Coast coe encase wie ate 
ee” fo ere 
N. La. & Arkansas Bee he a 
fe Sere 
ge Re : ere 
California , -amerninws 
Total U. S.—B. of M. Basis, 
U. S—B. of M. Basis. Jan. 19, 1946 


U. S. Crude Oil Production 
(American Petroleum Institute figures) 


Week Ended 


~ Unfinished gasoline stocks included are: ®7,954,000 bbls.; $8,361,000 bbls, 


Jan. 11, 
1947 
Barrels 


(Daily Average) 


*New York-Penna 49,900 
Florida 250 
*West Virginia 7,850 
*Ohio—Southeast 5,600 
hio—Other 2,450 
Indiana 17,200 
Illinois 194,700 
Kentucky 27,650 
Michig in 42,250 
Nebraska oo 700 
Kansas ©°957,050 


)klahoma °°363,650 


Texas 


District 1 19,100 
District 2 133,100 
District 3 412,150 
District 4 206,500 
District 5 33,700 
East Texas 801,000 
Other District 6 99,450 
District 7-B 34.000 
District 7-C 27.600 
District 8 464,700 
District 9 118,250 
District 10 82.050 
Total Texas 1,931,600 1 





North Louisiana 94,750 
uth Louisiana 313,650 


tal Louisiana 408,400 


Arkansas 72,150 
Mississ pi 84,550 


Alabar 600 
be Mexico—Southeast 103,000 
New Mexico—Other 450 
Wyoming 


881,400 





49,300 
250 
7,400 
5,600 
2,100 
17,250 
195,350 
29,650 
42,700 
550 
189.900 
355,800 


19,100 
133,100 
412,150 
206.500 

33,700 
301,000 

99.450 

34,000 

27,600 
464,700 
118,250 

82,050 


931,600 





94,750 
313,650 


408,400 





72.900 
88,000 
500 


870,300 





Grade 
cruc included 63,350 


16, 1947. 


a.m. Jan 








ARY 





99 
aw s 


1947 


4,623,950 4, 


530,900 


62,300 


u., Kansas, Neb. figures are for week 





REFINERY OPERATIONS 


Gasoline 


Daily Production at 
Average Crude Refineries inc. Kerosine 
Runs to Stills Natural Blended Production 
Week Ended Week Ended Week Ended 
Jan. 18 Jan. 11 Jan. 18 Jan. 11 Jan. 18 Jan. 11 
cau ee 701 1,903 1,950 356 275 
mace 105 101 313 309 58 57 
au 66 65 240 232 8 13 
802 773 2,755 2,707 336 259 
cae 399 381 1,403 1,402 143 114 
Tt. | 217 988 971 lll 124 
bss oe 1,210 3,439 3,464 797 737 
nee 324 338 1,052 1,106 358 304 
61 61 174 168 45 41 
nee ll 10 36 35 3 3 
129 124 419 899 22 16 
Se, 797 1,931 2,185 12) 58 
4,776 4,778 14,653 14,928 2,358 2,001 
4,575 13,370 2,217 
Total Total Stocks Tetal Stocks 
Stoeks Gas Oil and Residual 
Kerosine Distillates Fuel Oil 
Week Ended Week Ended Week Ended 
Jan. 18 Jan. 11 Jan. 18 Jan. 11 Jan. 18 Jan. 11 
7,259 7,498 18,444 19,297 7,135 8,098 
372 389 510 511 273 294 
72 49 90 100 193 196 
1,464 1,524 4,843 5,243 3,475 3,761 
732 879 2,044 2,248 1,124 1,191 
err 279 324 442 478 712 747 
ee 2,977 2,705 10,053 10,166 6,936 6,742 
swine 1,302 1,469 3,681 3,935 1,957 2,059 
pas 359 250 622 511 120 123 
ines 15 16 33 33 41 43 
pie 83 84 411 428 532 557 
cr mei 630 603 11,553 11,838 28,041 27,612 
15,544 15,790 52,726 54,788 50,539 51,423 
9,380 31,428 37,37 
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Gas Oil and 
Dist. Fuel Oii 
Production 
Week Ended 
Jan, 18 Jan. 11 
780 1,003 
92 93 
67 64 
776 799 
521 446 
100 92 
1,603 1,674 
379 445 
55 52 
¥ 9 
148 152 
Yb6o 991 
5,495 5,820 
5,342 
Stocks of 
Fimished and 
Unfinished Gasoline 
Week Ended 
Jan. 18 Jan. 11 
21,117 20,341 
2,544 2,599 
979 1,041 
18,756 18,340 
9,360 9,201 
3,840 3,815 
15,035 14,924 
5,579 5,200 
1,749 1,999 
110 108 
2,240 2,136 
16,704 16,843 
*98.013 96,547 
#101,109 


GASOLINE STOCKS 
(MILLIONS OF BARRELS) 














































































GAS OIL AND DISTILLATE STOCKS 
(MILLIONS OF BARRELS) 


Statistics 


Residual 
Fuel Oil 
Production 
Week Ended 
Jan. 18 Jan. 11 
1,436 1,388 
bz 50 
90 114 
1,073 905 
480 459 
390 354 
1,517 1,661 
312 351 
103 101 
26 25 
203 208 
2.444 2,122 
8,156 7,801 
8,646 
Per Cent 
Daily Refinmg 
ey Reported 
Week Ended 
Jan. 18 Jan. 11 
99.5 99.5 
76.3 76.3 
84.7 84.7 
87.4 87.4 
78.3 78.3 
59.8 59.5 
89.2 89.2 
97.4 97.4 
55.9 55.9 
19.0 19.0 
70.9 70.9 
85.5 85.5 
85.8 85.8 


















ABOUT OIL PEOPLE 


BACK FROM THE ARMY—Capt. 
Sam Bohlen is now back from the Arm, 
and has resumed his position as manager 
of Snyder Oil Co., Orrville, Ohio. Mr. 
Bohlen, former vice president of Ohio 
Petroleum Marketers Assn., enlisted im 
1941, served at a Pacific base, and re- 
ceived his promotions the hard way. Dur- 
ing his absence Ruth Bohlen, his wif 
was in charge of operations. She has re 
sumed her position as bookkeeper 
One of Mr. Bohlen’s first moves upon his 
return was to arrange to put a new tank 
truck in service. The tank is equipped 
with power take off and meters. 





oO oO ° 


HONORED-~J. I. Clemons, manager 
of The Texas Co., Dallas, has been elect- 
ed president of Dallas Wholesale Credit 
Managers Assn. 


° ° o 


Kitchens Oil Co. at Roanoke, Ala., has 
purchased two new buildings in Roanoke 
which it is planning to convert into serv- 
ice stations. The company has added 
a new station at Rock Mills, Ala., added 
several pumps and tanks, and has other 
modernization ideas to go into effect 
when conditions permit. 

° Q 

J. Parks Gwaltney, newly elected presi- 
dent of the North Carolina Oil Jobbers 
Assn., has removed himself from the 
position of chairman of the association’s 


Legislative Committee and appointed 
g Pl 


Earl M. Thompson, Goldsboro, chairman. 
He also added Frank M, Kenan, and re- 
appointed the others who have been 
serving on the committee. In addition 
to Messrs Thompson and Kenan, the 
committee now consists of Thomas W. 
McCracken, Everett S. Stevens, and D. 
Worth Joyner. 


a ° Oo 


H. G. Swanson, manager of the mar- 
keting division of Shell Oil Co., Chicago, 
has been elected chairman of the IIli- 
nois Petroleum Industries Committee. 
Prior to his membership in the Illinois 
industries group in 1941, Mr. Swanson 
served on the Executive Committee of 


the Iowa PIC. 





“About Oil People” is interesting 
because it’s a story of what oil 
men are doing. 
to keep informed as to his friends’ 
activities. These columns belong 
to NPN readers. 
panded 
jobs, added or changed personnel 


Everyone wants 


If you have ex- 
your business, changed 
in your company, been elected or 
appointed to some civic activity, 
married, had an increase in the 
family, etc., send this information 
to Herbert Taylor, About Oi) 
People Editor, 530 Penton Bldg., 
Cleveland 15, Ohio. 











FAREWELL — Jim Thomps®n, | \r- 
merly with W. H. Goodrich, Indepe: d- 
ent oil distribuior in New Haven, Cor n., 
has said farewell after 15 years in the oil 
business . He is now vice president 
of the Connecticut Export Co. in H.tt- 
ford. He was with OPA before making 
this last connection. 

° Qo 2 

HAZEN OF MEDINA—Mark E. Ha- 
zen, Medina, Ohio, has disposed of his 
stock in the Free Oil Co. there and re- 
signed his position as secretary and gen- 
eral manager. He will be succeeded by 
George S. Mellert, president of the com- 
pany since its founding 26 years ago 
Mr. Hazen has a wide acquaintance in 
Ohio’s oil industry, gained since joining 
Free Oil 26 years ago. He was very ac- 
tive in the affairs of the Ohio Petroleum 
Marketers Assn. . . . Mr. Mellert is the 
only living member of the company’s 
original board of directors. He is also 
president of the George S. Mellert-Weid- 
Medina. 

° * 

BONUS — Paul Deer, president of 
Bonded Oil Co., Springfield, Ohio, made 
the company’s employes happy the end 


ner Co., 


of the vear by distributing bonuses total- 
ing $14,000. 
. . 3 
EXPANDING—Bud Oil Co., Owens- 
ville, Mo., is planning on opening one or 
two new retail outlets. . .J. S. Hausen 
is owner of the company. 











ie 


When Laurence B. Levi retired from Socony-Vacuum Oil Co., Inc., recently, after 48 years of service, his associates on the For- 
eign Trade Committee, of which he was chairman, presented him with a wristwatch. Shown here (left to right) are: M. |. A. 
Bertin, C. T. Crawford, L. A. Blumenthal, Mr. Levi, R. S. Homet, O. J. Bellis (secretary to the committee), F. E. Powell, Jr.. |. % 
Owen and F. H. Henry. M. W. Bowen, another committee member, was absent due to illness at the time the picture was token 
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PERE ce WR ME 


ERHAPS few businesses can point to so 
many possible sources of earnings as the oil industry’s 
integrated companies. But earnings from 
production, transportation, marketing or elsewhere 

can be seriously impaired by faulty 


refining. Against such loss, this company has provided 


dependable protection, now, for many years. 


ausen 


THE M.W. Kettocc Company 


ENGINEERS 


NEW YORK * JERSEY CITY * HOUSTON «+ TULSA 


aw THI 


PETROLEUM INDUSTRY 


LOS ANGELES * TORONTO +#+ LONDON PARIS 


*® ONLY KELLOGG OFFERS ALL THESE: 


* LABORATORIES - 


clusively to chemical engineering and process development. 


fully equipped and staffed — devoted ex- 


*% 24-HOUR-A-DAY PILOT PLANTS — 22 refining processes 


operating continuously — providing accurate data for commercial 


scale application. 


* EXCLUSIVE CHEMICAL ENGINEERING DATA—Continuously 
compiled... from the operation of both pilot plant and Kellogg- 


built refineries. Data extend from beginning of modern refining. 


% PROCESS ENGINEERS — Specialists who have continuously 


made major contributions to oil refining development for more 
than 20 years. 


*® MECHANICAL ENGINEERS 


we 


Kellogg installations 
th hundreds of millions —are their best reference. 


A} ARY £9. Ye¢@7 


% METALLURGICAL LABORATORY — Establishes continuous 
check of specifications — creates new techniques for the fabrica- 
tion of refining equipment. 


% PERMANENT CONSTRUCTION CREWS 


tion all over the world on single units or multiphase refineries 


Geared to func- 


. team-experience cuts costs, speeds construction. 


% OPERATING STAFFS — Specialists at placing new units “on 


stream”... in the training of refiner’s own operating crews. 


% LICENSING SERVICE — Licenses available through Kellogg as 


Licensor or Licensing agent for all types of refining processes. 


% ECONOMICS CONSULTATION-—Extended experi- 
ence in the field of refinery economics enables Kellogg 


to give authoritative counsel in the petroleum field. 
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CLASSIFIED 








For Sale 


TWIN ROPE Bulk Plant Pumps—three phase 
motor. A-1l Condition—Looks like new. S30v 
buys it. Peduzi Oil Company, Merrill, Iowa 
Fhone 3741. 


FOR SALE—300 H.P. Clark RAS gas engin« 
driven compressor with or without compressor 
cylinders. Brand new. R. H. Armstrong, Box 
1191, Texas City, Texas. 


FOR SALE: 1937 White with 1214 gallon 
5 Compartment tank and meter. W _ plat 
Price $2250.00. Belle Vernon Oil Co.. B« 

Vemon, Pa., Phone 233 


DISMANTLING — COMPLETE REFINER) 
(1000 barrels daily capacity) at Oil City, Pa., 
Koute 8, Rouseville Road, between Oil City and 
Rouseville. Everything for sale on the premises 
Wax Plant and Refrigeration Equipment—Stee] 
Buildings—150 tanks,—pipe—pumps—valves 

fittmgs—electric motors, etc. Weinstein Co.. P 
bar 172, Oil City, Pa. Phone No. Oil City 





TRACTOR-TRAILER 


710 White Tractor with 3,600 gal. 6 
Compartment Tank trailer. All in ex- 
cellent condition ready to haul oil or 
gas. Priced at $3,800.00. 
CITIES SERVICE BITUMINOUS CO. 
Del. Trust Bldg., Wilm., Del. 
Phone 4-2636 


For Sale 


For Sale 





FOR SALE 


5—100 gallon compartment streamlined 
truck tank. New in 1940. $350.00. 


DOUGLAS OIL COMPANY 
Vermont, Lllinois 





STEEL TANKS | 
8,000 to 20,000 gal. 
Horizontal and Vertical 
Prompt Shipment 
rHE W. H. DYER COMPANY 
1861-P Railway Exchange Bldg 
St. Louis 1, Mo. 








FOR SALE 


1936 Chevrolet Truck 1% Tons 


Compartments 200-100-150-50 Gallons 


Box 152 























ALL-BRONZE FOOT VALVES 


Immediate delivery on 1” single-poppet, 
1%” single-poppet and 1%'’ double- 
poppet foot valves and 1%’’  single- 
poppet angle check valves Write for 


prices. 
INDEPENDENT PUMP COMPANY 
1250 Getty Street Muskegon, Mich. 





FOR SALE 


For immediate sale, Going Barge Termi- 
nal, 1,000,000 gal. storage capacity 
on Florida Gulf Coast. Complete with 


2 transports stake body trailer anc 
tankwagon. Owner selling only due 
to ill health. Price $65,000. 


Box 151 


—, 


WATER OR MOISTURE SEPARATOKS 


Iwo separators such as used on Ar 
Air Force fueling units also several 
Aluminum valves (flanged) used in « 
nection therewith. All in practic 
ew condition. 


P,. F. COSGROVE 
72 Delmont Drive, NE Atlanta 5, ( 

















NEW VERTICAL STEEL TANKS 
STOCK SHIPMENT 


25—4,200 Gal., 9’2%” dia., 8’ High 
20—-42,000 Gal., 29’ Dia., 16’ High 
15—42,000 Gal., 216” Dia., 16’ High 
lL. M. STANHOPE 
ROSEMONT PENNA 








FOR SALE 
TANKS 
15—20,000 gallon, 10’ x 85’ x %”, 
Several 12,000 gallon, 8’ x 30’. Field 


erected tanks of all sizes. Inspection ar- 


ranged at your convenience by calling 


ROGERS AND WRIGHT 
715 Peoples Bldg. Charleston, W. Va. 
Phone 30-171 


TRUCK TANK HOSE 


First class 1%’'’ government surplus 


black rubber covered truck tank hosse 


10 ft. lengths cpld. M & F $7.63 
12 ft. lengths cpld. M & F $8.43 
15 ft. lengths cpld. M & F $9.63 


Can be furnished in any lengths up to 
50 ft.—40c a ft. plus couplings. F. O. B 
Memphis—satisfaction guaranteed 
CRUZEN OIL EQUIPMENT 
COMPANY, INC, 


344 Madison Avenue, Memphis, Tenn 





BUSINESS FOR SALE 


Oil refinery for Lease or Sale, produ 
ing special Motor oil, 2% acres of land. 
huildings, RR side, storage tanks, plenty 
of raw material, all equipments neces- 
sacy for operation, unlimited possibil 
ties. Good spot for fuel oil. For 
formation write to 


MR. B. L. AKEY 
14019 Ohio Ave. Detroit 6, Michigar 











FOR IMMEDIATE DELIVERY 
Propane TANKS Butane 
150 gallon to 1000 gallon complete with 
fittings. 


We design and erect L. P. Gas Bottling 
Plants. 


Municipal L. P. Gas Air Plants 


KENNEY TANK INSTALLATION CO. 
2132 N. Halsted St., Chicago 14, Ill 














STEEL TANKS 
9500 Bbl. API—5/16 thick. 
5400 Bbl. API—5/16 thick. 
9—500 Bbi. new bolted low type 
100—190 Bbl. new bolted. 
7-—1000 Bbl. new bolted high type 


20—10,000 Gal. cap. new R. R. Car 
tanks. 


5—S8 ft. x 40 ft. 56’ used pressure 
tanks. 


L. M. STANHOPE 


Rosemont Penna 











STORAGE TANKS 
TANK CAR TANKS 
90—10000-Gallon—Located in Oklaho- 


ma 
60—10000-Gallon—Located in Pennsyl- 
vania 


also 
6—8000 and 10000 Gallon—Located 
in Illinois 
CLEANED — TESTED 
also 
a large quantity of Used 18” and 15” 
Channel Iron as removed from Tank 
Car Underframes 
IRON & STEEL PRODUCTS, INC. 
42 years’ experience 
43456-A S. Brainard Ave., Chicago $3, 
Illinois. Phone: BAYport 3456 
702 Ritz Building, Tulsa 3, Oklahoma 
Phone: Tulsa 2-9238 
“ANYTHING containing IRON of 
STEEL” 











Wanted to Buy 


WANTED—Gasoline truck with 1200 to 150 
vallon capacity. Four or five compartment 
Sprigg Oil Co, Weston, W. Va. 


APPROXIMATELY 4000-gallon frameless trai! 
er; straight air, dollys, and clean  conditior 
necessary. Pineland Oil Co., Inc., Waterville 
Maine. Telephone 2000. 





STEEL DRUMS 


We buy and sell used empty 
steel drums at any point. Let us 
have your offerings. We also 
sell reconditioned drums. 


BUCKEYE COOPERAGE COMPANY 
3800 Orange Ave. Cleveland 15, Ohio 
Phone EXpress 3383 











Classified Rates 
EFFECTIVE NOVEMBER I, 1946 


—— 





“For Sale,” “Wanted to Buy,” “Help 
Wanted,” “Business Opportunities,” 
“Miscellaneous” classifications, set im 
type this size without border—20 cents 
a word. Minimum charge, $5.00 per in- 
sertion. 

“Position Wanted”—10 cents a word. 
Minimum charge $2.00 per insertion 
Advertisements set in special type oF 
with border—$7.00 per column inch. | 

Copy must reach us not later than | 
Wednesday preceding date of issue 

All classified advertisements are p2y- 
able in advance. 

No agency commission or cash <'s- 
counts on classified Advertisements. 
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CLASSIFIED 


ABOUT OIL PEOPLE 





Situations Open 


ICE MANAGER, 


Must 


Oil 
Box 


Independent 


have executive ability. 


Com- 


150 





MAJOR COMPANY 


Seeking a first-class sales and marketing 
executive -for Michigan territory. Must 
be thoroughly experienced and have a 
substantial and unimpeachable | back- 
ground. Must be a good salesman and 
ible to direct and lead an organization. 
Write fully giving references and stating 
previous earning capacity and _ salary 
expec ted 


Box 147 








HELP WANTED 


PLATE AND STRUCTURAL 
STEEL DESIGNERS 
MATORS 


AND ESTI- 


Experienced men only 


THE INGALLS IRON 


COMPANY 


WORKS 
Alabama 


Birmingham, 


Attention—E,. Payne 














ENGINEERING 
DESIGNERS 


We have openings for men having 
Oil Refinery Plant design ex- 
perience and qualified in one or 
more of the following: 


OlL REFINERY PROCESS PIPING 
STRUCTURAL STEEL 
REINFORCED CONCRETE 
PRESSURE VESSELS 
MECHANICAL 


Five-day week with holiday and 
ication pay; overtime 
vorked evenings on time and one- 
half basis; steady employment at 
ir Main Office in Cleveland and 
good opportunity with a good 
rganization, 


some 


ve full information by letter or 
te for application form. 


ARTHUR G. McKEE & CO. 
2300 Chester Ave. 
Cleveland 1, Ohio 


Situations Open 





SALES MANAGER WANTED 


Refiner and marketer wants a 


full 


man 


qualified to assume responsibility 


for branded marketing program through 


jobbers and dealers in Michigan area. 


Write stating experience, education, age 


and salary expected. Replies held con- 


fidential. Cur employees have been in- 


formed of this advertisement. 


BOX 149 











Position Wanted 


(RADUATE ART AND TRADE SCHOOL in 
Lebanon. Speak French, Arabic and English. 
Manager export-import company in West Africa 
for five years. Want foreign assignment prefer- 
ably Near East. Can supply excellent refer- 
ences. Would like position as_ interpreter 
technician, or any position using my capabilities 
Benjamin Hayek, 674 Elm Street, Youngstown. 
Ohio. 





SALES MANAGER 


W hole sale 
with a 


Experienced and Retail Salk 


Manager wide background in 
tankcar 
port Prior t 


Military Service was Manager of a lara 


sales, terminal and truck trans- 


operations available. 


midwestern cperation for Major Com 
pany. At present operating large Job- 
bing business, with brokerage and _ truck 
transport opcrations Thorough knowl- 
edge of all petroleum products and 
marketing Graduate Petroleum Engi- 
neer. 


Box 153 
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Rowser, Inc 35 
Brown Fintube Co | 
Ethyl Corp } 
Ford Motor Co 30 


General American Transportation Corp 


Gilbert & Barker Mfg. Co. Outside Back Cover 
Gulf Oil Corp 21 
Kellogg Division American Brake Shoe Co 25 
Kellogg Co., M. W 53 
McDonald Mfg. Co., A. Y 37 
Marlow Pumps Co 10 
National Petroleum News 10 
Pittsburgh Equitable Meter Co 22 
Roper Corp., Geo. D 39 
Socony-Vacuum Oil Co., The 


Inside Back Cover 


Tokheim Oil Tank & Pump Co. 


Inside Front Cov er 





SALE—Sale of Wico Oil Co., Cincin- 
nati, operated by Ben Wides, has been 
announced. Purchase included a_ bulk 
plant and nine service stations . . . This 
gives Gulf’s new Cincinnati district man- 
ager, J. Frank Mullay, a total of 65 Gulf 
controlled outlets in 
to manage. 


greater Cincinnati 


° ° + 
PARTY—Crown Petroleum —_Corp., 
Hartford, Conn., last month was host 


to 150 Crown-Richfield dealers and their 
helpers at a dinner meeting at the Hotel 
Bond. . Samuel B. Wilkes, president of 
Crown Petroleum, presided at the meet- 
ing and presented his company’s new 
merchandising plans to the dealers and 
told of Crown-Richfield current expan- 
sion program throughout New England 
. .Howard Meyers, Richfield district man- 
ager, presented W, C. Burns, president 
of Richfield, Arthur Hale, radio reporter, 
Ben Pollak, sales promotion manager, 
and Alex Sommers, manager of the lubri- 
cation department, all of whom spoke 
briefly. . .Two Richfield sales promotion 
and merchandising films were presented 
by Guy Berbrick and Warren Lenny, 
Richfield merchandising men. 
o ° ° 

GIRL—There’s a new baby girl in 
the home of Mr. and Mrs. James E. Leary. 
It’s their second child. . .Mr. Leary is 
secretary and sales manager of Lamson 
Oil Corp., Providence, R. I. 


° ° ° 
NEW TITLE Charles E. Spahr, in- 
dustrial relations assistant in the 


portation department of Standard Oil Co. 
(Ohio) assumed additional duties recently 


trans- 


when he became general assistant to 
S. H. Elliott . . . His new title is assistant 
to the vice president in charge of trans- 
portation. 
e ° ° 

COMMITTEE — President H. P. H9- 
bart of the National Lubricating Grease 
Institute has made the following com- 
mittee assignments for 1947: Executive 
Committee, B. C. Voshell, Socony-Vac- 
uum Oil Co., New York, chairman; Fi- 
nance Committee, E. V. Moncrieff, Swan- 
Finch Oil Co., New York, chairman; 
Membership Committee, J. R. Battenfeld, 
Battenfeld Grease & Oil Corp., Kansas 
City, Mo., chairman; New Activities 
Committee, L. C. Welch, Standard Oil 
Co. (Ind.), chairman; Policy 
and Co-Ordinating Committee, M. R. 
Bower, Standard Oil Co. (Ohio), Cleve- 
land. chairman; Program Committee, 
J. R. Corbett, Cato Oil & Grease Co., 
Oklahoma City, Okla., chairman; Pub- 
licity and Advertising Committee, W. H. 
Oldacre, D. A. Stuart Oil Co., Chicago, 
chairman. Mr. Hobart, NLGI’s new 
president, is also chairman of the API 
Lubrication Committee He is general 
manager of Gulf Oil Corp.’s lubricating 
sales. He is a trustee of National Petro- 
leum Assn., and was born in Cleveland. 
He succeeds L. C. Welch, Standard Oil 
Co. (Ind.). 


Chicago, 








ABOUT OIL PEOPLE 


Laurens H. Fritz has been appointed 
industrial advertising manager of Sun 
Oil Co., replacing John C. Fairchild, re- 
signed. . .Mr. Fritz will be in charge of 
advertising, sales promotion and market- 
ing research for in- 
dustrial products and 
the wholesale and 
furnace oil depart- 
ments. He formerly 
was with J. Walter 
Thompson Co., New 
York; South African 
advertising agency, 
Capetown; National 
Assn. of Manufac- 
turers, United Air- 
craft Corp., Neal D 
Ivey Co., and Aitkin- 








Mr. Fritz Kynett Co., Philadel- 

phia, from whence 

he comes to join Sun’s_ organization 
e e o 


Charles G. Sellers, office manager of 
the Standard Oil Co. (N. J.) at Charlotte 
N. C., for 25 years, has a new set of golf 
clubs. They were presented to him as 
a token of esteem by his associates at 
a luncheon at the Hotel Mecklenburg 
on Jan. 6. Presentation was made by 
Tom Sawyer, assistant division manager 
Thirty-five attended the luncheon. Mr 
Sellers has been with Standard 36 years. 


o ° 


CHAMP—Phil S. Justice, Sun Oil’s 
manager of the geological and land de- 
partment office in Beaumont, Texas, rates 
as one of the Southwest’s best duck 


callers. He has practiced the art for 
many years, At the South Texas state 
fair, Mr. Justice came across a duck 


calling contest, entered and easily won 
first place. To celebrate his victory he 
played “The Eyes of Texas” on his duck 
caller, for which he 
phaiudits. 


received many 


° 


Walter B. Archer has been appointed 
Detroit district manager for The Hodson 
Corp. of Chicago, Tl. His activities in 
the past have been largely with auto- 
motive interests but in the new associa- 
tion with Hodson he will enter the in- 
dustrial lubrication field 


© ° ° 


OIL BUYER—W. E, Tracy, chief 
scout for Ohio Oil Co. in the Marshall 
division has been named oil buyer for 
the company in [Illinois and Indiana. 
His headquarters will be in the offices 
of the pipeline department of Ohio Oil 
Co. in Bridgeport, Il. 


° ° ° 


APPOINTED—Earle H. Clark, Breck- 
enridge, Tex., has been appointed mem- 
bership secretary of Texas Mid-Continent 
Oil and Gas Assn. . .He is a former 
special agent for the Federal Bureau of 
Investigation and ex-football star at Tex- 


56 


as Christian University. . .Mr. Clark 
worked his way through college as a 
roustabout in the West Texas oil fields. 
He succeeds the late W. H. Pullman as 


head of Texas Mid-Continent’s mem- 
bership activities. 
e ° so] 
ICE-FISHING — Taking “a _ break” 


from his telephone during present clamor 
for fuel oils in Michigan, John Dalson, 
sales manager, Old Dutch Refining Co.. 
recently spent some time fishing through 
the ice. “It was a lot of fun,” John 
said, “and beside, my friend and I caught 
15 fish.” 





Illinois Petroleum Marketers 
Assn.’s executive secretary, G. A. 
Primm was confined to the hos- 
pital for a week last month. Cause 
—as reported by Mr. Primm: 

Slipped— 

On pavement lit— 

Sprained hip— 

Hurt a bit! 











WELCOME BACK —W. C. Owens, 
Canton, IIl., has purchased a bulk plant 
of the Johnson Oil Refining Co., and is 
back in the jobbing business again. 
He started as an oil jobber in Dec. 1938, 
but sold his operations two years ago. 

° ° 6 


FIRE—An overheated pipe in the of- 
fice of the McCredie Coal and Oil Sup- 
ply Co., Aurora, IIl., resulted in a loss 
of about $1000. 


6 ° ° 


CENTER—Bridgeport, a booming oil 
town in the “Little Egypt” (southern) 
part of Illinois is now the focal point for 
locating the imaginary center of popu- 
lation of the United States. Indiana 
held the spotlight for the past 64 years, 
having taken it from Kentucky after the 
1880 census. 


° ° & 
SECRETARY—Philip H. Schepp has 
been appointed executive secretary of 


New York Oil Heating Assn., Inc. 
From April, 1942, to December, 1946, 
he was with OPA’s New York office in 
charge of fuel oil rationing. Previously 
he was with General Motors Corp. in 
New York. The association’s offices 
are in Long Island City, Queens, N. Y. 
bo] 6 6 

COMPTROLLER AIDE—Sun Oil Co. 
has named Donald P. Jones as assistant 
comptroller, a post vacant since 1944 
when Robert G. Dunlop, who held the 
position, became comptroller. .  .Mr. 
Jones joined the auditing section of 
Sun’s Accounting Department in 1932. 
During the war he handled the company’s 
accounting contacts with government 
agencies. A graduate of Grinnell College 
and Harvard Graduate School of Busi- 
ness Administration, he was for several 
years in the first 10 players of the U. S. 


Lawn Tennis Assn.’s Middle States 
trict. 
co ° ° 

PLANNING — Jack O. Lefton, | 
dent of Detroit Oil Men’s Club, has 
nounced plans for the club’s acti 
during 1947 Most important 
nouncement is that the House Cor 
tee, headed by Wray Bailey, is 
to concentrate on getting perm 
The club has ear-marked 
of the dues collected for this pu 
... Weekly luncheon meetings wili 
tinue to be held each Tuesday ( 
4th floor of the Detroit-Leland Hotel 


quarters, 


Beginning Feb. 25 a monthly dinner 
meeting will be held on the fourth Ties 
day of each month. 
s 6 6 
R. B. Lorentz Oil Co., Fredonia, Kans 
hs purchased two 1946 long-wheelbas: 
trucks, and one new 850-gal. five-com- 


partment tank. R. B. Lorentz is owner 
of the company. 
° ° ° 


Stanley B. Cofall who was 1946 sec- 
retary-treasurer of the Petroleum Club 
of the Cleveland Chamber of Commerce 
has been appointed state liquor control 
director by newly-elected Republican 
Governor Herbert. Mr. Cofall is presi- 
dent of the National Solvent Corp. of 
Cleveland. 


bed ced ® 


H, H. Hewetson, president of Imperial 
Oil, Ltd., has been appointed a director 
of the Royal Bank of Canada. 


° e ° 


H. A. Mason, a 
General Petroleum Corp., Los Angeles, 
has been promoted to the position of 
assistant to the manager of laboratories 
His headquarters will be at the home 
office in Los Angeles. He was formerl 
superintendent of the laboratories 
Torrance refinery. 


30-year man with 


General’s 


6 ° ° 


B. E. VanArnsdale of Casper, Wyo 
has been promoted to position of man- 
ager of the land department of General 
Petroleum Corp.’s Rocky Mountain dis 
trict. 

o ° 6 

British-American Oil Producing © 
officers and managers were hosts at 4 
cocktail party Jan. 9 at the Ambassador 
Hotel, Los Angeles, to honor visiting 
directors and executives of the British 
American Oil Co., Ltd., Toronto, Canada 

The Toronto men are visiting the 
company’s main points of operation I 
the United States, including Los An 
geles, Tulsa and Oklahoma City, Okla 
Other stops on the itinerary include 
Bakersfield, Calif., and Casper, 3 


° So ° 


New member of the city zoning )oard 
of Spartanburg, S. C. is James M. Zim- 
merman. He is connected with Craig 
Zimmerman Co., Gulf distributor 
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SOCONY-VACUUM 











Why Everyone who comes into a Mobilgas Dealer’s Station has 


Confidence in Flying Red Horse Products and Service... 





BUSINESS MEN get top production, RAILROADERS know Socony-Vacuum PILOTS AND OPERATORS get more pow- 
big savings, from machines protect- for products that save time, boost er, greater protection, with Socony- 
ed by Flying Red Horse lubricants. efficiency in railroad operation. Vacuum Aviation Products. 





BOAT OWNERS rely on Mobiloil Ma- PROCESSORS in 30 basic industries FARMERS reduce costs, boost effi- 


rine-——the marine oil reeommended find Socony-Vacuum products from ciency with Socony-Vacuum main- 
by leading boat and engine builders. petroleum improve operations. tenance methods, quality products. 


O MILLIONS of Americans 

the Flying Red Horse trade- 
mark is a symbol of quality 
wherever petroleum products 
are needed and used. 

This widespread acceptance, 
plus famous Mobilgas, Mobiloil, 
Mobilubrication— other big- 
selling automotive products and 
services— mean big profits for 
Mobilgas dealers and jobbers 








HOME OWNERS get oil heat at its best HOUSEWIVES enjoy easier house- is : ; 
with Mobilheat — already one of keeping with Flying Red Horse Coast-to-Cozst! 
America’s largest-selling fuel oils. home specialties, Bug-a-boo. SOCONY-VACUUM OIL CO., INC 


Wonder Mobilgas Dealers have a Plus Advantage from the Start! 


TUNE IN THE MOBILGAS PROGRAM — MONDAY EVENINGS, 9:30 E.S.T. — NBC 








W vom & 4 ¥. R fem Broadway « CHICAGO 5, ILLINOIS—59 E. Van MICHIGAN—903 West Grand Blvd. « ST. LOUIS 8, MISSOURI—4140 Lindell 
en St. s E 2, MARYLAND—10 Light St. e MILWAUKEE 4, 7 . . 
SCONSIN—907 South First St. « CLEVELAND 15, OHIO—1422 Euclid Blvd. « DALLAS 1, TEXAS—Magnolia Petroleum Co., Magnolia Building 


nue « KANSAS CITY 13, MISSOURI—925 Grand Avenue « DETROIT 32. ¢ LOS ANGELES 12, CALIF.—General Petroleum Corp., 108 W. 2nd Street 


Socony-Vacuum maintains many other conveniently located service offices to give you close and fast cooperation 





WORTH REMEMBERING! 


Successful gasoline station operators rate Gilbarco “96” Calco- 
Meter Pumps as star performers for two important reasons: 


1. Striking Appearance... 


Streamlined “96’s” on the islands are a sales asset of powerful 
appeal. They do more than merely deliver gasoline ... they 
also advertise the station and its facilities to passing motorists. 


2. Lower Maintenance Expense... 


Gilbarco “96’s” are famed the world around for long-lived 
dependability — for standing up under the hardest service for 
years on end with the very minimum of 

maintenance expense. 


Order “96’s” for your islands. You'll 
find they’ve well-earned their 
reputation as the “Million- 

Gallon Pumps.” 


GILBERT & BARKER MFG. C 
West Springfield, Mass. ° Tor 





